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Crude oil is being loaded at this 74-car loading 
rack for tank cars at rate of 60,000 b/d. It is located 
near Midland, Tex., where crude from West Texas is 
being loaded and rushed to refining centers by Humble 
Oil & Refining Co. and other companies. High cost 
railroad hauls are being made because, due to short- 
age of pipe, sufficient pipeline capacity cannot be 
built fast enough to meet huge demands. The mile-long 
trains of tank cars are reminders of wartime service. 


Picking the Executive 


A plan for spotting men of right calibre to be trained 
for key positions in the company’s operations has been 
developed by Standard Oil Co. (New Jersey). De- 
tails of program are given on p. 25. 











India’s Oil Market Unlimited 


An unlimited market for petroleum products in India 
is predicted by an oil man who has returned from that 
country. He cites favorable attitude of governments and 
urges oil company development. P. 28. 


Model LP-Gas Law in Missouri Planned 


Model law governing LP-gas operations is mapped by 
Missouri association for presentation before state legis- 
lature. . . Texas Railroad Commission expected to re- 
vise butane regulations soon. P. 38. 

















Morrison Brothers... 


believe only the best is 


good enough for your 
underground tank. 


Every underground tank 
and pump should have 
these fine Morrison valves. 

















MORRISON BROS. COMPANY 


OlL EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 








if gasoline came on spools... 





Helping America’s Progressive Petroleum Industry Make Better Gasoline 









all the information you’d like to have about ingredients could be 
printed and pasted right on the spool. However, gasoline can’t be 
labeled that way. So oil companies everywhere put “Ethyl” 
trade-marks on their pumps, to show you at a glance that their 
best gasoline contains “Ethyl” antiknock fluid. This important 
ingredient, which is made by the Ethyl Corporation, is mixed 
with gasoline to step up power and performance. Motorists who 
want to get the best out of their cars—new or old—look for the 
familiar yellow-and-black ‘Ethyl’? emblem on the pump. Ethyl 
Corporation, New York. 


look for the **ETH Y L”’ trade-mark 








We're catching up if 


Production’s galloping ahead—and although 
orders are still slightly in the lead at present, we’re 
hoping to fill them soon. 

The outlook is bright because our facilities for turn- 
ing out cans have been vastly expanded, and today 
many raw materials are being scratched off the 
“shortage”’ lists. 

Please accept our thanks for your patience during 
the “‘shortage years,’ and don’t hesitate to call us if 
you'd like further information. Just contact the nearest 
Continental sales office. 


CONTINENTAL 


& 


CAN COMPANY 


100 EAST 42nd STREET, NEW YORK 17 


Cans for varnish, turpentine, linseed oil, etc., are fur- 
nished in all standard sizes, ranging from Y% pt. to 
t-gal. Also 5-gal. steel pails (when filled, these can 
be shipped without boxing or crating). 
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COMING MEETINGS 


OCTOBER 


Kansas Liquefied Petroleum Gas Assn., annual 
ynvention, Broadview Hotel, Wichita, Kans., 


Oct. 20-21. 




















Retail Gasoline Dealers 
innual meeting 


" 21-22 


Wis., Oct. 


Assn. of Wisconsin, 
Retlaw Hotel, Fond du Lac, 







ASME, Fuels Division, joint meeting with Coal 
Division American Institute of Mining 
nd Metallurgical Engineers, Cincinnati, Oct. 


of 






American Institute of Mining and Metallurgical 













Engineers, Petroleum, Elks Club, Los An- 

geles, Oct. 23-24. 

Diamond Core Drilling Manufacturer’s Assn., 
meeting, Chicago, Oct. 24. 

National Tank Truck Carriers, Inc., annual 
membership meeting, Biltmore Hotel, Los 
\ngeles, Oct. 27. 

South Dakota Independent Oil Men’s Assn., 
meeting, Hotel Charles Gurney, Yankton, 
S. D., Oct. 27-28 

API, Executive Committee of Lubrication 








Committee, meeting, Blackstone Hotel, Chi- 
cago, Oct. 28. 
Secondary Recovery Conference, 11th annual 











meeting, Penn State College, State College, 
Pa., Oct. 31-Nov. 1. 

NOVEMBER 
New York Oil Heating Assn., Inc., monthly 
meeting, Hotel Pennsylvania, New York, 
Nov. 3. 








American Assn. of Petroleum 


Plaza Hotel, 


Geologists, 
San 


re- 
Antonio, 





gional 
Nov. 


meeting, 





5-6. 






American Assn. 
cific 


of Petroleum Geologists, Pa- 
meeting, Huntington Hotel, 
Nov 





Section 





Pasadena, Calif., 6-7 





SAE, fuels and lubricating 


Mayo, Tulsa, Nov. 


meeting, Hotel 





6-7. 





American Petroleum Institute, 27th annual 


meeting, Stevens Hotel, Chicago, Nov. 10-13. 












Oil Secretaries Conference, meeting, Sheraton 
Hotel, Chicago, Ill., Nov. 10. 

National Council of Independent Petroleum 
Assn., meeting, Sheraton Hotel, Chicago, 111. 
Nov. 12-13 

Montana LPG Assn., annual meeting, Cut- 
bank, Mont., Nov. 17 












Arkansas’ Independent 


Pike Hotel 


Oil Marketers 
Little Rock, Ark., 


Assn., 
Nov. 


\lbert 
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Petroleum Marketers Assn., meeting, 
heraton Hotel, Daytona Beach, Fla., Nov. 
Indiana Independent Petroleum Assn., Inc., 
emi-annual meeting Hotel Severin, In- 
inapolis, Nov. 21-22 
Tennessee Oil Men’s Assn., fall meeting, Pat- 
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GASOLINE VS DISTILLATES—Concurrent with acute 
shortage of tankers for Gulf-East Coast movements is 
tremendous demand for clean tonnage for shipments of 
gasoline, kerosine and No. 2 fuel. Oil companies report 
lemand for gasoline has dropped little if at all and is 
competing for space with distillates. One major company 
in serious need of boosting its gasoline stocks at Atlan- 
tic terminals is looking everywhere for clean ships, and 
is preparing to convert three dirty ships of its own to 
clean cargoes. First ship will go into drydock in about 
10 days and job, which will include re-compartmentation, 
will take several weeks. 


WOULD BE WELCOME—Arabian American Oil Co., 
while not actively assisting new American Independent 
Oil Co. to obtain a Middle East oil concession, reportedly 
will welcome the independent group, if it secures con- 
cession between existing Kuwait and Aramco concessions 
and will make available to any newcomers its geological 
information and technical know-how on Middle East op- 
erations. 


LOOK AT CREDIT CARDS—-Subpoenas in the West 
Coast price investigation call for a lot of information on 
credit cards, including the number of credit cards, the 
names of other companies recognizing credit cards on 
a reciprocal basis, copies of such reciprocal agreements 
and the amount of gasoline sold monthly on credit cards. 
No one, perhaps not even DJ, at this time, knows whether 
credit cards are to be a primary target in the investiga- 
tion or just an incidental phase of the price inquiry, but 
it is clear from the subpoenas that there will be plenty 
f information on the subject. 


PREMIUM PRICES—It won’t be surprising if Sen. Wher- 
ry in his “astounding report” to Congress (see NPN Oct. 
8, p. 12) on oil includes reference to Interior’s handling 
of royalty oil sales in Rangely and New Mexico fields. 
Topic of premiums paid Interior for royalty oil came up 
in Kansas City hearing and question raised was this: 
With Truman calling for a hold-the-line policy on prices, 
how does Interior’s acceptance of premiums on royalty 
il fit in with administration’s present price policy? The 
senator indicated then he intended to look into the matter. 


SKY’S THE LIMIT—-As more and more government- 

ned tankers are sold to private users, U. S. Maritime 
‘ommission will have less and less influence as pace- 
setter of world tanker rates. Some high USMC officials 
predict that going rates will jump three times above 
present USMC rates when most government ships are 
sold. Already, for single voyages, private tanker owners 
are getting offers ranging as high as 75% above USMC 


rates. 
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50-GAL. DUMPS—FEastern fuel oil jobbers may find 
themselves making 50-gal. deliveries to residential cus- 
tomers before the heating season is over. That’s the opin- 
ion of one of the industry’s top economists, who contin- 
ues to believe that the industry will scrape through on 
heating oil in the East this winter without any real 
hardship on consumers, but that marketers may be do- 
ing uneconomic things to meet the demand. One Mid- 
west marketer who made 50-gal. dumps during the latter 
part of last heating season to stretch his supply to all 
customers, told NATIONAL PETROLEUM NEWS that his 
heating oil department did the biggest business in its 
history: during this period, but showed a net loss. 


SLOW FUSE—Regular grand jury for October term of 
Federal Court in District of Columbia has been impaneled 
more than week—since Oct. 8—without any indication 
developing that it will have any oil assignment. At the 
same time, there is no suggestion, either, that DJ does 
not still intend to institute in Washington a grand jury 
action of considerably more consequence than the local 
inquiry ostensibly suspended last month. 


ALUMINUM FOR FUEL OIL—-A manufacturer of fuel 
oil tanks in the Midwest has turned out sample tanks 
made of aluminum, which are being tested. Tests of the 
tanks by Underwriters Laboratories have started, but 
the tanks probably will not hit the market until about 
Jan. 1. 


AND ASPHALT—On the West Coast, a Los Angeles 
company shortly will be selling one-trip 55-gal. alumi- 
num containers for asphalt. The price will be higher 
than for steel, but the company figures (1) the shortage 
of steel will force some buyers to turn to more expensive 
materials and (2) aluminum has a high salvage value 
which may help equalize the price. 


TROUBLE AHEAD—-If the Navy persists in its apparent 
fuel oil stockpiling program, the day may not be far off 
on the East Coast when some of the biggest suppliers 
of bunker oil for merchant ships will be telling their cus- 
tomers “Sorry, we’re out.” One major company, in par- 
ticular, faces the prospect of running out of bunker fuel 
by the year end—all because the Navy appears to be in 
the market for from 8 to 15 million bbls. more Special 
fuel oil than it needs to meet current operating require 
ments. Situation is further complicated by shortage of 
tanker bottoms, this company reporting that backing up 
of residual in the Gulf-Caribbean area already has forced 
a reduction in runs at one of its refineries. 
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(uality has no subst 


Why has the Skelly sign symbolized topmost qual- 
ity in petroleum products for over a quarter cen- 
tury? Because the Skelly people have always rec- 
ognized the simple, basic truth in the statement, 
‘Quality has no substitute.” 


You might say this is the Skelly guiding principle. 
It is reflected in every Skelly product and service; 
each is a leader in its field. 


And yet, the Skelly organization never rests in its 
efforts to improve on quality. Expanding resources, 
expanding facilities, progress in technical develop- 
ment, improved distribution methods—these are 
the things that are helping today to make Skelly 
quality even finer tomorrow. 





In order that we may be sure of adequately taking 
care of the needs of our present jobbers, we regret 
that we are unable to offer any new jobber franchises 
at this time. 


SKELLY OIL COMPANY 
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NEW 





Senator Wherry 
of Nebraska has 
at last been man- 
euvered into a 
position where he ought either to 
put up or shut up with respect to the 
matter of exporting steel for the 
Arabian pipeline. 





Mr. Yocom 


What’s more, the blame is his own 
by reason of having allowed him- 
self to be mouse-trapped into that 
secret session last week at which 
Secretary Forrestal and other high 
government officials gave him the 
“real” reasons for their supporting 
American oil developments in the 
Middle East. 


Personally, I can think of no more 
justification for those reasons having 
to be disclosed at a star chamber 
proceeding than there is for the In- 
dependent Petroleum Assn. of Am- 
erica trying to create in the public 
mind the impression that use of steel 
for the trans-Arabian line is going 
to deprive American consumers of 
“300,000 barrels a day of additional 
oil.” 


The latter, of course, isn’t so, but 
let’s not get into an argument about 
that. As for the “reasons,” they are 
so obvious that, frankly, I am amazed 
that they should have to be enumer- 
ated for anyone. 


Why, therefore, the need _ for 
secrecy? Who are we trying to keep 
in the dark—the Russians? That’s a 
laugh. 


Instead of operating behind an 
iron curtain, as he consented to do on 
Oct. 9, Senator Wherry should have 
insisted on Secretary Forrestal tel- 
ling his story in public or not at all. 
As it is, he has served only to heap 
fuel on the fires of those who still 
profess to see something sinister in 
what are perfectly legitimate—and 
logical—efforts on the part of Am- 
erican interests at perfecting an Am- 
erican stake in what are probably the 
world’s richest oil deposits. 


There is something that the Sen- 


ator still can do, however, to correct 
his mistake of this past week. He 
Should call Secretary Forrestal back 


to Capitol Hill and have him repeat, 
in open hearing the same story that 
has told in private. 


~# 


Then, there will no longer be false 
aura of mystery around this matter 
of steel for Arabian oil development 
and all of us can shut up, including 
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WASHINGTON—By Herbert A. Yocom 


Wherry Should Insist Public 
Be Told Pipe Export Facts 


not just the senator but also yours 
truly. 


* * * 


With the House Ways and Means 
Committee getting ready for its co- 
op probe, starting Nov. 4, a timely 
reminder of how the incumbent ad- 
ministration feels on this important 
subject came from Assistant Agri- 
culture Secretary Charles F. Brannan. 

Appearing before a joint Senate- 
House agricultural hearing the other 
day, Brannan let go with the follow- 
ing: 

“The present attacks upon co- 
ops, the attempts to remove co-ops 
from the arena of effective action 
by taxation, testify to the efficiency 
of this type of organization. Rather 
than backtrack, we should push ahead 
in the direction of expanded co-op- 
eration.” 

oF + + 

Speaking of co-operation, next 
meeting of the National Petroleum 
Council will be held sometime in 


A move by the 
Los Angeles city 
attorney’s office 
to stop. service 
station operators from advertising 
their coupon deals with such signs 
as “SAVE 5c PER GALLON!” has 
had little or no effect. 


Early last summer a large number 
of independent operators in the city 
began promoting their offers of cou- 
pons with gasoline purchases (re- 
deemable in trade or in “premiums”, 
such as electrical appliances or 
household accessories) with signs and 
banners. At first it was “SAVE 2c 
PER GALLON!” but the ante was 
soon upped to 5c by some operators. 
Three cents is the figure used most 
often. 

In September the city attorney’s 
office issued eight citations to vari- 
ous operators, mostly those with a 
string of stations. At a meeting late 
in the month an attorney represent- 


Mr. Sweeney 


January, with election of officers for 
the new year a first order of business 
i Because all appointments to 
NPC are for a term of one year only, 
Interior Secretary Krug will have 
to go through the motions by Dec. 
31 of reconstituting the membership. 
Practically all present members can 
count on being tapped again. . .That 
NPC expects to continue in business 
at least for a while is indicated by 
its quick adoption of a $50,000 bud- 
get to finance maintenance of a 
Washington office during 1948... . 
He’s said it to them before and he'll 
likely do it again, but NPC members 
always relish hearing Secretary Krug 
say, as he did last week, that the 
basic responsibility for solving the 
nation’s oil problems rests not on 
government but on private industry 
.. . Something that didn’t sit so well 
with them, however, was the in- 
formation furnished by another 
government official that, despite the 
present shortage, union rules allow 
workers in the car-making shops to 
turn out only a specified number of 
tank cars per day, and no more... 
Nor were they comforted by report of 
the chairman of their Materials Com- 
mittee, Claude P. Parsons, that about 
45,000 tons of casing and line pipe 
were exported in the January-June 
period to countries in which Am- 
ericans have little, if any, petro- 
leum interests. 


PACIFIC COAST—By Don Sweeney 


Move to Ban Signs Plugging 
‘Gas’ Coupon Deals Hits Snag 


ing the operators conceded that such 
signs were in technical violation of 
the Business and Professions Code 
of the State of California. But, he 
pointed out, so were any signs which 
simply said “GAS”, since the code 
requires the trade name of the prod- 
uct, the word “gasoline” and the 
price per gallon and nothing more. 

He used a unique argument to con- 
vince the officials that prosecution 
would be unwise. The operators, said 
the attorney, were trying to keep 
prices down and any move by the 
city to stop the operators from ad- 
vertising what they were doing 
would certainly be bad politics at a 
time when the public is extremely 
conscious of high prices. The attor- 
ney made it quite clear that he would 
“take any adverse opinion to the 
people.” 

The attorney agreed to counsel his 
clients that they should include in 
the signs the trade name of the gaso- 
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maine tings 
for yours? 


If you can’t check each individual transaction 
instantly — get a quick and easy balance of cash 
— obtain quick information on details of trans 
actions — you are making things unnecessarily diffi 
cult for yourself. 

Today’s modern National Cash Register Sys 


tem, especially designed to fit your needs, will 



















he | rive you the convenience you want in quickly 
m Ss 








and efficiently handling transactions and obtain 
ing an instant check on cash and records. Not 
only will it give you this complete control s« 
essential in these days of shortened business hours 
and higher business costs; it will also give you 
information, protection, service and economy 
obtainable in no other way. 

Call your local National representative, and as} 
him to show you just exactly what a modern 
National Cash Register System will do for your 
own business. Or write to The National Cas! 
Register Company, Dayton 9, Ohio. Offices in 


principal cities. 


The National Cash Register Company 


CASH REGISTERS * ADDING MACHINES 


See the National Cash Register for Service Stations ACCOUNTING MACHINES 


Ic prints and issues an itemized and totaled receipt, or it prints 
a record on the original and duplicate sales slip. It provides 
separate cash drawers and totals for recording sales made by 
each of four attendants. It provides a mechanically added total 
of purchases of more than one item, and automatically dis- 
tributes item amounts into five department classification totals 
locked inside the register. At the end of the day, or at any time, 
its printed audit strip gives complete information in detail and 
total form, showing activity by departments, attendants, and 
transactions . 
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e, the price per gallon, and the 

*t that the “saving” was in the 
form of a coupon worth a certain 
number of cents per gallon. 

The city attorney’s representative 

parently chose the prudent and 
face-saving course. He agreed to 
give the firms cited 30 days to re- 
vise their signs to conform with the 

fer of their attorney. 

Since Los Angeles sign painters 
are just as skilled at painting small 
letters as they are gigantic ones, it 
is doubtful that the additional infor- 
mation on the sign boards will make 
much of an impression on a motor- 
ist cruising around looking for a 
service station. 


fo o O° 


The Macmillan Petroleum Corp. 
has announced that it is going to 
start drilling test wells in a 73,000- 
acre area in Sicily. The company has 
been eyeing the area since 1943 and 
actually started negotiations with the 
U. S. Department of State in that 


year for permission to enter into ne- 
gotiations with the postwar Italian 
government for concessions. 

Advising them during the entire 
preliminary period was Dr. E. K. 
Soper, who was formerly connected 
with the Sinclair Consolidated Oil 
Corp. as oil geologist and was in 
charge of that company’s explora- 
tory work in Italy and other com- 
panies. Soper, who joined another in- 
dependent company, Signal Oil and 
Gas Co., in September, is still re- 
tained as a consultant by Macmillan. 
Since Sinclair Consolidated had a 
clear field in Italy for a number of 
years before the war, few other 
geologists in the United States have 
had access to the detailed exploration 
reports on Sicily. 

While the discovery potential in 
Sicily probably doesn’t compare 
with the lush Mid-East, the prox- 
imity of the island to the oil hungry 
population centers of Europe cer- 
tainly makes Macmillan’s move a 
shrewd gamble. 





One of the finer 
points involved in 


Mr. Lamm oil marketing is 
due for careful 
study. It is the working out of pro- 


cedure for uniform calibration of 
truck tanks, which is more compli- 
cated than is readily apparent. 

James E. Moss, director of trans- 
portation for API, and an API com- 
mittee are gathering data for pub- 
lication of a tentative uniform pro- 
cedure, which will be given a prac- 
tical test before recommendation for 
its adoption. The procedure must of 
course have the approval of the in- 
dustry and weights and measure of- 
ficials of the various states. 

It would seem that the liquid ca- 
pacity of any given tank is a simple 
factual matter, easily determined by 
filling the tank with liquid then mark- 
ing off a gauge at measured intervals 
as the tank is drained, but there are 
complications. Various truck tank 
manufacturers, oil companies and lo- 
cal state and city weights and meas- 
ure officials have their own methods. 
General result is confusion, for tank 
Wagons and transports travel the 
highways, cross city boundaries and 
State lines. Oil marketers fully rec- 
nize that the authority of city of- 
ials and the sovereign rights of the 
states must be respected. 
Installation on all trucks of liquid 
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MIDWEST—By Earl Lamm 


Uniform Calibration of Truck 


Tanks Seen Not Too Difficult 


meters, certified for accuracy by local 
sealers and a reciprocity agreement 
that one sealer’s certificate would be 
acceptable by all others would seem 
a quick and sensible solution, but 
neither of those things has been ac- 
complished. Many trucks in the 
Middle West are without meters and 
there is no general reciprocity among 
sealers. This is no one’s fault in par- 
ticular—just one of those things left 
undone to date. But now there 
seems a wilingness to co-operate and 
co-ordinate procedures as there is ac- 
tive discussion of the subject. 

Among differences in calibration 
procedure cited at the National Con- 
ference of Weights and Measures Of- 
ficials recently, and which are being 
discussed by industry in the Midwest, 
is whether the truck tanks should be 
calibrated with wet or dry lines and 
whether top or bottom of the gauge 
line should be used. 

These two procedures may make a 
difference of several gallons in the 
tank capacity, particularly in long 
transports with large pipes and in 
farm tank wagons with five or six 
compartments each with a manifold 
pipe. Opening the emergency valves 
and filling the pipe manifolds for wet 
line calibration permits the truck 
driver to haul a bigger pay load. This 
method is favored by the oil com- 
panies generally, but sealers seem to 
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favor dry line calibration because 
their interest is in the tank capacity 
only. 

Repair of pipe manifolds may re- 
sult in lengthening or shortening 
them, or otherwise changing their ca- 
pacity, which would make inaccurate 
the previous wet line calibration. 
There is no uniformity of size, con- 
struction or maintenance of tank 
truck manifolds, but changes are in- 
frequent for once a truck is put into 
service, it usually continues for years. 
Where a change does occur, wet line 
tank calibration is subject to recheck- 
ing. 

Disadvantage to oil companies of 
dry line calibration is that their driv- 
ers, when making deliveries of prod- 
ucts, are subject to customer criti- 
cism because they always appear to 
be short, for when emergency valves 
are opened and the dry manifold 
pipes are filled with products ready 
for delivery, the gauge shows less 
than actual gallonage. Also, if the 
bottom of the calibration line (which 
in some instances is a quarter of an 
inch in depth on the gauge) is used 
in dry calibration, this may cause the 
custorner to wonder if he is getting 
full measure. 

The driver then must take time 
out to show his dry line calibration 
certificate and explain. Calibrating 
vehicle tanks to meet requirements 
at delivery point rather than pickup 
point of products simplifies matters, 
but a certain amount of confusion re- 
mains, which makes uniform calibra- 
tion procedure desirable. 

These are only two of the impor- 
tant things to be considered. There 
are numerous others. For instance, 
who should do the calibrating? 

Alan R. Smith, executive secretary, 
National Truck Tank and Trailer 
Tank Institute in Chicago, told the 
recent conference of weights and 
measures officials that tank manu- 
facturers do not feel that vehicle 
tanks are measuring devices—only 
containers—and that it would be im- 
practical to calibrate the tanks at 
the factory. Tanks made to the same 
pattern may vary a few gallons in 
capacity, and it would require the 
manufacturers to go into the cali- 
brating business. Regardless of who 
does the calibrating, the job is sub- 
ject to verification by a local munic- 
ipal or state sealer. Both are now 
sometimes required, for instance, if 
a transport operates both in certain 
metropolitan areas and in_ rural 
areas. 

With the subsequent marked im- 
provement in all oil marketing prac- 
tices and closer co-operation between 
industry and weight and measures it 
would seem that arriving at a uni- 
form calibrating procedure for ve- 
hicle tanks and the securing of its 
acceptance generally, will not be too 
difficult. 
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Leo E. Jones... New Head of American Petroleum Credit Assn. 


R. C. Ward, Credit Mgr. Sun Oil, Toledo, retiring chairman 
of the Board of Governors of the Petroleum Division, Na- 
tional Assn. of Credit Men, hands over the gavel to Leo 
E. Jones, Gen. Credit Mgr. Arkansas Fuel Oil Co., Shreve- 


By coincidence Leo E. Jones, gen- 
eral credit manager, Arkansas Fuel 
Oil Co., finished a two-week intensive 
course in credit management at Uni- 
versity of Wisconsin in August, 1947, 
and in September was elected presi- 
dent of the American Petroleum 
Credit Assn. The credit training 
course is a new venture sponsored 
by the National Assn. of Credit Men, 
and he has always been quick to par- 
ticipate in civic and trade association 
activities. 

He has served as president, vice 
president, and member of the board 
of the Shreveport Wholesale Credit 
Men’s Assn.; former president of 
Southwest Petroleum Credit Men’s 
Assn., composed of credit executives 
in Louisiana, Arkansas, Oklahoma, 
Texas and New Mexico; former presi- 
dent, vice president and member of 


the board of the Retail Merchants 
Assn. of Shreveport; member Board 
of Directors of the Louisiana Retail 
Credit Assn.; former president, vice 
president and member of the board 
of the Retail Credit Grantors 
Luncheon Club; served four years as 
treasurer of the Aneca Federal Credit 
Union which he was instrumental in 
organizing; served two years as trea- 
surer of the Louisiana Credit Union 
League; served several terms on the 
Board of Directors of the Central 
Credit Union League of New Orleans. 

He was the first president of the 
Shreveport Chapter of Credit Unions, 
and personally organized _ several 
credit unions in northern Louisiana; 
he is a member of the Public Im- 
provements Committee of the Broad- 
moor Civic Club, and is a former 
president of the Drainage Commit- 


port, La., who, under the new by-laws adopted at the re- 
cent Chicago convention becomes the new president of 
the newly named American Petroleum Credit Assn. The or- 
ganization will maintain all its present ties with the NACM 


tee; he is an active member of the 
Speakers Forum Club of Shreveport, 
a group of business executives which 
meets bi-monthly for practice in pub 
lic speaking. 

Mr. Jones was born in Winnfield 
La., and his early business caree! 
was spent with the Missouri Pacifi 
Railroad, Southwestern Bell Tele 
phone Co., and American Railway Ex 
press Co. He became head of th: 
gas and oil accounting department o 
the Natural Gas Fuel Corp of E 
Dorado, Ark. and then wholesale cred 
it manager for the same firm. 


Since 1939 he has held the positio! 
of general credit manager for th: 
Arkansas Fuel Oil Co. Mr. Jones 
resides at 265 Preston St., Shreve 
port, La., with his wife and two chil 
dren. 
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Socony May Allocate This 
Winter in East, Jobbers Told 


Action Appears Inevitable, Nickerson Says 


In Discussing Effect of Government Demands 


By G. ROSS McKEE, JR. 

NPN Staff Writer 

NEW YORK—Empire State Pe- 

troleum Assn. was told this week 

that Socony-Vacuum Oil Co. may 

have to allocate gasoline and heating 
oils in the East this winter. 


A. L. Nickerson, director of domes- 
tic marketing, Socony-Vacuum, dis- 
cussing effects of the government’s 
recent demands on his company’s op- 
erations, said the company may have 
to allocate. He added that it was 
not possible to make a more definite 
statement of policy at this time but 
that “some form of ratable alloca- 
tion of our available supplies ap- 
pears inevitable.” 

Also addressing the two-day con- 
vention at Waldorf Astoria Hotel, B. 
L. Majewski, API vice president of 
marketing, cited arguments against 
divorcement of major oil company 
departments and any measure of gov- 
ernment control of the oil industry. 

Walter Hochuli, general sales man- 
ager, The Texas Co., spoke on “Job- 
ber Responsibilities.” 


Majors and jobbers have similar 
problems, Mr. Nickerson declared, 
and getting adequate supplies to 
meet expanding customer demand is 
most important. Socony, he pointed 
out, sold, nationwide, to jobbers 26% 

its gasoline, 64% of its light fuels 
and 68° of its burning oils. He es- 
timated other majors had similar per- 

ntages. 

Supply factors affecting majors 
d jobbers alike are as follows, he 
id: 

Although gasoline stocks were 
bout in balance on the East and 
iif Coasts, comparing actual vs. 
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desired economic stocks in storage as 
of Sept. 30, distillates were 75 mil- 
lion bbls. short or 19%, and residuals 
4 million bbls. short or 9.2%. Short- 
age was greater on the East Coast, 
he stated, indicating a growing tank- 
er shortage which would continue for 
the next two or three months despite 
USMC'’s release of 96 laid up tankers. 


Mr. Nickerson declared that to 
right this situation he felt that “East 
and Gulf Coast refiners will have to 
produce yields of kerosine and dis- 
tillate combined of 29.3% in the 
fourth quarter and 30.6% in the first 
quarter of 1948” as against a yield 
of only 26.2% in the third quarter. 


“This is an extremely important 
point and must be watched with the 
greatest care,” he said. “In terms of 
distillate alone East Coast refineries 
must produce a yield of almost 22° 
in the fourth quarter and 23.8% in 
the first quarter of 1948.” 


Mr. Nickerson pointed out that in 
only one month, January, 1946, was 
a maximum yield of almost 22.4% 
attained, when economics were in 
favor of distillate production. He 
said, ‘“‘The reverse of this situation is 
in effect at this time and in view of 
it, it appears to be wishful thinking 
to expect the needed high sustained 
distillate yields, unless the spread be- 
tween gasolines and heating oils is 
altered in favor of heating oil.” 

Coming on top of other demands, 
government’s expanded requirements 
place an additional burden of 72,000 
b/d on the industry, Mr. Nickerson 
said, adding that the East Coast and 
Caribbean alone were expected to 
provide 48.3 million bbls. Since 25% 
is for avgas, much of it grade 115 


145, there may be a shortage of some 
products for civilian use, and raising 
distillate vields would be more diffi- 
cult. If Socony were forced to allo- 
cate supplies in the East, Mr. Nick- 
erson stated, “such a program would 
undoubtedly include gasolines as well 
as heating oils.” 

Mr. Nickerson warned that the’ 
problem was not one for just this. 
winter and estimated that the indus- 
try would continue to fight tight sup- 
plies and spot shortages for two to 
three years. He revealed that Socony 
was sending a letter to its customers 
urging conservation of petroleum 
products and enclosing a copy of 
API's fuel oil conservation booklet. 

“It is true, unfortunately,” he said, 
“that there is as yet in this area no- 
widespread understanding in the 
problem or the need for conserva- 
tion.” 


Suggests 2 Conservation Steps 


Mr. Nickerson suggested two steps 
for conservation: 

1—That it is unwise for industry 
to encourage customers to convert 
to oil from coal or other fuels. The 
public should realize that a new burn- 
er installation does not carry with it 
an assured source of fuel. Terrific 
increase in the rate of new burner 
installations in the East, he said, is 
largely responsible for the whole sup- 
ply problem. 

2—The oil industry should use its‘ 
influence on equipment manufactur- 
ers to concentrate on more econom- 
ical and effective use of all fuels, gaso- 
line and heating oils that the industry 
now provides. 


Majewski Opposes Divorcement 


Mr. Majewski spoke strongly against 
divorcement of integrated company 
departments, either transportation or 
marketing, and the consequent regu- | 
lation of the oil industry which would 
follow. Citing two attempts in Mich- ° 
igan to divorce and regulate pipeline 
departments of integrated companies, 
he expressed the opinion that such 
action would only discourage develop- 
ment of the industry and would solve 
none of the problems posed by the 
current demand-supply situation. 

Concerning prices, Mr. Majewski 
said there was nothing to prevent the 
jobber from taking care of his cus- 
tomers at higher prices, even as inde- 
pendent grocers and druggists have 
sold at prices higher than chain 
stores. 

‘Whatever you do,” he urged ESPA 
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members, ‘‘do not look upon the tem- 
porary loss of price advantage pre- 
viously enjoyed, as constituting a 
basis for legislative enactment which 
will handicap and cramp the economic 
growth of your own organization.” 

Speaking extemporaneously after 
his prepared speech, Mr. Majewski 
agreed with Mr. Nickerson that the 
supply situation on the East Coast 
is more serious than anyone here real- 
ized. 

“You may not like it, but the fact 
is that if you are to have enough 
heating oils on the East Coast this 
winter, you may not have enough 
gasoline next summer,” he declared. 
Then he stated that East Coast re- 
finers were the slowest in changing 
yields to distillates and that Gulf 
Coast refiners were almost equally 
tardy. 


Cites Jobber Responsibilities 


Mr. Hochuli told the jobbers that 
they had three responsibilities, par- 
ticularly in the current tight supply 
situation: (1) to their customers; 
(2) to their suppliers; (3) to them- 
selves. He declared that the jobber 
had a definite place in the oil picture 
as evidenced by the fact that the 
number of jobbers was increasing. 
He added that no jobber who fulfilled 
his responsibilities stood in danger of 
failure. 

The jobber function, Mr. Hochuli 
said, is not on its way out. He de- 
clared that the disappearance of job- 
bers “would bring suppliers face to 
face with a distribution condition 
they could not successfully handle.” 

Mr. Hochuli, apparently referring 
to “spot buyers,” said, “This is a dif- 
ficult time to mend your fences as to 
supply, but if the sources of supply 
you ‘secured during the time when 
product was plentiful has proved a 
disappointment to you, then resolve 
that when conditions improve your 
first thought will be to make connec- 
tions and such contracts as will en- 
able you to fulfill your promise to 
your customer. . .” 





New Type Style for NPN 


' A néw, easier to read type 
4 face is being used beginning 
with this issue of NPN. 

“Tdeal,” the name of the new 
face, is well titled for it is more 
legible in ‘design, prints better 
and is not tiresome on the eyes. 

Picked after many months of 
study, the new type face is only 
one of the new items of print- 
ing equipment which are being 

' secured as fast as available by 
the printers of NPN to pro- 
mote faster service and help 
keep NPN ahead in publishing. 











Diversion of All Alkylate to Avgas 
Seen ‘Must’ to Meet Military Demand 


NPN News Bureau 
WASHINGTON — Military has 
again revised its aviation gasoline re- 
quirements upwards with the result 
that nearly all the industry’s planned 
production of alkylate must be di- 
verted from blending with motor gas- 
oline. 


National Petroleum Council’s Com- 
mittee on Military and Government 
Petroleum Requirements reported 
this fact last week in a report which 
showed that military demand for av- 
gas now is 33.6% greater than the 
Armed Forces had estimated last 
May 28. Demand then had been cal- 
culated at 15,499,000 bbls. for the 
fiscal year 1948, but figure as of Oct. 
3 stood at 20,702,000 bbls. 


Even so, however, committee re- 
ported that the industry already has 
offered 99.2% of the latest aviation 
requirements for the first half of the 
fiscal year. 


Also, it noted that in spite of a 
38.6% increase in military’s require- 
ment for motor gasoline since last 
May, industry is short only 5% of 
filling this need in full, adding: 


“The committee calls this to the 
attention of the NPC as an outstand- 
ing performance by the industry, par- 
ticularly in view of supply difficul- 
ties which have been experienced 
this summer by the industry, nation- 
wide.” 


Need for diverting alkylate for 
blending with avgas, said a subcom- 
mittee chairmaned by Howard W. 
Page, is due largely to military hik- 
ing its requirement for grade 115/145 
from 5,224,000 to 9,436,000 bbls., up 
80.6%. 


Indicate Need for Change 


Because 115/145 “should be pro- 
duced wherever possible,” Page as- 
serted, new figures “indicate a need 
for changes in plans” refiners have 
made. He noted that whereas six 
companies already plan to blend ail 
alkylate production in aviation, three 
have planned to blend all theirs into 
motor gasoline; four others plan on 
blending less than 50% in aviation, 
and five 74% or more in aviation. 


The Page report described present 
principal items of deficiency in mili- 
tary supply as to that of Navy Diesel, 
in the Gulf-East Coast-Caribbean 
area, with offers so far equal to only 
43% of requirements and additional 








Text Available 


The full text of the report of 
the subcommittee of the Na- 
tional Petroleum Council's 
Committee on Military and 
Government Petroleum Re- 
quirements is available to NA- 
TIONAL PETROLEUM NEWS |} 
readers without charge. <Ad- | 
dress your request to: 

Reader Service Department 

National Petroleum News 

1213 West 3rd Street 

Cleveland 13, Ohio 

Ask for “The Military and 
sovernment Petroleum Re- 
quirements Report.” 











offers of about 2,500,000 bbls. needed 
between now and Jan. 1. 

Offers to date of Navy special fuel 
oil in same area were reported to be 
3,777,000 bbls. (49%) short of re- 
quirements, 


Noting also the expected resump- 
tion of market buying of avlubes by 
the Air Forces in the spring of 1948, 
when wartime excess stocks will have 
mostly been consumed, committee es- 
timated that combined military re- 
quirements for avlubes then will be 
approximately 16,000,000 gals. an- 
nually. 


Air Forces requirements will av- 
erage half again as much as a Navy 
need in the current fiscal year of 5,- 
151.400 gals., committee said. Lat- 
ter have been covered for only 2,- 
600,000 gals. thus far, although bids 
were opened last April 30, A-NPB 
had informed NPC group through 
OGD. 


DJ Probes Reported Merger 


NPN News Bureau 
WASHINGTON — Possible ‘“anti- 
trust implications” of a reported im- 
pending merger involving Sunray Oil 
Corp., Pacific Western Oil Corp., 
Skelly Oil Co. and Mission Corp. have 
aroused Justice Department interest 
to point where it has scheduled a 
meeting this week with an attorne) 
for Sunray. 


A later conference with represent 
atives of Pacific Western also is like 
ly, Antitrust Division having ex 
pressed wish in letters to heads of 
two companies to discuss merger re- 
ports with both. So far, however, 
only Sunray has responded, it was 
said at DJ. 
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OGD to Receive Majewski 


Supply Allocation Proposal 


Plan Urges Mobilization of Oil Transportation 
East of Rockies; NPC May Name Supply Study Group 


By NPN Staff Writers 
[wo developments involving gov- 
ernmental action materialized during 
the week past—one giving rise to the 
possibility of establishing a commit- 
tee to study and recommend meth- 
ods of minimizing difficulties that 
might arise this winter; the other a 
plan for allocating supplies and mo- 
bilizing all oil transportation east of 
the Rockies. 


The B. L. Majewski plan for allo- 
cating supplies and mobilizing all oil 
transportation east of the Rockies is 
expected to be submitted formally to 
the government this week, following 
refusal of NPC to consider the pro- 
posal becauce it had not been put for- 
ward in manner prescribed by NPC 
rules. 


Mr. Majewski, vice president, Deep 
Rock Oil Corp., said he was putting 
the plan in writing for filing this 
week with Max W. Ball, OGD direc- 
tor 

Both Mr. Ball and Secretary Krug 
assured him Oct. 9 thet it would re- 
‘eive prompt consideration. They 
heard him describe current and pros- 
pective supply difficulties as being 
due basically to “a lack of oil,’ with 
transportation shortages just a com- 
plicating factor. 


In Washington it was reported that 
an early request may go from Inte- 
rior Secretary Krug to National Pe- 
troleum Council to set up a special 
committee to canvass all aspects of 
developing the supply situation with 
a view to recommending ways and 
means of minimizing difficulties that 
might come up this winter. 


Committee, it was said, could be 
rganized without first having to call 
‘PC into cession, although such a 
Session might be called for later to 
nsider any committee proposals. 


we 


Cpinion was expressed that Oil and 
s Division has not yet advanced 
thinking to the point of proposing 
t Secretary Krug ask NPC to ap- 
nt such a committee. However, it 
y be taken for granted that a 
mmittee will be appointed when 
1 if NPC is asked. 
MR. MAJEWSKI WANTS GOV- 
RNMENT—either through issuance 
presidential proclamation of a 
pply emergency, or through Inte- 
r, Defense and State Departments, 
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with Justice Department blessing- 
to request industry to (1) mobilize 
all petroleum transportation facili- 
ties east of Rockies and (2) allocate 
available orude and products, includ- 
ing gasoline, on a basis that will as- 
sure equitable division of supplies 
among all consumers in that area. 

Refiners would be asked also to 
maximize yields of middle distillates 
at the expense of gasoline, with any 
deficiency in supplies of the latter to 
be made up by limiting the octane 
number of housebrand gasoline to 74 
and of premium grade to 78.5. 


Too, consumers of heating oils 
would be requested to conserve 
wherever possible. 

Mr. Majewski said a basic assump- 
tion of his plan was that when sup- 
plies are made equitably available to 
consuniers, they would be equitably 
available as well to all petroleum 
marketers. 


He said program could be handled 
entirely by industry, through NPC or 
otherwise, but with OGD and Office 
of Defense Transportation exercising 
general supervision. He said indus- 
try setup could be quite similar to 
wartime supply and distribution or- 
ganization under PAW, although ‘“‘no- 
where near so elaborate.” 


“T don’t want government regimen- 
tation,” Majewski told NPN. “All I 
want is for government to request 
industry to do the job and give us 
the necessary protection. However, 
I do think that the whole industry 
will get into government hands damn 
quick if east of the Rockies we don’t 
do an equitable job this winter.” 

At NPC meeting Oct. 9, Mr. Ma- 
jewski had declared that needed prod- 
ucts ‘“‘must be made available by the 
proponents of the hold-the-line pol- 
icy,”’ but he did not elaborate on that 
remerk. 

NPC foreclosed Mr. Majewski from 
proposing plan for its immediate con- 
sideration and action because he did 
not follow’ prescribed procedure. 
Under this, any member must first 
submit a proposal to OGD, which, if 
it approves, then will pass matter on 
to NPC’s Agenda Committee for con- 
sideration and a recommendation to 
council proper. Instead of acting in 
this wise, Mr. Majewski took his plan 
direct to the council. 


Participants in lengthy discussion 
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sidestepped direct mention of pro- 
posal as such, although plainly many 
of them were unhappy about it. 


“Understand now,” Chairman Wal- 
ter S. Hallanan cautioned reporters 
afterwards, “that there was no ob- 
jection to his (Majewski’s) proposal, 
but only to the fact that he had not 
brought it up according to our con- 
stitutional procedure.” 


A question was whether, if it 
should approve Majewski plan, OGD 
would need then to submit it to NPC 
Agenda Committee for study and a 
recommendation before taking any 
action. Mr. Majewski said he thought 
some of things he wants could be re- 
quested of industry directly by gov- 
ernment, but that NPC might have 
to be called in on others. 


In latter connection, Mr. Hallanan 
told reporters he “wouldn’t close the 
gate to a special (NPC) meeting be- 
fore the year end.” 


Other Supply Developments 


Meanwhile the past week saw these 
developments on the supply front: 


NPC AGREED OCT. 9 to tackle a 
number of OGD sponsored projects, 
among them a review of the world 
tanker position in the light of the 
shortage that has developed since 
group last reported on this problem. 


Also, council will name committee 
to: 


1—<Analyze and report on 16 Euro- 
pean nations’ estimates of their pe- 
troleum requirements under _ the 
Marshall Plan. 


2—Make an inventory of surplus 
equipment throughout the industry 
with a view to getting these stocks 
into use and thus alleviate shortages 
of steel products. 


a] 


3—Ascertain and report on the 
need for keeping Illinois River ice- 
free for barge traffic this winter, in- 
cluding feasibility of doing this. OGD 
said it had been informed there was 
“urgent need” for keeping the river 
open, but that facts had to be gath- 
ered with which to convince govern- 
ment agencies directly concerned as 
to importance of project. 


U. S. COAST GUARD on Oct. 13 
said it would provide four non-pow- 
ered ice plows to help keep Midwest 
rivers and locks open this winter but 
took a dim view as to chances of the 
program doing much good. 

It was said at Coast Guard that 
ice plows would be offered to the gov- 
ernment-owned Federal Barge Lines, 
at St. Louis, Mo., which would be ex- 
pected to furnish boats to push the 
plows. Coast Guard recalled diffi- 
culty it had during war in trying to 
keep Illinois River open to help steel 
mills and said ice-brecking chores on 
Upper Mississippi River and _ its 
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northern tributaries: would probably 
be much more difficult because of 
colder weather. 


Army Engineers told NCIPA com- 
mittee, headed by Grover Dale of 
Harrisburg, Pa., that orders would be 
issued to division offices to keep rive: 
locks and canals open as long as 
channels were kept ice free. Army 
said it had no personnel to break ice 
in channels. 


At ODT committee met with 
‘Porter Howard, part-time agency ad- 
visor on tank car transportation, and 
discussed formulation of specific sug- 
gestions for more efficient utilization 
of tank cars. (Previously, ODT said 
it was doing “no serious thinking”’ 
about return to wartime limitations 
restricting tank cars to hauls of 150 
miles or more.) 


Transportation problems also were 
discussed with Interior’s OGD and 
Department of Justice Antitrust Di- 
vision. 


RESOLUTION RECOMMENDING 
that President Truman or Interior 
Department appoint a citizens com- 
mittee to investigate the fuel oil 
shortage “if there is the slightest 
‘possibility that thousands of homes 
will be without heat this winter’ was 
passed by board of directors of Na- 
tional Dixie Distributors at meeting 
in Chicago Oct. 10-11. 

In another resolution, the Dixie 
group commended ‘the thorough and 
fair manner” in which the Senate 
Small Business Subcommittee con- 
ducted its public hearings, and urged 
the committee to extend its investi- 
gation to all sections of the country. 


RECENT SURVEY made by 
Northwest Petroleum Assn. revealed 
about half of the fuel oil distributors 
taking on new accounts, some with- 
out question. Others confined them- 
selves to taking only customers who 
had moved into a house previously 
served by them—to replacement burn- 
ers, to customers who used to buy 
coal from them, etc. However, in 
the last week there has been a 
change. Now very few distributors 
will take any kind of a new account, 
association reports in its bulletin. 
They say it will be touch and go to 
keep their own customers supplied. 


BUREAU OF FEDERAL SUPPLY 
is making it clear in invitations for 
bids on government contracts that a 
supplier bidding on a single item will 
get as much consideration as bidders 
making quotations on many items. 
BFS agreed to clarification when ad- 
vised that there was impression in 
some quarters that its policy was 
otherwise. 


CRUDE RUNS TO STILLS for the 
week ended Oct. 4 amounted to 5.,- 
309,000 b/d, a gain of 19,000 b/d 
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above the previous week but 9,000 
b/d short of equaling the record of 
5,318,000 b/d set Sept. 13. Refinery 
operations gained three points dur- 
ing the week, showing operations at 
93.6% of rated capacity, or two 
points below the all-time record of 
93.896, according to API reports. 
Production also gained during the 
week, totaling 5,207,000 b/d as com- 
pared with 5,196,000 b/d for Sept. 27. 


ILLINOIS CRUDE OUTPUT for 
September averaged 174,000 b/d, up 
1,000 b/d over August, State Geolog- 
ical Survey reported. 


GASOLINE OUTPUT at Phillips 
Petroleum Co. refinery at Borger, 
Tex., will be hampered for a short 
while due to an explosion and fire in 
plant on Oct. 13. Fire caused death 
of two employes and estimated dam- 
age of $100,000. 


INDEPENDENT PETROLEUM 
ASSN. OF AMERICA’S new presi- 
dent, Merle Becker, charged on Oct. 
10 that ‘800,000 b/d of additional oil 
is being taken away from the cus- 
tomers in U. S. through lack of the 
amount of steel that is to go to 
Arabia for pipeline construction.” 


IN MILWAUKEE A. J. McIntosh, 
Socony-Vacuum Oil Co. economist, at 
conference of Dist. 3, National Assn. 
of Purchasing Agents, calied on the 
nation’s users of petroleum products, 
including gasoline to conserve as 
much as possible. He said there may 
be local shortages or spotty condi- 
tions in fuel oil this winter because 
the industry is “running so close to 
capacity.” 

Then he added that the industry 
needs a little more leeway and it “is 
within the power of our people to 
provide this margin by conservation.”’ 


OHI Plans Public Relations 
Set-Up on Fuel Oil Supply 


NPN News Bureau 

NEW YORK Oil-Heat Institute 
has decided to employ public rela- 
tions counsel at once to aid in inform- 
ing the public and the industry of 
the facts regarding burning oil sup- 
ply. Move was authorized by OHI 
board of directors meeting in Chicago 
last week. It has been OHI policy 
for the past six months to recommend 
that no oil burner be installed with- 
out reasonable assurance of fuel sup- 
ply for a full season, and it plans 
constantly to keep this policy before 
its members and the industry. 

A. E. Hess, managing director, re- 
ported that manufacturers have 
shipped 860,000 power oil burners dur- 
ing the first nine months of this year, 
but that dealer stocks have risen in 
recent weeks due to shortage of steel 
tanks. P. K. Addams, president, Fitz- 
gibbons Boiler Co. and chairman of 


Steel Supply Committee, said that 
the steel tank supply would be tigh 
for a year or longer. 


J. A. Collins, chairman of the OH! 
Distribution Division, said that mem 
bership in the Associates Chapte) 
had been doubled. This is a recentl 
formed chapter to take in fuel o 
and oil burner distributors and dea 
ers located in areas where there is n 
local OHI chapter. Mr. Collins als 
reported formation of a local chapt« 
in Baltimore and said others are un 
der consideration in Harrisburg, Lan 
caster and York in Pennsylvania 
Richmond, Va., and Asheville, N. ( 


In addition to the Silver Annive: 
sary Convention and Exposition to | 
held in Chicago April 5 through & 
1948, contracts were authorized for 
convention and show to be held in 
Boston in May, 1949, and in Phila 
delphia in April, 1950. 


Michigan Director Asks 
Resolution Withdrawal 


Special to NPN 
IRON MOUNTAIN, Mich. In a 
letter to officers and directors of Mich- 
igan Petroleum Assn., Grover C. New- 
ton, treasurer, Lake States Oil Co., 
Iron Mountain, Mich., an association 
director, asserted that the board of 
directors at its next meeting should 
withdraw any possible approval given 
a resolution adopted at the associa- 
tion’s fall convention Sept. 16. 


Resolution, adopted following a talk 
by D. M. Haley, urged Congress and 
State of Michigan to enact legis- 
lation creating national and state oil 
boards with grand jury powers to 
maintain surveillance over the oil 
industry. (See NPN, Sept. 24, p. 22.) 

Explaining that he was unable to 
attend the convention and first heard 
of the action from NATIONAL PETRO- 
LEUM NEWS, Mr. Newton said he b: 
lieved there are natural and under- 
standable causes for the present tight 
situation of supplies. He asserted 
that many of those loudest in con 
plaint are those who in normal times 
purchased on open market without 
regard to a dependable source of sup- 
ply. 

“IT do not know of any case whet 
a petroleum association has secured 
any real benefit by a direct appeal fo! 
government or state aid except per- 
haps some publicity, ] 


he wrote. In 
asking withdrawal of approval of th: 
resolution, the writer said it was e\ 
dent that association members wer 
swept off their feet at the conventio! 

Association President James Trues 
dell told NPN that he would arrang 
for a personal meeting with Mr. Nev 
ton, or call a special board meetin 
to discuss the matter further, som: 
time this week. 
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0% Increase in Rail Freight Rates Brings 


Quick Rise in Oil Product Prices in Midwest 


By J. P. MOSHER, Jr. 
NPN Market Editor 

NEW YORK—Higher freight rates 

ithorized by Interstate Commerce 
Commission, effective Oct. 13, has 
rought quick response from some 
companies with increased prices for 
refined oils at wholesale and retail 
levels. ICC granted 10% increase in 
freight rates pending the commis- 
sion’s decision on application of the 
rails for 27% increase. 

Price advances announced in the 
past few days, however, were con- 
fined for the most part to the Mid- 
west where rail freight figures to 
larger extent in distribution costs 
than in many other areas of the 
country. Price reductions popped up 
only in the East where Atlantic Re- 
fining Co. cut its New Jersey gaso- 
line prices. 


Deep Rock Leads Off 


In the Midwest, Deep Rock Oil 
Corp. led off with advances in its 
tank car and tank wagon prices for 
distillate products ranging in 
amounts from 0.25c to lc per gal., 
effective Oct. 13. Company’s prices 
for kerosine were increased 0.25c, 
range oil and domestic heating oil 
0.5c, and Diesel fuel lc. Freight rate 
increases were in addition to amounts 
of advances on heating oils and Die- 
sel fuels, B. L. Majewski, Deep Rock 
vice president said in announcing the 
company’s action. 

“Marketers of petroleum products 
are entitled to prices for their goods 
which are justified in the light of 
current economic conditions,” Mr. 
Majewski declared. “Increases in 
wholesale costs make it necessary 
that the foregoing price increases on 


heating oils and Diesel fuels be put 


into effect without further delay in 
rder that maximum production of 
heating oils might be achieved.” 


Indiana Standard Boosts Prices 


Standard Oil Co. (Indiana) an- 
nounced increases in its tank wagon 
prices for gasoline, naphthas, refined 
ils, tractor fuels and distillates to 
lealers and consumers to “offset in- 
reases in freight rates.” Price in- 
reases ranged from 0.1c to 0.4c per 
al., with most of the main points 
1 the area where the company mar- 
ets up 0.3c. Standard’s increases 
vere effective Oct. 13, except in 
Michigan Oct. 15. See page 54 for 
ew prices. 

Socal Increases Fuel, Lube 

In the far West, Standard of Cali- 
ornia announced 5c per bbl. increase 
n its prices for light and heavy 


uels in Oregon and Washington 
vhich the company said was to cover 
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increased distribution costs between 
refinery and distributing terminals. 
Refinery prices for these oils were 
unchanged, but the company also 
boosted its motor oil prices to cover 
higher production and operating ex- 
penses. 

Socal’s retail prices for RPM mo- 
tor oil, RPM Diesel lubricating oils, 
standard heavy duty oil, and Stand- 
ard Penn motor oil were increased 
0.3c per quart, while price of Zeroline 
(a low price Western oil) remains 
unchanged. New retail price for 
RPM and Penn is 38c per quart, ex 
tax. Dealer prices for RPM Delo 
were unchanged, but dealer prices for 
other grades were increased as fol- 
lows: RPM, 4c per gal. in cans, no 
change in bulk or carload prices; 
Standard HD 4c; Standard Penn, 5c 
per gal. in bulk, 4.5c per gal. carloads, 
and 9c per gal. in cans. 


At NPN press time, no changes in 
prices had been announced by “ref- 
erence sellers’’ outside the Midwest 
as result of higher freight rates. 


In Cleveland, spokesman for Stand- 
ard of Ohio said the company would 
absorb the 10% ‘interim’ increase 
pending ICC’s decision on application 
of the rails for 27% increase. 

Among “reference sellers’ along 
the Atlantic Seaboard, eight said 
they were studying their price sched- 
ules, or did not anticipate making 
any upward revisions in prices since 
rail freight figured to such a small 
extent in their distribution costs. 


Atlantic Cuts ‘Gas’ Prices 


Half-cent reduction in its New 
Jersey gasoline prices made by At- 
lantic Refining Co., effective Oct. 13, 
represented drop-back from prices 
posted last August when the com- 
pany met a general increase in the 
East initiated by Gulf Oil Corp. At- 
lantic cut its tank car price for regu- 
lar-grade for New Jersey shipment 
from New York Harbor, 0.5c to 10.3c 
per gal. Atlantic City, Camden, and 
Trenton dealer tank wagon prices 
were reduced 0.5c to 11.1c, ex tax. 


Little Progress Reported 
In Pure Strike Negotiations 
Special to NPN 

TOLEDO, O.—Federal Conciliation 
Service commissioners holding hear- 
ings in long strike at Pure Oil re- 
finery here are attempting to arrange 
an early meeting with a leading of- 
ficial of OWIU and an executive from 
company headquarters in an effort to 
break the impasse. Since OWIU of- 
ficial was attending union convention 
in Boston, meeting was not expected 
to be forthcoming until late this 
week or early next. 

Meanwhile in Detroit at meeting 
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Full Time Head Urged 


NEW YORK — A major 
change in the oil industry pub- 
lic relations set-up has been 
recommended to the API Board 
of Directors by the Public Re- 
lations Operating Committee 
and will be considered when the 
board meets during the API 
annual meeting in Chicago 
Nov. 10-14. 

The proposal calls for a new 
API department headed by a 
top flight, full-time director. 
The department would work 
with an oil industry informa- 
tion committee in a general oil 
industry public relations pro- 
gram and would supervise all 
API public relations. The pres- 
ent Public Relations Operating 
Committee would be disbanded, 
but some of its responsibilities 
and presumably most of its 
members would be shifted to 
the new information committee. 


If the plan is adopted, the 
Fred Eldean Organization 
would continue to manage the 
public relations field staff which 
it has built up during the past 
year. 

It is understood that the new 
department would have its own 
operating budget. 











of City Council a _ resolution was 
passed calling upon President Tru- 
man, Department of Labor and other 
government officials to intervene in 
an effort to settle the strike. 


Capt. J. F. Lucey Dies 
In Hospital at Boston 


Special to NPN 
DALLAS—Capt. J. F. Lucey, 73. 


widely known oil man and Texas Re- 
publican leader, died Oct. 8 in a 
Boston hospital. He had been ill 
only a short while and had been re- 
ported recovering following an opera- 
tion the week before. 

Chairman of the board of Lucey 
Petroleum Co. and president of Lucey 
Production Co., Capt. Lucey was 
president of the Republican Club of 
Texas. He was a long time personal 
friend of former President Herbert 
Hoover and managed his campaign 
in Texas in 1928. During World War 
I he worked with Mr. Hoover in ad- 
ministering relief to Belgium, and on 
his return became director of organ- 
ization of the United States Food 
Administration. 

He was a director of API and 
served as general chairman during 
the institute’s 1934 convention in 
Dallas. 

Burial was in Hillcrest Cemetery 
at Dallas, Oct. 13. 
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Dollar and Cents Value of Safety Program 


Presented to Oil Men at Chicago Meeting 


NPN News Bureau 

CHICAGO—Oil company represen- 
tatives attending National Safety 
Council convention here Oct. 6-10 
were given a picture of the dollar 
and cents value of a good safety pro- 
gram. 

H. H. Anderson, vice president and 
general manager, Shell Pipeline Corp., 
Houston told the petroleum section, 
“safety is a mental attitude that can 
best be improved by human engineer- 
ing. Safety promotion is largely a 
matter of training, and fits hand-in- 
glove with modern programs of em- 
ploye training and good will build- 
ing.” 

Citing an average lost-time acci- 
dent cost of $975 for a company, pilus 
legal costs resulting from industrial 
deaths, he stated that a properly con- 
ducted safety program was “just 
good business for any company,” let 
alone the amount of good will it 
created among employes. He also 
suggested on-the-job safety meetings, 
equipment inspection tours, first aid 
training classes, automotive safety 
campaigns and personal safety con- 
tests as important parts of a full 
safety program. 

Dr. Wayne Bolyard, assistant medi- 
cal director, Standard of Indiana said 
close co-operation between medical 
and safety departments of refineries 
was necessary to keep workers safe 
in their jobs. Declaring that chemical 
warfare has already come to the pet- 
roleum industry, he said that intro- 
duction of new chemicals and prepa- 
ration of new products has brought 
new safety problems in refining, dis- 
tribution, and marketing. “It is be- 
coming of increasing importance,” he 
said, “to know not only the chemical 
and physical properties of compounds 
and products, but their toxic proper- 
ties as well in order to safeguard 
personnel and consumer.” 


3-Point Program Advised 


A three-point cafety program was 
advised by Sterling W. Mudge, super- 
visor of training, Socony-Vacuum Oil 
Co. He said a good training program 
must be designed to: 

1. Provide useful information 
concerning tools, products, equip- 
ment, facilities, processes and 
other items which may be a part 
of each individual employe’s 
work. 

2. Improve the ability and skill 
of the employe so that his mental 
and physical actions are per- 
formed in an effective and safe 
manner. 

3. Develop personal character- 
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istics and habits necessary for 

effective and safe performance 

by each employe. 

“By an analysis of the actual cur- 
rent conditions and situations,’ he 
said, “the needs for training can be 
determined. The more carefully the 
needs are determined or anticipated, 
the more effectively the training can 
be planned and organized.” 


Kent Named Chairman 


Officers elected 
to head the petro- 
leum group for the 
coming year were: 

General chair- 
F man, W. I. Kent, 
¢ Magnolia Petroie- 
um Co., Dallas; 
vice chairman for 
production, D. A 
Klemme, Stanolind 
Oil & Gas, Tulsa; 
vice chairman for 
marketing, W. O. 
Wilson, Standard 
Oil, Indiana, Chi- 
cago; vice chairman for pipelines, D. 
M. Farrell, Shell Pipeline Corp., 
Houston; vice chairman for manu- 
facturing, Ray A. Randels, Shell Oil 
Co., Wood River, Ill.; secretary, F. 
G. Wilson, API, Washington; news 
letter editor, R. L. Coneway, Jr., 
United Gas Pipeline Co., Shreveport; 
assistant news letter editor, D. G. 
3urrill, White Eagle Div., Socony- 
Vacuum Oil Co., Kansas City, Mo. 





Mr. Kent 


Chairman Contest and Statistical 
Committee, J. Willard Lord; Atlantic 
Refining Co., Philadelphia; chairman 
Engineering Committee, Don Atta- 
wey, Arkansas Fuel Oil Co., Shreve- 
port; chairman, Health Committee, 
Dr. D. B. Reeve, Standard Oil, Indi- 
ana, Chicago; chairman, Data Shect 
Committee, C. B. Swanner, Magnolia 
Petroleum Co., Dallas; chairman off- 
the-job, Roy S. Bonsib, Standard Oil, 
New Jersey, N. Y.; chairman, Visual 
Education Committeee, R. E. Dish- 
man, Hunt Oil Co., Shreveport. 


Chairman, Atlantic Division, T. C. 
Travis, Socony-Vacuum Oil Co., 
Brooklyn, N. Y.; chairman, Gulf Di- 
vision, J. F. Madigan, Texas Co., 
Houston; Chairman, Great Lakes Divi- 
sion, Theron Arras, National Refin- 
ing Co., Findlay, O.; chairman, Mid- 
continent Division, I. G. Clark, Gulf 
Oil Corp., Tulsa; chairman, New Eng- 
land Division, T. P. Conlan, E. G. 
Moody Equipment Co., Boston; chair- 
man, Pacific Coast Division, J. E. Hill, 
Union Oil Co., Los Angeles, Calif.; 
staff representative, Ray Ketchmark, 
National Safety Council, Chicago. 





Past general chairmen: J. C. Aska 
Ohio Oil Co., Findlay, O.; R. Vv 
Black, Standard New Jersey, Eliz 
beth, N. J.; H. W. Boggess, Sincla 
Prairie Oil Co., Tulsa; Roy S. Bonsi 
Standard New Jersey, New York: 
W. Breeland, Lone Star Gas (¢ 
Dallas; J. H. Brown, Tide Water A 
sociated Oil Co., New York: R. 
Donovan, Standard of California, S: 
Francisco; C. L. Hightower, Unit 
Gas Line Co., Shreveport; H. T. Ma 
kee, Phillips Petroleum Co., Bartk 
ville; F. R. McLean, White Star 1 
vision, Socony-Vacuum, Detroi 
Charles A. Miller, Texas Co., Hou 
ton; J. L. Risinger, Socony-Vacuu 
New York; R. B. Roaper, Humb 
Oil & Refining Co., Houston. 


Independent Refiner Advances 
North Texas Crude Postings 


GRAHAM, Tex.—Gratex Refining 
Co. Oct. 9 announced 15c per bbl. a 
vance in prices it will pay for North 
Texas crude, effective 7 a.m. Oct. 10 
Company has 500-bbl. plant here and 
buys oil in Young, Jack. Throckmor- 
ton, Stephens and Palo Pinto counties. 

sratex’ new prices, 15c per bb! 
above current postings of major pur- 
chasers in the area, range from $1.80 
for 25-25.9 gravity oil up to $2.10 
for 40 gravity & above. 

Gratex is second Texas Indepen- 
dent refiner to publicly post higher 
prices for crude to meet premium 
paying. Premier Refining Co., Long- 
view, boosted its East Texas post- 
ing 10c on July 10 but to date none 
of the major purchasers in the field 
have met the increase. 


Socal Construction Projects 
Costing $6.5 Million Planned 


SAN FRANCISCO—Two construc- 
tion projects costing a total of $6.5 
million have been announced by the 
Standard Oil Company of California 
They are: 

1. A 22-story office building, cost 
ing $4 million which will be built ad- 
jacent to the present main offic 
building at 225 Bush St., San Fran- 
cisco. Scheduled for completion in 
1949, the new building will match th 
height of the existing building and 
will conform architecturally to mak 
a single unit. A five-story buildin: 
now occupying the site of the ne 
structure will be razed. 

The new building will be entirel 
occupied by California Standard an 
its subsidiaries. 

2. Improvements to the company 
El Segundo refinery including a pac! 
age shipping warehouse, a barrel r 
conditioning plant, several utility) 
buildings, five new railroad spu 
tracks and an eight-inch wharf pips 
line. The improvements will cost $2.: 
million. 
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Oil Marketing Cost Study 
Urged to Effect Economies 


Research Foundation Outlines Proposal for Analysis 
Of Operations; Duke Asks Jobber Council Support 


saral aes : NPN News Bureau 
NEW YORK—Outline of a pro- 


posed study of marketing costs of 
petroleum jobbers, designed to point 
out possible economies which may be 
effected at various points of opera- 
tion, was revealed this week by Pe- 
troleum Industry Research Founda- 
tion, Inc. 

Cost of the study is estimated at 
more than $400,000 over a four-year 
period. Financial support has been 
pledged so far by five major com- 
panies. 

Prime purpose of project would 
be to render an objective service to 
the marketer by obtaining average 
costs for such marketing functions 
as gasoline delivery by tank truck 
to service station, commercial and 
other customers, and to secure a 
clear picture of operations and costs 
on a number of individual jobber 
operations. In addition to endeavor- 
ing to show where cost reduction is 
possible at various points of opera- 
tion, it is hoped that studies may 
help to determine the capital re- 
quired to enter (or remain in) the 
jobbing field in one or another of 
various classes of operations. 

Gordon Duke, chairman, National 
Council of Independent Petroleum 
Assns., in a letter to Harry B. Hilts, 
Research Foundation president and 
secretary of Empire State Petroleum 
Assn., says he favors such a study 
and indicates he will recommend that 
the jobber council assist in the pro- 
gram. He points out that study could 
help refute many arguments concern- 
ing divorcement and separation is- 
sues. 

Mr. Duke warns, too, that he sees 
in segregation a danger that the re- 
quired governmental action could in 
time lead to the industry (jobbers in- 
cluded) losing its freedom. 

Urges Jobbers to Examine Selves 

Mr. Hilts, replying to Mr. Duke's 
comments on the proposed study, 
Says in part: 

x . there is no escaping the fact 
that what is vitally needed now is 

me soul-searching self examination 
by the jobber himself. He is the one 

ho must be ready to study, and to 
lp others study for him, the ways 

which he is performing his job. 
fe must be ready, on the basis of 
ell-founded cost analysis, to right 

S performance where it is shown 

) be wrong. 

“A study of the kind we propose 
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will undoubtedly disclose weaknesses 
in the jobber operation of which he 
is perhaps unaware. If they are 
brought to light for his scrutiny, they 
will indicate to him how to improve 
his performance, thus eliminating a 
lot of jobber weaknesses which, in 
the long run, will improve his own 
position as well as that of the indus- 
try at large.” 

Research Foundation’s statement 
concerning the proposed study points 
out the need for such a project, par- 
ticularly as regards marketing, ex- 
plaining that there are many useful 
collections of pertinent data on pe- 
troleum marketing in the files of in- 
dividual companies, government agen- 
cies and petroleum industry’s associ- 
ation and trade publication offices. 
However, a grass-roots research into 
the day-to-day work routines and 
management practices of petroleum 
marketers is lacking. 

Statement then cites pioneer study 
made by Standard Oil Co. of New 
Jersey in 1943 (see March 3, 10 and 
17, 1943, NPN, pages 29, 32 and 28 
respectively) under the direction of 
Dr. Frank M. Surface, J. R. Riddell 
and R. T. Haslam. 

PARTIAL TEXT OF OUTLINE 

Partial text of Research Founda- 
tion outline follows: 

. .. Some of the major findings of 
their (Standard of New Jersey) re- 
search—the program is being con- 
tinued by the company—were pub- 
lished in NATIONAL PETROLEUM NEWS. 
What their study revealed about dis- 
tribution costs in one company, the 
present study will seek to discover 
for various types of Independent job- 
bers who perform similar marketing 
jobs. .. 

Research Method—Just as Stand- 
ard Oil’s study. . .was based on care- 
fully gathered information secured by 
trained on-the-spot field workers un- 
der the watchful supervision of re- 
search staff associates, so will the 
present project’s results be based 
upon a mass of carefully gathered 
field data of a similar nature. Not 
that published material will be ruled 
out of consideration; it will, on the 
contrary, be fully explored. It is, 
rather, that vital new field data will 
be the chief objective and the major 
working material of the present proj- 
CCl... 

The Project Deals with Industry- 
Wide Matters—A project of this kind 
is beyond the general province of 
an individual company’s research de- 
partment, no matter how large and 
well-financed that department may 
be. This is true partly because many 
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Independent jobbers must be pur- 
suaded to co-operate in providing the 
data needed for such a study. They 
must agree to have field research 
workers ride their tank trucks to 
take stop watch readings on many 
days of regular delivery operations; 
they must agree to open their books 
to researchers for examination and 
even for the extraction of specific 
information; they must agree to the 
analysis of bulk plant facilities and 
the handling of products stored there, 
to the tabulation of equipment used, 
and to many similar requests for spe- 
cific information about themselves 
and their operations, all of it perti- 
nent to our research objectives. 

(It goes without saying’ that 
nothing about an individual company 
will be published, unless with full 
permission of the company.) . 

Purposes of the Standard Oil 
Studies—The Standard Oil study 
sought to discover the cost of per- 
forming the various parts of the mar- 
keting function at the wholesale level. 
It dealt with the movement of pe- 
troleum products from terminal and 
bulk plants of the company to job- 
bers, service stations, commercial 
customers and others. Its principal 
field work was concentrated on tank 
deliveries from company bulk plants 
to its various customers... 


As a result of this field work and 
other research the company was able 
to calculate the average cost of gaso- 
line and other deliveries to individual 
customers. Tank truck cost reduc- 
tion possibilities were found. . Cost 
of individual portions of the market- 
ing task were isolated and reduced 
to per gallon figures. 

A large company can perhaps show 
the way to marketing economies by 
the elimination of bulk plants, the 
consolidation of bulk and terminal 
facilities, the increase of tank truck 
size, and the increase of delivery 
dumps. Such changes and the result- 
ing savings are less possible to the 
smaller Independent marketing units 
in the jobbing field. The most spe- 
cific details regarding the Independ- 
ent jobber’s operations will therefore 
be needed in order to disclose the 
areas of their work in which econo- 
mies can be effected. . . 

The Purposes and Objectives of the 
Present Project Unfortunately, 
there are no figures available which 
give average costs for the industry 
on such parts of the marketing func- 
tion as gasoline delivery by tank 
truck to service station, commercial 
or other customers. It will be a ma- 
jor purpose of the present research 
project to secure vital data on pre- 
cisely such matters. Beyond that, 
however, it will be the purpose of the 
research to secure a clear picture of 
operations and costs on a number of 
individual jobber oprations. Each 
such word picture of an individual 
operation will aim at realistic repre- 
sentation. 

One report might, therefore, show 
the operations and costs for a jobber 
who operates in rural territory, using 
four tank trucks out of one bulk 
plant to serve farm and service sta- 
tion customers. Another report might 
show the operations and costs for a 
jobber who operates in urban terri- 
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tory, using 10 tank trucks out of 
three bulk plants to serve domestic 
and commercial fuel oil customers 
and his own retail gasoline stations. 
Thus we shall accumulate a number 
of fully-drawn, realistic descriptions 
of actual jobber set-ups and their 
costs. A jobber reading our reports 
could, therefore, choose for his own 
guidance the particular set-up which 
he feels most-nearly represents his 
own operation. 

In each of the descriptive cases 
the attempt will be made to show 
costs broken down into such separate 
portions of the total marketing func- 
tion as tank truck delivery, plant, 
salesmen, office (sales and account- 
ing), loan equipment, advertising and 
signs, overhead, and miscellaneous 
items. Other appropriate divisions 
will be added to the breakdown 
should they seem necessary and help- 
ful to a complete analysis of the 
job and its various cost factors. Per- 
haps it will be found that there are 
typical set-ups into which the vari- 
ous individual jobber operations can 
be grouped. We might finally seek 
to show data descriptive of average 
costs by type of jobber operation and 
even suggest “ideal’’ costs for each 
type of jobber operation which we 
are able to distinguish. 

Every jobber operation is con- 
cerned with (1) capital investment, 
(2) basic personnel requirements, (3) 
purchasing of goods for resale, (4) 
accounting, and of course finally (5) 
profitable operating results. Our re- 
search will seek to show where cost 
reduction is possible at various points 
of operation. It may be that the 
studies which we shall undertake in 
this project will help to determine 
the capital required to enter (or re- 
main in) the jobbing field in one or 
another of the several distinct classes 
of operations which we may be able 
to define—having size of operations, 
types of customers, kinds of prod- 
ucts, and the nature of territory to 
be served always in mind. Such 
studies might thus become valuable 
investment and management guides 
on petroleum marketing problems at 
the wholesale level. 

Other Considerations Although 
our primary interest will center in 
work routine and cost analysis, yet 
certain subsidiary but significant 
marketing problems, peculiar to pe- 
troleum distribution, will have our 
attention too. We shall, for instance, 
wish to look into some of the whole- 
sale marketing problems raised by 
the buying habits of various custo- 
mers: Gasoline sales bunch at morn- 
ing and evening hours; the summer 
months bring high gasoline sales and 
low fuel oil sales; the winter months 
reverse the peaks; burner service ac- 
counts complicate the job of fuel oil 
marketing. 

Our findings must, so far as pos- 
sible, be conclusive. The facts which 
we say are facts must be recognized 
as facts by qualified readers. While 
not seeking out controversial issues, 
we must conduct our research with- 
out dodging those which confront us 
as we proceed. We must be pre- 
pared to carry out pilot studies. 

We must be ready to give out some 
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of our findings as we go along rather 








than hold everything until all facts 
are in, fully studied, and conclusions 
drawn. This is not always easy. 
Premature reporting, however, can 
do great damage. We must, there- 
fore, take a full view of all the in- 
terest involved and use proper cau- 
tion so that all early reporting will 
be on matters where adequate data 
has already been secured and thor- 
oughly processed. 


Further Observations by Duke 


Mr. Duke, in his letter to Mr. Hilts, 
also made these observations regard- 
ing the proposed study and some of 
the industry’s current problems: 


“IT am thoroughly convinced that 
the stresses now developing in our 
industry—and which probably will 
grow more intense in the next year 
or two as a result of difficulties over 
supply and margins—will evoke such 
protests from smaller units that the 
public and Congress will be alerted 
as never before to the problems with- 
in our great industry. And I fear 
lest the industry be viewed as con- 
trolled by giant ‘octopuses’ intent on 
strangling the little firms; with the 
result that for years to come, we 
shall all find ourselves subjected to 
more and more regulation. 

“The period just ahead calls for 
the exercise of real statesmanship, 
both by the policy-makers of the 
big nrims and by the trade associa- 
tions which seek to serve the inde- 
pendent groups of the industry. The 
big firms must display greater con- 
cern for the economic problems of 
the non-integrated segment of the 
industry, but at the same time the 
jobbers themselves must conduct a 
soul-searching examination of their 
own function and operations in order 
to solve within their own ranks as 
many of their problems as possible. . . 

“The proposed study might go far 
to retute many of the specious argu- 
ments, both pro and con, concerning 
the divorcement and separation is- 
Sue. . .I see in segregation the danger 
that the required governmental action 
could in time lead to the industry 
(jobbers included) losing its free- 
dom. My present thinking is that 
Segregation as a cure is worse than 
our present diseases. . . 

“If this study is to be fruitful, it 
Should be sponsored by the widest 
possible types of companies and 
groups in order that the findings will 
be strictly objective, factual and un- 
biased.” 


OGD Requesting $400,000 
Budget for the Next Year 


WASHINGTON—OGD has asked 
Budget Bureau approval of a proposed 
budget that would allow it to spend 
$400,000 in fiscal year starting July 
1, 1948. 

This is $125,000 more than Con- 
gress voted OGD for current year 
and would enable agency to increase 
personnel in Washington headquar- 
ters from 22 to 45. All of increase 
would be for OGD’s oil policy co- 
ordinating activities, total for this 
purpose being raised from present 
$100,000 to $225,000. 


First Middle East Crude 
Arrives at Paulsboro, N. J. 
NPN News Burea: 

NEW YORK—First of three car 
goes of Middle East crude has ar 
rived at Socony-Vacuum Oil Co.'s 
Paulsboro, N. J. refinery, President 
B. Brewster Jennings reports. Ir 
Washington for meeting of Nationa 
Petroleum Council, Jennings state: 
that two other cargoes would follow 
One was reported loading at the Per 
sian Gulf Oct. 8 with estimated ar 
rival date here of Nov. 14, while thir 
was due to load Nov. 1. 

One cargo, from Kuwait, was 
bought outright from Anglo-Iranian 
company said, while other two wer 
bought as part of Socony’s ‘partici 
pating share” from Arabian Ameri 
can Oil Co., although stock deal 
whereby Socony and Standard Oil 
Co. (N. J.) will acquire interest i 
Aramco has not been completed 
Tankers were chartered from U. S 
Maritime Commission and from Na- 
tional Bulk Carriers. On May 15 
when Mr. Jennings first told NPN of 
company’s plans to import Middl 
East crude, he stated that absence of 
firm arrangements then to buy crud 
and acquire transportation were only) 
obstacles to immediate imports 


Mr. Jennings reiterated that, as 
far as Socony was concerned, import- 
ing of Middle East crude to U. S. 
East Coast was only a temporary ex- 
pedient designed to ease company’s 
current short position on crude and 
enable Socony to continue peak runs 
at its eastern refineries. Normal fu- 
ture trend he pointed out would be 
for Europe to be served by Middle 
East crudes from any of several proj- 
ected Mediterranean pipeline termi- 
nals and for Caribbean production to 
supplement U. S. domestic supplies in 
meeting expanded demand. Timing of 
European switch from Caribbean to 
Middle East sources would depend on 
speed of conversion of refineries and 
building of new plants to handle 
high-sulfur crude. (California-Texas 
Oil Co. recently announced plans to 
build refinery in Holland, and othe: 
companies, including Jersey Standard 
and Socony are reported preparing 
to use Middle East crude in thei! 
German installations. ) 


Deep Rock Oil Corp. Joins 
American Independent Oil 


WASHINGTON—Ralph K. Davies 
said Oct. 8 that Deep Rock Oil Corp 
has become one of the partners in Am- 
erican Independent Oil Co. which h¢ 
heads as president. This brings to an 
even dozen the number of companies 
participating in this foreign petroleun 
venture. 

Mr. Davies said Deep Rock entere« 
AIOC on same basis as original in- 
corporators. Company had beer 
represented at organization meeting 
in Bartlesville Aug. 18. 
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Holliday Cites Necessity for Bulk 
Plants Despite By-Passing Trend 


Pennsylvania Petroleum Assn. Also Hears 
Discussion Relating to Prices and Margins 


By HERBERT TAYLOR 

NPN Staff Writer 

BEDFORD SPRINGS, Pa. — Ad- 
dressing an audience of more than 
300 at the third meeting here of 
Pennsylvania Petroleum Assn. Oct. 


6-7, W. T. Holliday, president of 
Standard Oil Co. (Ohio), urged the 
young association to continue to be 
conservative and constructive. 

Mr. Holliday warned of the danger 
of associations sliding when mem- 
bership at large does not give atten- 
tion to the objectives for which it is 
organized. 

Talking extemporaneously, Mr. 
Holliday discussed some of the cur- 
rent questions being asked and dis- 
cussed by Independent jobbers: 
‘squeeze-plays,” margins and prices, 
shortages, concentration and the fu- 
ture for the Independent marketer. 

He denounced charges that Inde- 
pendents are being squeezed and 
termed them ridiculous. ‘How ri- 
diculous it would be to put the seg- 
ment of business that markets most 
of the products out of business,” he 
observed. 

He declared that it is not practical 
to have centralized marketing and 
that the majors can market only 
through Independent markets. Sup- 
pliers are streamlining their opera- 
tions for greater efficiency, Mr. Hol- 
liday explained, but this does not af- 
fect the essential marketing position 
of Independent marketers. 

Referring to a talk made by Sohio’s 
vice president, A. A. Stambaugh, be- 
fore the American Management Assn. 
in New York, Mr. Holliday said that 
Mr. Stambaugh did not imply that 
the jobber was being eliminated. 
Rather, the speaker said, Mr. Stam- 
baugh explained how one part of the 
jobber’s function was being stream- 
lined by more efficient delivery meth- 


ods. 


Discusses By-Passing Bulk Plants 


Mr. Holliday emphasized that in 
discussing by-passing of bulk plants, 
you are talking about only a small 
segment of the marketer’s functions. 
He insisted that bulk plants cannot 
be by-passed on all goods, pointing to 

necessity of bulk plants for heat- 
r oils, gasoline for smaller stations, 
ckage goods, TBA items, etc. He 
inted out that by-passing started 
veral years ago when refiners elim- 
ated unprofitable tank car ship- 
ents by geting closer to their mar- 
ts by delivering by trucks. Mr. 
lliday reminded the jobbers that 
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it was Independent jobbers them- 
selves who started by-passing by pio- 
neering the use of transport trucks. 


Mr. Holliday asserted that so long 
as streamlining operations and by- 
passing bulk plants are economical 
and sound they will be adopted by 
everyone in the business in position 
to do it, including the Independent 
marketer. 


Discussing margins and prices, Mr. 
Holliday said that no one can guar- 
antee any set margin. Rather, he 
insisted, margins depend on economic 
factors. Costs, he said, do not make 
prices, but markets make prices. In 
the old days when margins were too 
high, Mr. Holliday contended, there 
was over-expansion. “This resulted 
in diminished gallonage per outlet, 
which led to ‘chiseling’ and price cut- 
ting.” 

Reduction in price does not stimu- 
late sales, but simply takes business 
away from some one else. A certain 
amount of price cutting can be met 
by the largest marketer in an area. 
If he doesn’t meet it he is on a peak 
by himself and loses the position of 
being the market leader. The lead- 
ing marketer can set the maximum 
price, but he cannot fix the minimum, 
but if he is realistic he can meet it, 
Mr. Holliday declared. 


Raising prices, Mr. Holliday said, 
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takes initiative on the part of the 
largest marketer. To raise prices re-: 
quires a study of economic condi- 
tions, and if the study is correct, 
others will follow. But sometimes, 
he said, the leading marketer “guess- 
es wrong”, others do not follow, and 
it is necessary to put the price back: 
down. 


Denies Threat to Small Business 


Mr. Holliday went on to say that 
there is nothing sinister about the 
industry. He said since it was nec- 
essary to have larger units it is na- 
tural to integrate back to the well. 
He said that statistics would not 
bear out charges that concentration 
was going on. to a point where it 
threatens existence of small business. 
Since 1939, he said, reports show that 
the percentage of economic control of 
the 30 leading companies have been 
going down. If you analyze the: 
growth of the companies, the growth 
of the smaller companies has been 
greater than that of the eight: of 10 
leaders, he said, adding that the door 
is open for small business. 

History shows that there is no rea- 
son for Independent jobbers to worry 
about their future, Mr. Holliday 
avowed. All that has happened is 
that they have become better man- 
agers, better merchandisers and have 
made money. Their strength will 
continue, he stated. 


On the subject of shortages, Mr. 
Holliday said it was silly to say the 
supply situation is “phony.” The 
shortage is due to transportation, he 
explained. Completion of pipelines 
by 1949 will help the situation. “But 
who can predict how much the de- 
mand will increase,” he asked. 

Mr. Holliday told of the ‘terrific’ 


W. T. Holliday (left) president, Standard Oil Co. (Ohio) is welcomed to the Penn- 
sylvania Petroleum Assn. fall meeting by Philip P. Peters, Pennsylvania Inde- 
pendent Oil Co,, Allentown 
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demand for heating oils, a great deal 
coming as a result of space heaters, 
which have been “turned out like 
popcorn.” 

The speaker said his own company 
was trying conscientiously to pro- 
rate gasoline and fuel oil impartially. 
He expressed the opinion that no one 
in the industry was so short-sighted 
as to discriminate against retailers 
to benetit their own outlets. 

L. H. Setzer, the association’s pres- 
ident, an Independent marketer at 
Camp Hill, Pa., in introducing Mr. 
Holliday, said that jobbers expected 
suppliers to protect the rights of mi- 
norities and warned that they should 
not abuse their opportunities. They 
must be wise, just, tolerant and lib- 
eral in their acts, he asserted. The 
Pennsylvania association is trying to 
promote these tenets, he observed. 

Former Congressman Jennings 
Randolph (D., W. Va.), talked at the 
concluding luncheon. 


Cites Airlines’ Use of Oil 


Mr. Randolph, now an official of 
the Capital Airlines, said that sched- 
uled domestic airlines—which do not 
include chartered, private and gov- 
ernment planes—will spend $50 mil- 
lion in 1947 for petroleum products. 

He warned that there were too 
many people in this country— in in- 
dustry, government and society—pre- 
senting doctrines contrary to princi- 
ples that have made America great. 
All business and commerce of Amer- 
ica will be destroyed if we succumb 
to these prognosticators of collectiv- 
ism, he declared. The more you play 
into the hands of those who are op- 
ponents of our way of life, the more 
success it means to them in their ob- 


jectives, which will mean subservi- 
ence of the individual to the proces- 
ses of state. 

The more oil men call on the fed- 
eral government for anything—be it 
commercial, intra-industry problems 
or more money—the more they play 
into the hands of those who are op- 
ponents of our way of life, the speak- 
er declared. Agitators must be 
fought company by company, com- 
munity by community and industry 
by industry, he insisted. 

The oil industry is in a particularly 
good position to be in the forefront 
in this fight in industry, he pointed 
out, because: 

1. It is young and progressive. 

2. It demonstrated in two world 
wars its capacity to meet emergen- 
cies. 

3. It has gained through its prod- 
ucts a great acceptance on the part 
of the public. 

41. Speaking generally, it is a clean 
industry. 

Though one period was taken off 
for golf and other recreation, most of 
the two-day meeting was devoted to 
business, starting with a director’s 
meeting on Sunday night, with 23 out 
of 25 directors present. These two 
directors, John Dougherty, Wilkes- 
3arre, and Joseph B. Smith, York, 
had asked to be replaced because of 
other pressing duties. Selected to re- 
place Messrs. Dougherty and Smith 
were W. S. Jeremiah, Hawk Oil Co., 
Scranton, and Todd K. Glenn, Fleet- 
Wing jobber at Leechburg. 

Two resolutions were adopted. 
The first urged suppliers to immedi- 
ately institute a policy of distributing 
the available supply of products on 
an equitable share and share alike 





Officers of Pennsylvania Petroleum Assn., elected Oct. 7 at the convention's fall 

meeting at Bedford Springs. Left to right: Ed Phillips, Juniata Valley Oil Co., Lew- 

istown, second vice president: Lawrence H. Setzer, L. H. Setzer Petroleum Co., 

Harrisburg. re-elected president; Ira K. Newcomer, Newcomer Oil Co., Elizabethtown, 

treasurer. and Grover Dale, re-elected executive secretary. First vice president, 
Phil Peters, is shown on p. 19 
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basis to the end that the Independen 
jobber and distributor will be in a 
favorable a position so far as supp] 
of products is concerned as any oth: 
marketer. 

The second resolution urged a 
suppliers of petroleum products | 
immediately increase jobber and di 
tributor margins by a percentag 
comparable to the increased cost « 
doing business. 


The resolution on margins wa 
adopted after considerable discussio: 
As finally drawn, it eliminated an 
reference to the profit angle as on 
of the reasons for asking for add 
tional margin. It was agreed tha 
in submitting the resolution to trad: 
papers and supplying companies, 
letter would accompany it, explain- 
ing that the necessity for more mar 
gins was due to increased costs of 
doing business. A number of th: 
jobbers agreed with the position tak 
en by M. D. De Tar, Aero Oil Co 
New Oxford, Pa., to the effect that 
when marketers asked for more mar- 
gins, supplying companies _ often 
asked for financial statements to jus- 
tity it. He pointed out that a job- 
ber might be making money on his 
over-all operations, by selling TBA 
and engaging in other operations in 
which the supplier had no financial 
interest, and still not be making 
money on gasoline or fuel oil. 


The association agreed to make a 
special billing to members, rather 
than an assessment, for the payment 
of $600 to the National Council for 
expenses. 

Will Study Insurance Program 

An insurance program was pre- 
sented by executive secretary Grover 
Dale, but it was decided to give the 
matter further study. 

One session was devoted to the 
showing of slide films of the recent 
price survey made by state associa- 
tions on the East Coast in conjunc- 
tion with the National Council of 
Independent Petroleum Assns. The 
films were presented by Harry B. 
Hilts, executive secretary, Empire 
State Petroleum Assn. Mr. Hilts 
told the group that these films may 
be made into book form if satisfac- 
tory arrangements can be made with 
a publisher. 

L. H. Setzer was re-elected as 
president of the association, which 
has now grown in membership, en- 
thusiasm and activity so as to com 
pare with other Independent associ 
ations. 

Other officers elected were: Ed 
Phillips, Juniata Valley Oil Co., Lew 
istown, first vice president; Phili} 
Peters, Pennsylvania Independent Oi 
Co., Allentown, second vice president 
H. E. Oberman, Keystone Oil Prod- 
ucts Corp., Camp Hill. Grover Dal: 
was re-elected executive secretar 
and given special commendation fo 
his work in editing the association 
paper, The Oil Light. 
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Sign your 
hame to 
Petroleum’s 
New National 
Campaign 


#3 Ad 
in the 
series 


Ads like this 


can work for you... 


Readers of LIFE, LOOK, COLLIER’S 
and SATURDAY EVENING POsT—an 
estimated audience of 58,000,000 
people—are learning more facts 
ut the petroleum industry from 
h new ad in this national maga- 
campaign. Dramatic and con- 
ing page ads in full color and 
k and white prove to the public 
there’s a plus for them in petro- 

’s progress. 


There’s a Plus for You 


vhen you make these national 
pull for your own branch of the 
ness. They can reach deep into 
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your own local audience... go to 
work directly for you and your firm. 
All you need to do is personalize each 
ad over your own company’s signa- 
ture. To make the tie-in easy for you, 
a FREE Plan Book has been expressly 
prepared. 


Just Mail the Coupon 


This detailed Plan Book offers FREE 
mats of seven complete and differ- 
ent newspaper campaigns, plus dis- 
play material, radio scripts, enve- 
lopes, enclosures—a full portfolio of 
promotion aids for your own par- 
ticular company. 


DON’T DELAY—ACT NOW 


Send for your free Plan Book at once. Available to 
managers and officers of all oil companies, oil asso- 
ciations and affiliated organizations. 

Mail this coupon today. 
{RW Sse ess eB Bee Be eee 


Public Relations Operating Committee, Dept. 12E 
AMERICAN PETROLEUM INSTITUTE 
670 Fifth Avenue, New York 19, N. Y. 


Please forward at once FREE copy of Plan Book. 


Name 
Title 
Company 
Address ‘ ; 
A City... ; .. .State 
ae em 





Dasennssimaal Trucks from the small- 
est to giant six- wheelers —from half- 
ton pickups to huge “Oil Field Spe- 
cials” built at International’s Emery- 
ville, Calif., plant—are busily at work 


40% 
ANNIVERSARY OF 


INTERNATIONAL TRUCKS 


1907-1947— Forty Years of 
International Truck Service to 


Commerce, Industry and Agriculture 


INTERNATION AL 
TR UC K Stk VT € SS 
Top quality, expert and economical! Quickly 
available everywhere from thousands of 
International Dealers and the nation’s largest 
company-owned truck-service organization — 
International Branches. 


every day throughout America’s great 
oil industry. 

These trucks demonstrate every day 
the reason why the famous Interna- 
tional Triple Diamond Emblem iden- 
tifies great trucks—greatness that is de- 
signed in, engineered in and built in. 

Take these two six-wheelers as ex- 
amples —the KB-8-F and the KB-11-F 
—two of 15 New International KB 
Models. 

The KB-8-F has a gross weight rat- 
ing of 27,000 pounds. It is available in 
four wheelbases: 161, 179, 197 and 215 
inches. It is powered by the famous 
International Red Diamond 361 En- 
gine, which develops 126 brake horse- 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


Tune in James Melton on “Harvest of Stars” 
Every Sunday! NBC Network. 


INTERNATIONAL 


Thi LiL ye 


power at 3000 r.p.m., and 282 pound 
feet of torque at 1200 r.p.m. If greater 
power is required, the International 
Red Diamond 401 Engine is available. 

The KB-11-F has a gross weight rat- 
ing of 37,000 pounds. It is available in 
three wheelbases: 161, 197 and 215 
inches. It is powered by the Interna- 
tional Red Diamond 450 Engine, 
which develops 148 brake horsepower 
at 2600 r.p.m. and 360 pound feet of 
torque at 1000 r.p.m. 

For every oil field transport job 
there is a rugged, dependable, econom- 
ical International of the right size, 
type and power. For details consult 
your International Dealer or Branch 


180 North Michigan Avenue 
/\ Chicago 1, Hlinc 
\ 


Trucks 
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Editorially Speaking 





Co-Op Proposal to Place All Petroleum Supplies 
Under UN Would Put International Yoke on Oil 


"T° HE proposal by the world-wide organization of co-ops to 

put all petroleum supplies, including seemingly refinery 
products, under the United Nations sounds very much like 
ovietizing on an international scale of our oil business. This 
to the extent that only an international governmental body 
would have anything to say about the industry regardless of 
the rights of stockholders, and Russia, presumably, would help 
run the American oil industry. 

The scheme was shelved by the United Nations Economic 
ind Social Council by a vote of 8 to 2 (with the U. S. in 
the majority and Russia abstaining), but the co-ops proudly 
proclaim that they’re not giving up, and at a recent meet- 
ug of directors of the International Co-operative Petroleum 
\ssn. in London a resolution was passed to bring the issue 
vefore the UN group again. 

The proposal is offered by the co-ops as a means to “pre- 
ent war,” but just why Russia might give up any of 
ier seeming great ambitions to control all things, because 
t sat with a group of co-ops, is hard to see. If Russia sat 
vith them it might be fair to assume it was only becauss 
Russia could or would control them and with such accom- 
plishment Russia would not have to force a war. 

The main purpose of the co-ops’ international sugges- 
tion, for a United Nations Petroleum Council under the 
United Nations Economic and_ Social Council, seems 
to lie in the fact, if plans so far made public are correct, 
that this new Petroleum Commission would have the power to 
force the owners of “oil stocks” to sell not only to “all nations 
on an equal footing” but to sell to “all types of purchasers- 
government, co-operative organizations or private corpora- 
tions’ —and on an equal price basis. 

In other words, whoever wanted to buy some oil would 
not have to bother about getting leases or concessions, would 
not have to undertake the expense of the gamble to explore the 
territory and find and produce the oil, would not even have to 
chance the cost of pipelines for gathering and moving to a 
refinery and would not have to foot the bill for building, 
operating and constantly improving a refinery. All the would- 
be purchaser would have to do, if the owner of the oil did 
ot acquiesce in his demands, would be to go to this United 
Nations Petroleum Commission, and that body would order 
the owner of the oil forthwith to sell it, whether it stripped 
iim of oil that he needed in his business and to supply his 
ontract customers or not, and whether the price was profit- 
ible or not. 

This power would, at least eventually under the plan, ap- 
‘ly to the owner of any “oil stocks” anywhere in the world 
vhether at Enid, Okla. (and we'd like to see the Commis- 
ion trying to separate the courageously Independent Champlin 
Refining people from their oil supplies) or to the Humble and 
ts crude supplies and stocks and refinery stocks, and even to 
the co-ops’ own refinery at Coffeyville, Kans. At the mo- 
nent the co-ops’ international proposal says that it would ap- 
ily only to the Middle East but if the principle that govern- 


(\ tober 15. 1947 


ment can take private property was once internationally estab- 
lished and agreed to by this country and other countries that 
still recognize the rights of private ownership, that policy ot 
necessity would have to apply everywhere. And, if on oil, 
why not on all privately owned property and commodities? 

The co-ops’ proposal denies that it is urging “confiscation or 
expropriation” but only seeking distribution where there is « 
“superabundance” of oil. The question is—with proper con- 
servation regulations in effect, as is the case most everywhere 
these days and especially in the Middle East—what is a 
“superabundance”? Is oil held in the ground against future 
use a “superabundance”? If so how about all the gold the 
U. S. has buried at Fort Knox and which one British cabinet 
member recently suggested should be “distributed” to the 
world? 

The co-ops’ proposal is not only decidedly socialistic but 
would seem to be a flank support for Russia to put over on 
the world, starting first with the Middle East oil ‘industry, 
the communizing of the entire oil industry. 

This is what the American oil industry has fought from its 
inception. It is why the American industry upset Ickes’ first 
draft of an international oil treaty, because in its final appli- 
cation, it would have given Ickes and the U. S. administration 
opportunity to control the American oil industry under the 
guise of carrying out the treaty, a control Ickes and Roosevelt 
had long obliquely fought for before the U. S. Congress. 

This type of government control is what oil men today fear 
is still in the new draft of the proposed treaty and why that 
treaty is likely to be turned down. The American oil indus- 
try wants to work constructively with the oil interests of all 
other nations for the common good but the American indus- 
try certainly is not going to turn control over to others to 
do with the industry what they may wish. 

But to drive this home in its simplest form— 

Consider, if the words used by the co-op promoters are 
taken to mean what the dictionary says they mean, then every 
jobber, or anyone else, can demand at least some if not all 
of the Consumers’ Co-op supplies not only at its refinery at 
Coffeyville but at every bulk plant and service station owned 
by the co-ops. 

And every co-op could drive to the bulk plant of any job- 
ber, or to his service station, and demand a share at least 
under penalty of “sicking” the great International Petr leum 
Commission and all the powers of the United Nations on you. 

Maybe that’s all foolishness but foolishness is what is in- 
dulged in too much by the world’s alleged “do gooders.” 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 




















Wherry ‘Pulls’ His Punches After Being Told 


‘In Confidence’ of Aramco’s Need for Steel 


NPN News Bureau 

WASHINGTON — Only by ran- 
dom implication does Chairman Wher- 
ry (R., Nebr.) of Senate Small Busi- 
ness Committee now criticize Com- 
merce Secretary Harriman, Defense 
Secretary Forrestal and State De- 
partment for sanctioning export of 
stecl for pipeline to speed output of 
Arabian American Oil Co.’s crude 
from Saudi Arabia. 

Having heard those officials and 
their aides defend their action partly 
in confidences he indicates he cannot 
break, he says his committee’s steel 
—and oil—shortage hearings will be 
continued, although: 

“I think the Secretary of Commerce 
is well within the statute on what he’s 
doing.” 

At the same time, he would not 
say flatly whether he concurs in of- 
ficial justification, including two 
somewhat cryptic statements he had 
selected from Secretary Forrestal’s 
presentation in all-day closed-door 
session of committee Oct. 9. Sen. 
Wherry quoted Forrestal as saying: 

“It is essential that the oil fields 
of Saudi Arabia be developed in the 
national interest .. .” and: 

“It (the pipeline project) should 
come ahead of developments in the 
United States or the Western Hemis- 
phere.” 


Lovett Agrees With Forrestal 


Acting Secretary of State Robert 
A. Lovett, Sen. Wherry recounted, 
agreed with Forrestal’s conclusion 
and added that State Department 
also was interested in “‘the social and 
economic developments” in Saudi 
Arabia. 

While inferring by his manner that 
Forrestal’s declaration was startling 
to him and that Lovett did not ex- 
plain what was meant by “social and 
economic developments,” Wherry 
evaded when newsmen asked repeat- 
edly if he agreed or disagreed with 
the officials. 

“It’s the responsibility of the ad- 
ministration—a question of judg- 
ment,” said the senator. 

There was one disagreement—as to 
what chance the industry had to be 
heard by Commerce Department’s re- 
view “board,” when it dealt with 
matter of initial license for 20.000 
tons of steel to Trans-Arabian Pipe- 
line Co.—Senator Wherry disclosed. 


Vague on Ownership 


He did not explain this point, how- 
ever. He was unable to enlighten 
newsmen unfamiliar with subject as 
to pipeline company’s ownership, say- 
ing it was “American—lI think;” and 
spoke of pipeline company as though 
it were the Saudi Arabian oil pro- 
ducer. 

Sen. Wherry was also at loss to 
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clarify for reporters emphasis being 
put on importance of getting more 
Middle East oil into commercial chan- 
nels. He said suggestion had been 
made to committee that construction 
of line would help fill big need for 
heating oil in Europe, but he per- 
sonally could not understand why 
Europe should be given so much con- 
sideration when there was oil ‘‘short- 
age” at home. 

As matter of fact, he said, “we’re 
having a whale of a time finding out 
all we can about the situation in the 
United States.” 


While indicating committee still 
was “intensely interested” in oil and 
steel, and “convinced exports are a 
great part of present shortages,” Sen. 
Wherry would no more commit him- 
self on question of extending Com- 
merce Department’s authority to con- 
trol exports beyond next spring than 
he would on question of how he felt 
about official reasons for allowing 
Aramco steel to be shipped. He was, 





Army Starts Ball Rolling 
On Oil Reservists’ Courses 
NPN News Bureau 

WASHINGTON—The Army s 
approval of a plan to permit 
officers of its organized re- 
serves who have oil industry 
experience to prepare them- 
selves as petroleum specialists 
has been followed by recall to 
90 days’ active duty here of an 
industry reservist to outline the 
types of correspondence courses 
to be employed and their scope. 

He is Capt. Stanley Young of 
the Standard-Vacuum Oil Co.’s 
aviation department in New 
York. 

Official sanction for depar- 
ture from Army custom of re- 
quiring reserve officers to take 
general courses was obtained 
by Col. Webster Anderson, un- 
til recently Chief of Quarter- 
master's Fuels and Lubricants 
Branch. Now Young is on duty 
in the branch, laying the foun- 
dations for courses for reserv- 
ists from grade of lieutenant to 
that of colonel. Industry spec- 
ialists probably will be asked 
to write the individual courses 
in their specialties along lines 
Captain Young is defining. 

He is scheduled to handle 
aviation for his company in 
Shanghai on completion of his 
tour of duty here. During war, 
he was in PAW’s Refining Di- 
vision for a period in 1942-43, 
then was commissioned in the 
Army and served in its area 
petroleum office system from 
New Guinea to Japan. 














he said, unable to anticipate how 
Congress would decide former ques 
tion. 


Committee on Minute Man Units 
To Be Named by API President 
NPN News Bure 

WASHINGTON — API Presiden 
Boyd said Oct. 10 API Executiv 
Committee has authorized him to ap 
point permanent committee to main 
tain industry liaison with Army 
latter’s program for setting up affi! 
iated (Minute Man) units of its or 
ganized reserves. 

Thus, he said, by time API hold 
its convention in Chicago next mont! 
a standing committee will be avai! 
able to carry on work started by tem 
porary group headed by Carl Cum 
mings of The Texas Co. 

At same time, he emphasized per 
manent group will function only as 
contact and advisory body, and Army 
will deal directly with such companies 
as it wants to sponsor units of work 
ing oil men for mobilization in emer- 
gency. 


Court Clears Way for Decree 
On Tidelands, Other Suits 
NPN News Bureau 

WASHINGTON — Supreme Court 
Oct. 13 cleared way for its projected 
decree for federal control over oil 
and other resources of marginal sea 
lands off California—and for possible 
“Tidelands” suits against Texas and 
Louisiana by Justice Department. 

Without citing its reasons, court 
turned down California’s request that 
it reconsider its June 23 opinion giv- 
ing federal government “full do- 
minion” over three-mile marginal sea 
belt. 

High tribunal also denied petition 
for rehearing sought by Interstate 
Natural Gas Co. on decision of June 
16 that Federal Power Commission 
has authority to regulate field price 
of natural gas going into interstate 
commerce. 

Oct. 13 Tidelands action apparent- 
ly left states’ title proponents only 
two avenues of attack on govern- 
ment’s claim on submerged lands and 
their resources—through Congress or 
revision of decree proposed by Jus- 
tice Department to enable govern- 
ment to exercise ‘‘dominion.” Texas 
already has under way “nationwide’ 
drive on Congress to turn title 
back to states, and members of Na- 
tional Assn. of Attorneys General 
last week attacked DJ’s draft of de- 
cree at same time that they asked 
that California be given rehearing. 

Court has been known to grant 
rehearing after once having decided 
against one, but such action is rar¢ 

Tribunal gave no indication Oct. 1 
when it would take up matter of it: 
decree. 

Rumor of late has had DJ pre 
paring marginal sea cases agains! 
Texas and Louisiana, but departmen' 
is noncommital on subject. 
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—Texas Pale Filtered Motor Oil. 
Selected Green Cast Red Motor Oil. 
—An anti-sludge, Premium Grade, Motor Oil 
ase—l100% Pure Paraffin Base, dewaxed low cold test Motor Oil of the highest quality. 


y—Compounded with approved additives for Heavy Duty Service for Trucks, Busses, Trac- 
tors and Heavy Diesel Engines. 


MARITIME INDUSTRIAL & MARINE LUBRICANTS 


Along with these extra Quality Motor Oils, MARITIME offers These quality lubricants are the result of many years of 
the progressive dealer a comprehensive range of Industrial specialized experience in the manufacture and compounding 
and Marine Lubricants, refined from selected crudes and of lubricating oils. Their superior quality assures complete 


scientifically compounded for maximum “toughness” under customer satisfaction and increased sales and profits for the 
all conditions. dealer. 


Attractive lithographed containers promote easy handling and quick sales. 
WRITE OR CALL FOR PRICE AND MPLETE SPECIFICATIONS 


MARITIME OIL COMPANY 


REFINERS OF PETROLEUM 


- P. O. Box 2646 . - i inaiitiae iie ais 
Shi and Cannin ant a 
Houston ‘Ship ‘Channel HOUSTON, TEXAS, U. S. A. ompenvietle Be. 


~ & Semmes 
St Galena Park, Texas Cable Address—MARITIMOIL Houston, Texas 
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|Jersey Plan Hunts Key Job Candidates, 





Then Trains Them for Top 


Extensive Program Designed to Prepare 
Qualified Men for Executive Positions 


By G. ROSS McKEE, JR. 
NPN Staff Writer 


\ program for spotting candidates 
for executive positions and training them 
for the responsibilities they may have 
in the future has been developed by 
Standard Oil Co. (New Jersey). 


The program as employed by Jersey 
and its affiliates, has three outstanding 
features: 

1. It substitutes committee action 
for the more traditional individual 
opinion in evaluating potential ex- 
ecutives, 


2. It’s down in black-and-white. 
Thorough records of committees’ 
actions and recommendations per- 
mit the company to at least apply 
consciously the same principles of 
ccounting and inventory to its top 
personnel that it would to important 
physical assets. 


3. It makes intensive use of al- 
ready accepted principles of job 
rotation, jobs established specifically 
for training, and supplementary 
business administration instruction 
outside the company. 


Virtually all major oil companies, which 

for years have been among the foremost 
isers of training programs for all levels 
f personnel, are today placing increasing 
mphasis on training and placement of 
killed executives. They seek to profit 
loubly: first, by getting the best men 
it the top, each company promotes ef- 
ficiency of its lower echelons; second, 
sound selection of replacement for key 
xecutives reduces possibility of com- 
losing their competitive position 
lue to mediocre management. 


panies 


Jersey’s “executive development pro- 
gram” has been in effect for two years. 
Though keyed to the special problems 


sed by the size of the organization, 
is aroused interest of industry, large 
ind small. Because of this interest, 
Jersey has made details of it available 
to NATIONAL PETROLEUM NEWS. 


rst step in carrying out the program 
n each of Jersey’s affiliates is the ap- 
pointment of an Executive Develop- 
ment Committee, composed of _ the 
president or executive vice presi- 
lent of the company and department 
heads, and the appointment of a co- 
rdinator of the program (a committee 
ini co-ordinator have been appointed 
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within the parent company to guide the 
over-all program). 

The co-ordinator, who is responsible 
to the committee, is charged with giving 
continuous attention to the program, 
maintaining contract with departments 
and subcommittees, and sits in with and 
advises management in surveying in- 
dividuals under review and establishing 
methods for their evaluation. 


The Executive Development Com- 
mittee plans and establishes procedures, 
gives direction to the program and co- 
maintaining contact with departments and 
sets up subcommittees for various de- 
partments. These subcommittees, for 
the activity which they represent, per- 
form the following functions: 


Functions of Subcommittees 


1. Analyze executive 
determine qualifications. 


positions and 


2. Review 
incumbents. 


suggested 


successors to 


3. Make complete study of personal 
history, education, experience, progress, 
salary, etc., of suggested successors. 


- 

4. Establish chart of experience re- 
quired by each, and provide means of 
supplying his experience. 


5. Survey organization down to first- 
line supervisers for potential executive 
material. 


6. On basis of all information, prepare 
replacement tables for executive positions 
in the activity. 


In putting the program into effect, an 
“ideal organization chart” is drawn up 
based on the existing organization chart. 
Indicated are regular positions specially 
adapted for executive training by job 
rotation and positions that may be 
created primarily for training purposes. 
These may be filled either temporarily 
or permanently, depending on _ avail- 
ability of candidates or necessity of ex- 
pediting development of people to fill 
anticipated needs. (Need for executive 
personnel to restaff European affiliates 
after World War II was an important 
factor in the establishment of Standard’s 
Executive Development Program) 


Next step is preparation of a tentative 
replacement table listing job incumbents 
by name together with first and second 
choices to fill each position. Incumbents 
are graded according to their present 
qualifications, while suggested successors 
are rated according to a forecast of their 


Management 


performance after orienting period of 
six months to a year on the new jobs. 


Personnel report and appraisal is then 
made of each individual on the table 
using special forms devised for the pur- 
pose. These reports are studied and tabu- 
lated, particularly with regard to poten- 
tialities of individuals and additional 
training recommended. 

Based on the preceding information, 
Rotational Training Programs are set up, 
and finally all information and data are 
assembled in book form for continuing 
use in carrying out and where necessary, 
modifying the program. ~ 


Forms specially developed by Jersey 
Standard for use with the program are 
worthy of note. The Personal History Re- 
port starts with usual personnel statistics 
and adds a running record of the in- 
dividual’s training and employment with 
the company. The Appraisal Report, to 
be signed by an executive officer vf the 
company, is extremely detailed and is 
broken down into five important divi- 
sions: 

The Five Divisions 


1. Executive Qualities (character, 
judgment, technical efficiency, prin- 
cipal aptitudes, compatibility, ability 
to handle people, participation in 
civic activities, etc.) 

2. Prospective Development (com- 
pany’s opinion of individual’s ulti- 
mate objective or position — not 
limited to present employer.) 

3. Additional Training (experience 
he will require to reach such posi- 
tion or objective.) 

4. To Expedite Development 
(plans for job training, suggestions 
for training in other units.) 

5. Personal Factors (conditions 
affecting availability for transfer to 
other units, such as health, age, 
family, finances, etc.) 

Provided for use with the Appraisal 
Report is a “work sheet and guide for 
appraising executive abilities.” Although 
it is 10 pages long, it is actually de- 
signed to make the appraiser's job easier 
and more accurate. For each executive 
quality listed, it provides five descrip- 
tive phrases indicating individual’s lack 
or possession of the quality. This aids 
the appraiser in quickly expressing his 
own considered opinion. For example, 
under “Ability to Delegate Authority” 
are the following, any one of which 
might be checked: 1. Tries to do every- 
thing himself. 2. Often overburdened 
with details. Depreciates ability of others. 
3. Usually attempts to delegate assign- 
ments to qualified subordinates. 4. 
Rather’ successful in apportioning work 
load, Good manager. 5. Excellent distri- 
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Brownie Truck Tank 


Rugged, engineered construction for extra years 
of service... correct design for maximum econ- 
omy and low overhead .. . latest features for 
fast, easy handling and convenient operation 
are important characteristics of the Brownie 
truck tank. 


1. SMOOTH SKIN outer surface makes an excellent 
Enclosed cabinet houses hose reel, background for your company name and ‘sales story. 
Meter and aireliminator. 2. ENCLOSED CABINET permits handy installation 

of hose and reel. 

3. BARREL CARRIER is enclosed to protect mer- 
chandise from road grime and weather. 

4. REAR COMPARTMENT has ample space for 
buckets and additional packaged items. 

5. DROP PANELS along sides of tank provide stor- 
age space for extra accessories. 

6. PIANO HINGE extends the full length of cabinet 
doors and drop panels for additional strength and 
improved appearance. 

7. RUBBER BUMPERS prevent opened doors and 
drop panels from marring finish. 
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ution of responsibility with correspond- 
ig authority. 

Executive qualities listed on the Work 
sheet are as follows: 


I. Strength of Character 
Integrity, Self Reliance. 


II. Mental Qualities 
Knowledge, Ability to Analyze, 
Ability to make decisions, Resource- 
fulness and vision, Emotional Sta- 
bility. 

III. Performance 
Initiative, Work performance and 
cost consciousness, Follow-up. 


[V. Leadership Qualities 

Tact and diplomacy, Proper assign- 
ment of personnel, Adaptability, De- 
velopment of subordinates, Ability 
to inspire people, Ability to dele- 
gate authority, Maintenance of dis- 
cipiline and morale. Organizing 
ability. 

Space is provided for additional obser- 
ations and a summary, or over-all eva- 
uation, ranging from “poor” to “excel- 
ent,” also for listing outstanding quali- 
ties, qualities in which an _ individual 
nay reed further development, and mea- 
sures suggested either for future de- 
elopment or for development of indivi- 
lual in present position. 


After completing the task of formal 
valuation of present and potential exe- 
utives, Standard and its affiliates make 
iggressive use of job rotation, jobs for 
training purposes, and outside managerial 
training in order to give actual effect to 
the development program. Outside in- 
struction has been at Harvard, and sev- 
ral of Standard’s affiliates have sent 
ikely canditates there for advanced 
nanagement courses. 

Frank W. Pierce, a director of the 
arent company, in reviewing the various 
nethods of executive training initiated 
yy the company, including that of pro- 
iding more than one assistant to de- 
vartment heads, has observed that “al- 
though. . . this practice sometimes results 
n overstaffing departments from the 
strict point of view of the efficiency ex- 
vert, the cost is negligible compared to 
he long-run benefit.” 


Developing Executive Reserve 


George B. Corless, Standard’s co-ord- 
ator of executive development, des- 
ribes objective of the program as “de- 
eloping reserves of executives compar- 
ble to the reserves of physical assets 
f the company and its affiliates.” Being 
long range program, it is too early to 
ppraise results, but company has already 
ited several tangible benefits, including 
etter understanding by department man- 
gers of their own organization. 
Although Standard’s program is a “war 
iby”, its origins go back 17 years to 
ie time when the late Walter C. Teagle, 
ien president, wrote a memorandum 
sking each department head to co-oper- 
te in “the intensive training of the 
cond-string man by advice, suggestion 
nd experience so that when the oppor- 
inity comes he will be qualified to as- 
ime duties of higher responsibilities.” 
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Mr. Teagle stressed that no executive 
could be said to have done his full duty 
until he had made available for promo- 
tion to his position a man or men cap- 
able of administering that position. 


The Standard Executive Development 
Program is particularly applicable to 
companies which make it a rule to fill 
executive jobs by promotion from within 
the company. Most oil companies do 
stress this policy as sound business. Some 
have developed formal programs; others 
accomplish the same objective “by ear,” 
are here to stay, they must provide for 
continuity of management using the 
latest techniques of personnel and or- 
but all realize that if their companies 
ganization analysis. 


Root Petroleum Observes 


Its Silver Anniversary 


Special to NPN 
EL DORADO, Ark.—Root petroleum 
Co., to give an idea of the progress 
made during its first quarter century 
of existence, has published a 24-page 
silver anniversary book, which has been 
sent to employes, customers, stockholders 
and other friends of the management. 


With text and illustrations, the com- 
pany’s growth js traced from a little 
“still on the hill” to a modern operation. 
The first 1,000 b/d plant was built by 
Root’s predecessor, Petroleum Products 
Co., in 1921 by J. B. Atkins, O. J. Dykes 
and D. P. Hamilton. Mr. Hamilton, now 
president, has continued active in the 
management since that time. It was 
Arkansas’ first crude oil refinery, but it 
was not until 1922 that the organization 
was completed and the company ac- 
quired the name “Root.” The current 
name was adopted in 1928, when the 
company became a Delaware corporation 
and the stock was listed on the New 
York Curb Exchange. 


Root is now processing 20,000 b/d 
of crude, and its assets have grown from 
$590,372.36 in 1922 to $5,154,661.51 
as of March, 1947. The book makes 
comparison of the company’s growth 
by picturing the original small refinery 
and the present 20,000 b/d plant. Other 
illustrations show storage capacity of 30,- 
000-bbls. in 1922 compared with 1,500,- 
000 in 1947, loading facilities for eight 
tank cars, compared with 100 cars to- 
day. The front cover illustrates the com- 
pany’s catalytic cracking unit. Another 
view shows catalytic alkylation and iso- 
merization units to produce 100-octane 
gasoline. Still another picture shows a 
water cooling tower which, together with 
other similar units, handles approxi- 
mately 25,000,000 gals. daily of cooling 
water. Spheres, spheroids, floating roof, 
flat roof and umbrella roof tanks are all 
shown. 


Shown also is a portion of the Root 
refinery gas concentration unit in which 
are purified the lighter petroleum com- 
pounds of LPG and petroleum chemi- 
cal bases. 


In addition to President Hamilton, 


officers and directors include: H. Can- 
on, vice president-director; Joe Hyer 
vice president; T. E. Beaird, secretary; 
T.. W. D. Duke, director-counselor; 
R. L. Aycock, vice president; A. L 
Reid, treasurer; W. B. Hamilton, direct- 
or-counselor, and Homer A. _ Vilas, 
director. The company’s general offices 
are at Shreveport, La. 


Hancock Oil Co. of Calif. 


Observes Silver Anniversary 


Special to NPN 

LONG BEACH, Calif.—The Hancock 
Co. of California has issued a combined 
annual financial report and a silver 
anniversary book recording the progress 
made by the firm since 1922, when 
Hancock Refining Co. sold 1500 $100 
shares of 8% cumulative preferred stock 
and gave away 3000 shares of common 
stock. 

Among the financial data, the book 
shows that, including cash dividends, 
premium on retirement of preferred stock 
of Hancock Oil Co., and value of frac- 
tional shares received as stock dividends, 
the return on an original $100 invest- 
ment has been $1,289.61. 


In 1926 the business of Hancock Re- 
fining Co., was taken over by Hancock 
Oil Co., and entered the retail market- 
ing field and engaged in production for 
its own use. Since then the company 
has continued to expand the refining, 
marketing and oil producing operations 


Total current assets as of June 30, 
1947, totaled $12,923,188.06. The net 
income ended June 30, after all charges 
amounted to $4,155,235.70, equivalent 
to $16.97 per share of Class A and Class 
B common stock outstanding. Warning, 
however, is given by Hancock’s president, 
Will J. Reid, that the Supreme Court 
ruling that California tidelands are the 
property of the federal government may 
affect the company because of its owner- 
ship of 28-1/2% in Long Beach Oil 
Development Co. and 34-1/2% in South- 
west Exploration Co. 


Weights, Measures Conference 
Adopts New Hose-Length Rule 


NPN News Bureau 

WASHINGTON — National Confer- 
ence on Weights and Measures at its 
annual meeting here adopted new code 
regulation on specifications and_toler- 
ances which restricts lengths of discharge 
hoses to 15 feet or less on retail liquid 
measuring devices. 

Proposal to require all such hoses to 
be “of one continuous length” was turned 
down. 

James E. Moss, API Transportation 
Division chief, told conference three 
API committees are working on tentative 
draft on manual on problems and pro- 
cedures on vehicle tank calibration. He 
said draft or manual would be presented 
to next annual conference meeting and 
urged that it be adopted and published 
at that time. 
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India Oil Market Potential 
Appears Unlimited in Future 


Standard-Vacuum Man Reports Favorable Attitude 


Of Governments Encourages Oil Development 


By NPN Staff Writer 
NEW YORK — In spite of the pres- 
ent unrest India is potentially an ex- 
panding and almost unlimited mar- 
ket for petroleum products, and Amer- 
ican companies are being actively 
encouraged by both Pakistan and 
the new Hindu Dominion to enlarge 
their operations there, C. B. Mar- 
shall, Standard-Vacuum’s~ general 
manager in Bombay told NPN dur- 
ing a recent visit here. 


American oil companies and other 
foreign industrial companies were con- 
cerned at first that establishment of 
“national” boundaries in the recent 
partition of India would result in the 
levying of tariffs on commerce, but 
have been reassured by officials of 
both new states that no such action 
is contemplated. In addition the tax 
position of foreign corporations has 
been improved. Before the British re- 
linquished their Imperial power in In- 
dia, earnings of American companies 
including Standard-Vacuum were in 
some instances subject to double taxa- 
tion where products were shipped 
through the United Provinces and ul- 
timately sold in one of the semi- 
autonomous native states. 


Pay Tax to Only One Country 


At present the joint plans of Indian 
and Pakistan governments would re- 
quire companies to keep only one bal- 
ance sheet and pay income tax to 
the respective governments only for 
earnings from sales in the state con- 
cerned. The Indian Government 
therefore would not tax an American 
company for income received in Pak- 
istan even though a gasoline or oil 
shipment might have originated at an 
Indian terminal. 


Another important stabilizing fac- 
tor is that contrary to general public 
impression the British are not pull- 
ing out of India lock, stock and barrel. 
British oil and industrial companies 
are operating as usual, except where 
disturbances in larger cities have 
temporarily interrupted business. 
There has been no move toward na- 
tionalization of foreign business in- 
terests, Mr. Marshall said, in fact 
trend is in the opposite direction with 
both governments offering induce- 
ments for American and European 
business men to locate new plants 
and new marketing facilities in In- 
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dia. Even at the government level 
the British are still lending a guid- 
ing hand. Lord Louis Mountbatten 
is staying on as nominal head of the 
Indian Government, while it is re- 
garded as significant that Sir Archi- 
bald Rowlands has been appointed an 
advisor of Pakistan’s Premier Jin- 
nah. 


Gasoline Demand Soars 


Gasoline sales in India are up spec- 
tacularly due largely to the enormous 
amount of motor transport equipment 
left there by British and American 
armies and sold locally. India was 
ufiscathed by the war and made money 
all during it. Although the vast ma- 
jority of the populace will still never 
drive their own cars and will still 
use cow dung to heat their homes, 
there is a tremendous demand from 
some classes of the population for 
oil products—using equipment: auto- 
mobiles, trucks, buses, heating units 





REPRINTS AVAILABLE 


Because of popular demand, 
reprints have been made of the 
article, ‘Tires a Profit Builder 
for Marketers and Stations if 
Proper Approach Is_ Used,” 
which appeared in the Sept. 10 
issue of NPN. 

This reprint is an attractive 
4-page folder, packed with sug- 
gestions that jobbers and deal- 
ers can use to step up tire sales 

at a good profit. 

The profit-making ideas are 
practical . . . every marketer, 
salesman and service station 
will find something he can use 

. Reprints are available for 
immediate shipment, while the 
supply -lasts, at these nominal 
prices: 

Single copies Free 
99 or less $.07 each 
100-499 .0614 each 
500-999 .06 each 
1000 and over .05144 each 

Orders should be mailed to: 

Readers’ Service Dept. 

NATIONAL PETROLEUM 

NEWS 
1213 West 3rd Street 
Cleveland 138, Ohio 











in some areas, kerosine-powered re- 
frigerators, etc. These are to re- 
place worn-out equipment and for new 
installations as well. 


Standard-Vacuum, which operates 
some 780 service stations in India 
has no immediate plans for new ter- 
minals or bulk stations, but does ex- 
pect to increase service station facili 
ties. At present only 65 to 75 of al 
its stations have equipment for doing 
lube jobs. The company expects t 
increase this number by 30 to 40 per 
year, depending on the availability of 
lifts and lubricating equipment. 


South Dakota Jobber Assn. 
Group Insurance Started 


YANKTON, S. D.—Group insur 
ance plan of South Dakota Inde 
pendent Oil Men’s Assn. became ef- 
fective Sept. 15, according to J. E 
Adrian, secretary of the association 


The plan, which has been in proc- 
ess of adoption for several months 
is designed to give insurance protec 
tion to Independent jobbers, their 
employes and their families wher: 
individual or company organizations 
are too small to come within the 
number required for group insuranc: 
by the insurance companies. 


The South Dakota association is 
the first oil association in the United 
States to inaugurate such a plan 
Mr. Adrian said, in giving notice t 
members that the plan has become 
effective.- However, other associa- 
tions are now at work on similar 
plans. 


Although enough members ir 
South Dakota have joined the grou} 
plan to make it effective, Mr. Adriar 
said that other oil men who wish t 
enter the plan may still do so. After 
Oct. 15 medical examinations at the 
oil man’s expense will be necessary 


A campaign to help prevent prai- 
rie fires, has also been started by the 
South Dakota oil men and the asso- 
ciation is supplying members wit} 
small cards entitled “Help Prevent 
Fires!” The cards are for free dis- 
tribution through service stations 
They point out that farmers an 
ranchers have suffered large losses 
from prairie fires. One of the causes 
is careless smokers, who are urge‘ 
to be sure that cigaret and ciga! 
butts and lighted matches are pu! 
out before being thrown from car: 
on the highways. 


Coal Gasification Report 


WASHINGTON—Bureau of Min 
publication showing “final and complet 
results of its 50-day experiment 
Gorgas, Ala., into underground gasific: 
tion of coal is now available on reque: 
to bureau here. It bears title Report « 
Investigations 4164, Experiment in U1 
derground Gasification of Coal, Gorga 
Ala. 
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precision switches 


need 


rubber seals... 


PERBUNAN 


gets the job! 


The rubber that seals precision switches is vital to the 
success of many electrical operations. 

An excellent example of a control mechanism that re- 
quires a high-quality seal for dependable operation under 
a wide variety of operating conditions is the Die Cast 
Enclosed Switch produced by MICRO SWITCH DIVISION OF 
FIRST INDUSTRIAL CORPORATION. This switch is widely 
used for safety, limit and other control applications on 
machine tools and industrial equipment. It features rug- 
vedness, light weight, compactness, high electrical ca- 
pacity, reliability, ease of mounting and long operation life. 

Function of the seal is to keep out moisture, dirt, oil 
ind dust. The effectiveness of the seal in performing this 


SORATION 
ORPORA,, 
weir US 


function determines the reliability of operation of the 
switch. That’s why “‘Micro”’ engineers, working with the 
rubber technologists of Acushnet Process Company, se- 
lected Perbunan as the logical material for this sealing 
application. 

Both by test and by use Perbunan proves its exceptional 
ability to resist deterioration from abrasion, heat or cold, 
oil or water. And a new stabilizer has been added that 
keeps even delicate color shades constant...with no dis- 
coloration of the fluids or materials it contacts. 

If you write to our nearest address, our experts will 
gladly assist on any rubber problem you have. 


ENJAY COMPANY, INC., 15 West 5lst 
Street, New York 19, N. Y.; First 
Central Tower, 106 South Main Street, 
Akron 8, Ohio; 221 North LaSalle 





PERBUNAN 


REG. U. S. PAT, OFF. 


Street, Chicago 1, Illinois; 378 Stuart 
Street, Boston 17, Massachusetts. 
West Coast Representatives: H. M. 





THE RUBBER THAT RESISTS 
OIL, COLD, HEAT AND TIME 
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Royal Inc., 4814 Loma Vista Avenue, 
Los Angeles 11, California. Warehouse 
stocks in Elizabeth, New Jersey; Los 
Angeles, California; Chicago, Illinois; 
Akron, Ohio; and Baton Rouge, 


Louisiana. Copyright 1947, Enjay Company, Inc. 
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LETTERS AND COMMENTS 


Dealer Says Free Services Make Slaves of Station Men. 


NPN Urges Support of Compact to Thwart Federal Contro! 


FROM: Howard Boegaholtz 
Boegaholtz’s Pure Oil Service 
Edinburg, Ind. 


TO: The Editor 


I have been operating a service 
station at Edinburg, Ind., for the 
past six years—leased from the Pure 
Oil Co. 


Recently our zone manager sent 
us a booklet “‘As the Public Sees Us— 
The Case history of a Trip by F. A. 
Bean.”’ I do not know Mr. Bean and 
have never heard of him before but 
I enjoyed his article very much. First 
it gives us service station operators 
an idea of what is going on in other 
parts of the country. Also I hope by 
writing this letter it will open up 
a discussion between station operat- 
ors and the petroleum industry in 
correcting an evil that is tearing 
the very heart out of the filling 
station business—namely free ser- 
vices. However, before I go into the 
discussion of this subject I want to 
make myself clear. 


First of all I believe very strongly 
in a certain amount of free services 
up to a certain point, from that point 
on the customer should pay for ad- 
ditional services. There should be a 
standardized free service routine 
adopted by all companies selling their 
products through filling station out- 
lets. I am counting on the NATIONAL 
PETROLEUM NEWS to help us filling 
station operators to get this job done. 


Secondly, I believe in a clean and 
neat place of business. But the petro- 
leum companies themselves are to 
blame for filthy conditions among 
so many service stations as shown in 
Mr. Bean’s trip report. The oil com- 
panies have sold the motoring pub- 
lic so strong on free services that 
motorists are spoiled rotten. They 
expect some of the most outlandish 
things imaginable—no other business 
is being exploited so unjustly—it will 
have to be corrected or conditions 
will get worse and worse. It will drive 
good men out of the business be- 
cause by the time we give all these 
free services to the car we are so 
disgusted and tired we do not have 
the heart to clean up the place no 
matter how much we want to: This 
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condition is also making it hard to 
get good help. 


Believes Evil Can Be Corrected 


I believe this evil can be corrected 
by a standardized free service adopted 
by all companies—such as: put in 
the gas, clean the windshield, check 
the oil and check the water in the 
radiator. That much the car owner 
should expect and receive any time 
he should pull into a filling station. 
Then another routine could be worked 
out such as cleaning side glasses, 
rear window, checking tires and bat- 
tery for a sum of say 25 or 35c. This 
second routine is entirely up to the 
car driver. If he expects his car to 
be checked over he should be willing 
to pay for it. 

I could write a book on the horrors 
of the restroom. Very few motorists 
have any consideration for keeping 
the restroom clean, why should they? 
After they have kicked the atten- 
dant around outside getting a bang 
out of telling him all the things they 
want done FREE, because Mr. SO & 
SO on the radio says they are to get 
such attention, why shouldn’t they 
mess up the restrooms. The job would 
not be complete unless they did. The 
reason for all this is because they 
have no respect for the station operat- 
or, because they have been made to 
believe he is to be their slave and 
servant as long as they are in his 
place of business. 


I believe a way to correct the 
horrors of the restrooms is to make 
the person using it pay 5c into a 
lock that will open the door. It is 
really worth 50c per person and many 
times I wouldn’t have cleaned up 
after the filth that was left for $5. 


Oil companies have a big job ahead 
to educate the motor public that fill- 
ing station operators are specialists in 
motor care instead of motor car ser- 
vants, get them to respect us instead 
of enslave us. When that time comes 
Mr. F. A. Bean will have a much 
better picture to report. 

I hope this is just the beginning 
of such a move and that more and 
more service stations will write in 
their opinions and wake up the petro- 
leum industry to the damnable free 


services that are wrecking the whol 


business. 
* * * 


Pay Facilities Would Help 


NATIONAL PETROLEUM NEWS agree: 
with most of the points made by Mr 
Boegaholtz in his letter above. NPN 
long has advocated that the oil com 
panies or the dealers put pay locks 
on toilet rooms. NPN many times has 
said that the dealer or the manager 
is entitled to get the compensatior 
from them, perhaps sharing it witt 
the attendants. 


Not only could the receipts fron 
the pay locks be given to the men at 
the stations as extra money to pai 
them for the clean-up work, but it 
has been the experience of hotels 
railroad stations and other public 
buildings that customers treat pa) 
toilets with greater respect than the. 
do free ones. 


As for charges for many of the 
other extra services, there is nc 
economic reason why they shouldn't 
be made at the service station. Per- 
haps the answer would be to wash 
the windshield and check the oil anc 
water without charge, then have a4 
charge for washing other windows 
for checking the battery, and tires 
and any additional services. This writ 
er knows he would prefer to pay a 
small sum to get a good check of the 
battery, radiator and the tires when- 
ever he thought it was necessary, re- 
gardless of whether he bought 15 gals 
of gasoline or three. The same princi- 
ple applies to toilets. A great man) 
people, we are sure, dislike using 4 
free service station toilet when the) 
have not the room to buy gasoline. 


Somehow, sometime a halt has t 
be called on the extension of fre: 
services, and oil marketing turne: 
to more businesslike practices at its 
retail outlets. One of the penalties 0! 
expanding free services, or continu 
ing present ones — especially fre 
toilets—will be a steady decline in th: 
quality of dealers and managers. Not: 
what Mr. Boegaholtz says about th: 
public believing that the man at th: 
service station is a slave and ser 
vant. 


The point at which immediate ac 
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“& Z) BATTERY SERVICE IS A ‘‘MUST!"’ If you want to keep 
ee ) your customers’ cars in service, check those batteries 
oo regularly — and carefully. Replacement batteries are 
a scarce. It’s good business to help your customers through 


this critical period. Careful, regular servicing is a MUST! 


GLOBE-UNION INC ¢« Milwaukee 1, Wisconsin 


Sa 6 
—— 
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UFACTURED IN ENGLAND BY THE WAYNE TANK & PUMP CO., LTD., NEWLANDS 
_ -EQUIPAMENTOS WAYNE DO BRASIL, LTDA.. RIO DE JANEIRO 
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THAT KEEPS YOUR RECORDS STRAIGHT 


THE MOST important business machine ever 
developed for the petroleum industry. It has revolu- 
tionized the sale and purchase of gasoline in the fif- 


teen years since it was developed by Wayne. 
































"THE WAYNE PUMP CO., Eisen ) 
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With an Aviation Oil that dems 
= FLOWS FREELY at Zero and Below , a 
STANDS UP at Boiling or above. consi 


Champlin HI-V-I (High Viscosity Index) oil ing 
is thoroughly de-waxed at sub-zero tempera- to co 
tures, assuring instant lubrication on the first 
turn of a cold motor. 


Then because of its high viscosity index, it ment 
stands up and lubricates when motors get hot 
. .. even boiling or above. 


Champlin HI-V-I is refined by a Duo-Sol- gram 
vent process from rich Mid-Continent Crude 3 ag 
. .. the finest obtainable. ten 


Year in and year out uniformity and quality We 


is guaranteed. Openings for established Jobbers = « 


whicl 
and Dealers: “aan 


If ¢ 


fastest selling oils. Write for full details. Many good territories lee tc 


ROU Champlin HI-V-I is rapidly becoming one of America’s 
are still open. cation 


CHAMPLIN REFINING COMPANY NP 
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Letters and Comments 





1 is most necessary is the toilet. 
If the major oil companies won't 
put on pay locks, perhaps a jobber 
or two with courage to experiment 
will or perhaps groups of dealers 
will start the ball rolling, acting 
of course, as they may be permit- 
ted to under the terms of their 


contracts. 
x 





* * 








Executive 





FROM: Earl Foster, 
Secretary 
Interstate Oil Compact 
Commission 
Oklahoma City 5, Okla- 
homa 
TO: The Editor 

t is certainly most encouraging 
to us who are active in the Inter- 
state Oil Compact Commission to 
observe the extraordinary amount 
of space and attention which NA- 
TIONAL PETROLEUM NEWS has given 
to its activities. 

Begining with your August 13th 
issue, When you devoted approxi- 
mately four pages to this Com- 
pact Commission, and your Au- 
gust 20th issue when you carried 
on your front page a picture of 
our Economics Advisory Commit- 
tee and gave a report of the Com- 
pact proceedings, especially at its 
Great Falls meeting, and your Sep- 
tember 10th issue in which you de- 
vote several pages to analysis of 
demand trends as shown by the 
report of our Economics Advisory 
Committee, which you have illus- 
trated with charts, you have cer- 
tainly been most generous in your 
consideration of the Interstate Oil 
Compact Commission. 


We appreciated the fact that 
Paul Wollstadt attended our meet- 
ing at Great Falls, and we want 
to congratulate both you and him 
on the fine manner in which you 
have presented the facts developed 
at that meeting as well as the com- 
ments on the program of the Com- 
mission contained in your various 
issues. 

We certainly hope that our pro- 
gram will justify your continued 
interest, and that Mr. Wollstadt 
and others will be with us at our 
future meetings. 


We especially call your attention 
to our next quarterly meeting 
Which will be held here in Okla- 
homa City December 4th to 6th. 

If at any time we can be of serv- 
ice to you or to your great publi- 
‘ation, feel free to call on us. 


* + * 


NPN naturally, appreciates, the 


above letter from the Interstate Oil 
Compact Commission, but what 
Space NPN has devoted to the 


Commission's activities is only the 
Commission’s just due. In fact 
NPN believes that it deserves still 
more space because at the moment 
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You Rate the Best! 
(So Do Your Customers) 


You give the best tire service in 
your neighborhood! The two seals 
can make it even better—for they 
help your customers make their 
tires last longer. 

It’s an old story to you perhaps 
that a standard cap seals air in the 
valve and helps to prevent underin- 
flation. You know the necessity of 
inspecting valve cores for possible 
damage or abuse. But perhaps it’s a 
brand new story for many of your 


customers if you’re not pointing out 
their needs and not putting Schrader 
Caps, Cores and Gauges on display 
where they can be seen. 

Schrader advertising in National 
Consumer and Farm Publications 
tells vehicle owners to look for the 
Schrader Displays of caps, cores 
and gauges at their dealers. Put your 
displays where they can be seen. It 
- to buy, sell and display the best 

nown, best advertised products. 


Spark Plug Pumps 


Valve Caps 






Vulcanizers 


Tire Pressure 
Gauges 


Valve Repair Tools 


Tire Valves 





Eo 8) 


Air Chucks 


Every vehicle owner needs a Schrader Gaug: 


The Complete Line—ONE SOURCE ONE RESPONSIBILITY 
Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, 
Service Tools, Hose Fittings, Spark Plug Pumps, Accessories. 


VALVE CORE 


Schrader 


CONTROL THE AIR \ 


Ist SEAL 


Lignan gat urna nichgeasane 







i VALVE CAP 





World's Largest Monufocturer of Tire Valves, Gouges and Accessories 









SELL THEM 
BY THE 
BOX OF 5 


Want to get ahead of competition in the race to meet the 
growing number of motor oil specifications that call for a 
high viscosity index? 


Want to turn your low-viscosity index base oil stocks into 
top quality lubricants—without the expense of extreme 


will this wnaied: 


Want to meet the viscosity requirements of both the “W" 
and the usual SAE grades with one lubricant—thereby re- 
ducing both distribution and manufacturing costs? 


Those are some of the profit opportunities opened up by 
Santodex, a new oil additive developed by Monsanto to 
improve viscosity index. 


Depending on the base oil stock with which it is blended, 
. a Santodex makes possible viscosity indices up to 140 or 
oil additive higher—often at a significant saving over other viscosity- 


index-improvers previously available. 


To many lubricant manufacturers this will mean important 
production and distribution economies like those listed above. 
open it will also mean that now you can produce— at a profit— 

motor oils with all the benefits to a motorist that go with a 
high viscosity index: 


—easier starting in zero weather. 


NE W —lower oil consumption at high temperatures. 


—better oil-film protection for engine working parts. 


An all-hydrocarbon material, Santodex is readily soluble in 
a he mineral oil and does not stratify or separate from a lubri- 
profit Oppo rtunities cant. At normal concentrations, it has no significant effect on 

the gravity, flash or fire points, pour point, neutralization 
number, carbon residue or color of the base stock with 
which it is blended. It can be readily compounded in con- 


ventional refinery equipment. 
for you? 


For full details and liberal samples of Santodex, wire, phone 
or mail the coupon below. MONSANTO CHEMICAL COM- 
PANY, Petroleum Chemicals Department, 1700 South Second 
Street, St. Lovis 4, Missouri. On the West Coast contact 
District Sales Offices in Los Angeles, San Francisco, Seattle. 
In Canada: Monsanto (Canada) Limited, Montreal. 








Santodex—Physical Properties How Santodex Improves Viscosity Index 
of Several Typical Oils 








Specific Gravity 
A.P.1. Gravity t Per Cent Santodex . . .0% 1.0% 2.0% 4.0% 8.0% 
Pounds per gallon 
Flash Point (C.O.C.) 
Pour Point 





Pennsylvania 


Solvent Mid-Continent . . 95 


Conventional Mid-Continent 78 


Coastal 











SERVING INDUSTRY... MONSANTO WHICH SERVES MANKIND 


CHEMICALS ~ PLASTICS 





MONSANTO CHEMICAL COMPANY, Petroleum Chemicals Department 
1718 South Second Street, St. Louis 4, Missouri 


Please send [ | technical data and [_] a liberal sample of 
Santodex to test with our base stocks. 
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it represents the highest and bes! 
type of what we commonly ca 
“democracy” in government 
lation to business. 

The Interstate Oil Compact 
Commission has been a great bu! 
wark against the ambitions of t! 
federal government at Washine- 
ton to run the oil industry. When 
Ickes was in power at Washing- 
ton he refused to recognize even 
the existence of the Commission 
let alone the excellent work of th« 
20 oil states that compose it in 
perfecting and enforcing real con- 
servation. Ickes, and Roosevelt, 
sought to take all such regulation 
away from the states and the Com- 
mission and give it to a Roosevel- 
tian appointee who would sit at 
Ickes’ right hand and run the oil 
industry. Had there not been an 
Interstate Oil Compact Commis- 
sion the chances are that Roosevelt 
and Ickes would have gotten 
away with such raw theft of power 
and the oil industry now would 
be saluting to an “oil commis- 
sioner’ in the Interior Depart- 
ment when asking for permission 
even to blow its nose. 


The strength and constitutional- 
ity of the Interstate Oil Compact 
Commission comes from the fact 
that it represents somewhat the 
acme of ideal government, that is 
government as close to the people 
concerned and as close to the gov- 
ernmental problem probably, as 
possible. It comes nearest to the 
“town meeting” type of govern- 
ment from which this country 
came, of any present relation be- 
tween industry and government. 


How much the Compact Com- 
mission is envied by Washington 
is shown by the fact that not only 
did Ickes and Roosevelt ignore it 
but Truman and the present heads 
of Washington government give it, 
at best, only a slight nod, while 
they try and build up the co-called 
Oil & Gas Division of the Interior 
Department and the administration 
controlled National Petroleum 
Council. Outside of cleaning up 
some of the red tape, and little of 
that has been done, all the federal 
government contacts with indus- 
try could much better and more 
efficiently be had through the 
American Petroleum Institute and 
this Interstate Oil Compact Com- 
mission. But if that were done then 
the believers of totalitarianism at 
Washington would be depriving 
themselves of the chance to get 
more political power over the oil 
industry. 

NPN will do all it can to help 
the oil industry to see the true 
merit of the Compact Commission 
and how it is one of the best buf- 
fers possible between the indus- 
try and totalitarian Washington 
WCP. 


NATIONAL PETROLEUM NEWS 
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Oil Industry TBA Group 
Schedules Annual Meeting 


Special to NPN 

KANSAS CITY—Oil Industry Tire, 
Battery and Accessory Group will 
hold its annual meeting at the Black- 
stone Hotel, Chicago, Dec. 8-9, ac- 
cording to Dan A. Breen, secretary 
of the group. 

“Plans are in preparation for the 
largest and most complete TBA mer- 
chandising meeting ever held,’ Mr. 
Breen said. “Tentative program sub- 
jects will cover such phases of TBA 
merchandising as TBA potentials in 
the next five years; sales of non- 
automotive items through service sta- 
tions; display and store fixtures; 
TBA selling and service through serv- 
ice stations; salesmanship, and in- 
ventory control.” 

Names of the various speakers will 
be announced later. Registration at 
the meeting will begin at 10 a.m. 
Dec. 8 at the Blackstone, with 
luncheon tickets for both days of 
the meeting immediately available. 


Asks North Carolina Jobbers 
To Urge Conservation of Fuel 


NPN News Bureau 

CLEVELAND — North Carolina 

jobbers last week were urged to see 

that their customers take necessary 

measures to conserve fuel, whether 
oil, coal or gas. 


In current North Carolina Oil Job- 
bers Assn. bulletin, W. A. Parker, 
secretary, suggests that jobbers insist 
that their customers have their fur- 
naces thoroughly checked by quali- 
fied men to see if any replacements 
are necessary. Though it may be too 
late to insulate the house or weather- 
strip the windows and doors, houses 
can at least be conditioned for winter 
by caulking any cracks or openings 
to cut down on heat losses, writes 
Mr. Parker. Also heat can be cut 
off from spare rooms or places where 
it is not absolutely necessary, the job- 
bers are reminded. 


Some customers may not be aware 
of the tight fuel oil supply, and 
others never think ahead by filling 
tanks and when the first frost comes, 
blame the supplier if their tanks are 
not filled instantly, Mr. Parker warns. 


Name of Company Changed 


Special to NPN 

INDIANAPOLIS, Ind. — The name 
of the Southern Tank & Manufactur- 
ing Co., Owensboro, Ky., subsidiary 
of Kennedy Tank & Manufacturing 
Co., was changed to Kennedy Tank & 
Manufacturing Co. of Kentucky on 
Oct. 1. William’E. Kennedy, Jr., sec- 
retary-treasurer of the company said 
the new name was adopted as a closer 
tie-in with the parent company, which 
has been in the tank business over 
40 years. The Kentucky plant was 
founded by W. E. Kennedy in 1939. 
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UL d GHEASE- COMPANY 


PREMIUM 
Motor Oil 


No better oils at any price. 
Pennsylvania Oils and High 
Viscosity Index Mid-Continent 
Oils, as well as other grades at 
unusually low prices. 


The most advanced additives 
known to science are used. 
Keeps the engine clear of var- 
nish, carbon and sludge. Re- 
duces oxidation, foaming and 
corrosion. 


In metal quart and 2 gallon 
cans ... a big sales advantage 
today! 


In your brand or ours, which- 
ever you choose. 


At low prices that increase your 
profit margin—a result of our 
efficient operation, lower over- 
head and lower shipping rates. 
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TURES that SELL! 


Serving wholesale jobbers for 
many years. Four genera- 
tions of experience can help 
you with your buying prob- 
lems. A complete line of 
lubricating oils, greases and 
anti-freeze. Full  specifica- 
tions submitted and guaran- 
teed. Shipped in compart- 
ment cars, transports, drums 
or cans. 


Private packaging a 
specialty. 


Through wholesale jobbers 
only. Wire or phone at our 
expense. 


PRAIRIE STATES 
OIL & GREASE CO. 


Danville, Illinois 
Phone 1636 


100 PURL © 

















A Good Book... 


AMERICAN PETROLEUM REFINING 


By H.S. Bell 


Contains the most up-to-date developments in petroleum technology . . .From 
the crude storage tank to the finished product, every step in modern refinery 
engineering and operation is covered....The methods of calculation of the 
chemical, physical and engineering data needed in practical design are fully ex- 
plained, with the information arranged in hundreds of comprehensive tables and 
graphs, and with sample problems to show every step in practical applications. 


Photographs and diagrams illustrate refinery construction. Include 


sheets or processes and details of apparatus. : ; 
equipment is the subject of an entire chapter which covers its design from the 
basic principles and calculations down to the details of construction . . . 640 pages, 


Illustrated and Indexed, $7.50. 


(Ohio purchasers, add 3% sales tax) 


Send your order for this book to: 


NATIONAL PETROLEUM NEWS 


1213 West Third Street 


Cleveland 13, Ohie 
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Missouri Association to Offer Model Law 


Covering Liquefied Petroleum Gas Operations 


Special to NPN 
JEFFERSON CITY, Mo.—Missouri 


Liquefied Petroleum Gas Assn. at 
annual convention here Oct. 2-3, de- 
cided to offer a model law covering 
LP-gas operations for passage when 
the state legislature convenes again 
in January, according to Robert W. 
Hadlick, executive secretary. 


“We have no state law to guide 
operations of the industry,” Mr. Had- 
lick said, “and for the best interests 
of the industry and the public, we 
have decided that there should be 
one.” 


Regulations of various states have 
been studied, together with the indus- 
try’s local needs, and a tentative 
model law worked out, he continued, 
but it will probably need further 
revision by the association’s legis- 
lative committee before being of- 
fered to the legislature. The state 
legislature probably will convene on 
the second Tuesday in January, and 
board of directors of the association 
plan to meet on Monday, the preced- 
ing day, for review of the proposed 
legislation. 


Registrations at the convention 
Oct. 2-3 totaled 175, and there were 15 
exhibits, Mr. Hadlick said. Harvey 
Gigstad of Missouri Midland Gas Co. 
at Kirksville, Mo., was elected presi- 
dent of the association. Monte Taylor, 
Joplin Butane Gas Co., Joplin, was 
named general vice president, and 
A. E. Elkins, Elkins Butane Co. at 
Wheaton was made treasurer. Fol- 
lowing four district vice presidents 
and eight executive committeemen 
were also elected: For Dist. 1: vice 
president, C. A. Enos, Jr., Cook Gas 
Co., St. Joseph; two committeemen, 
Roland Seidel, Chillicothe Bottle Gas 
Co., Chillicothe, and L. D. Beckett, 
Hetro Gas Co., Cameron. 


For Dist. 2: vice president, K. M. 
Dickson, Uregas Service, Inc., Mober- 
ly; two committeemen, E. W. Scofield, 
Missouri Midland Gas Co., Kirksville, 
and R. L. Miller, Miller Bros., Kahoka. 


For Dist. 3: vice president John 
Bales, Missouri Hydro Gas Co., 
Springfield; two committeemen, 
Ralph L. Morgan, Morgan Gas & 
Appliance Co., Camdenton, and A. 
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H. Bauer, Morgan County Oil Co., 
Versailles. 


For Dist. 4: vice president, W. A. 
Schueltte, Hausgas, Inc., Washington; 
two committeemen, H. G. Baur 
Butane Gas & Appliance Co., St. 
Louis county, and J. E. Moore, Jr., 
National Gas Co., Fikeston. 


Among the speakers at the con- 
vention were E. L. Shaner of Steel 
magazine at Cleveland, Ohio, who 
told the LP-gas men that improve- 
ment in the steel supply was in sight 
for the not too distant future; E. 
Carl Sorby, Roper Corp., Rockford, 
Ill., who spoke on industry co- 
operation; Robert C. Bradley, LP-gas 
Institute, Tulsa, Okla., on safety; 
James S. Worsham on low “pressure” 
selling; and Daniel Blount, indus- 
trial division, International Shoe Co., 
St. Louis. 


Texas Butane Regulation 
Revisions Expected Soon 


Special to NPN 

AUSTIN, Tex.—Revised rules to 

guide the butane industry in this 

state are due to be issued by Texas 

Railroad Commission in about 90 
days. 


Public hearing on the revisions, at- 
tended by more than 300 members of 
Texas Butane Dealers Assn. was held 
here Sept. 29, following a study of 
changes proposed by the commission 
last July, by a 16-man industry com- 
mittee representing LP-gas distribu- 
tors and dealers, refiners and manu- 
facturers of dispensing and utilizing 
equipment. Chairman of the indus- 
try committee was W. E. Fraley of 
Fraley & Co. at Abilene. 


Because the commission and the 
industry were largely in agreement 
on the numerous changes, none of 
which are regarded as drastic, the 
public hearing lasted only one morn- 
ing, according to Gus J. Moos, Aus- 
tin Hydro Gas Co., who is president 
of Texas Butane Dealers Assn. Also 
in attendance at the hearing was E. 
E. Hadlick, executive vice president 
of National Butane-Propane Assn., 


who endorsed the proposed changes 
for NBPA. 

First LP-gas regulatory law 
Texas was passed by the state legis- 
lature in 1937, giving jurisdiction to 
the Texas Railroad Commission. 
Amendments to the law were made 
in 1939, 1941 and 1945. 

“Since the last revision of the dock- 
et in 1945,” said S. C. McIntosh, 
rector of the commission’s Gas Utili- 
ties Division, “the butane business 
has grown in size and experience. As 
methods changed, the regulations did 
not. It has now become necessary to 
revise various regulations so that 
there will be no question as to what 
is acceptable.” 

Members of the industry commit- 
tee, which aided the commission in 
working out the changes were: 


Fuel Distributors 


W. E. Fraley, chairman, Fraley and Co 
Abilene, Tex. 

Gus J. Moos, president TBDA, Austin Hydr« 
Gas Co., Austin, Tex. 

Lyle Blanton, vice president TBDA, Blanton 
Butane Gas Co., Hereford, Tex. 

U. C. Roney, Roney’s Butane Gas Co., Cor- 
sicana, Tex. 

W. G. Ireland, Martin-Ireland Oil Co 
Wichita Falls, Tex. 

Ed Lockey, Blue Flame Gas Co., Troup 
Tex. 

Feild Foster, Lone Star Gas Co., Dallas 


Fabricators 


E. O. Haltom, Wyatt Metal & Boiler Works 
Dallas. 

Herman Hart, Dallas Tank Co., Dallas 

H. L. Leyda, Fort Worth Structural Stee 
Co., Fort Worth. 


Manufacturers 

W. C. Coleman, Coleman Co., Inc., Wichita 
Kans 

Henry Pittman, Payne Furnace Co., Hous 
ton 

Lee A. Brand, Empire Stove Co., Belleville 
Ill 

Valves and Fittings 
M. J. LaDue, Gas Equipment Co., Dallas 
Refiners 


Cc. R. Dougherty, Phillips Petroleum ‘ 
Amarillo, Tex. 
Rex Phelps, Warren Petroleum Co., Tulsa 


Socony-Vacuum Booklet Helps 
Promote Use and Sale of LPG 
NPN News Bureau 

NEW YORK—Socony-Vacuum re- 
cently began the marketing of LP- 
gas in cylinders in its Eastern mar- 
ket territory. First issue of Mobil- 
Flame Home News, a quarterly 8- 
page booklet is being distributed, pro- 
moting the use and sale of LP-Gas 

Booklet contains cooking and 
household hints, such as procedure 
for remodeling an old kitchen, the 
installation of modern kitchen equip- 
ment and labor saving shelves and 
cabinets. Another story described 
how fall gardening pays off in ‘the 
spring. 
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BUCKEYE TANK TRUCK 
FAUCETS do double duty 


.. longer! 


No. 688 
Sectional 
view showing 
unrestricted 
flow 


No. 688 Full-Flow 
Tank Truck Faucet 


Why? Note these engineering features: The Buckeye No. 688, 
for example, is full-flow for the speed required to empty com- 
partments in mere minutes—especially suitable for large trucks. 
There is no swirling, pocketing or churning. It opens easily and 
a ratchet lever and lugs on the body “lock” it partially or com- 
pletely open. A strong steel spring makes it self-closing and 
holds the disc firmly on the seat to prevent leaks. 
The Buckeye No. 605, a conventional tank truck faucet, has 
Rca cha dlm full pipe-size capacity and is equally leak-proof. It can be “locked” 
Tank Treck open in any of three positions. Both faucets are of cast brass for 
Faucet with long life. 
ee Buckeye also makes a complete line of threaded and flanged 
tank truck unloading valves. Write for complete details on both 
these well known Buckeye products. 





Buckeye Iron and Brass Works 
356 East Third Street 
Dayton 2, Ohio 
Please send complete information on Buckeye Tank 
Truck Faucets. 
NAME _ 


ADDRESS _ 


———DAYTON——— 


Quality Valves and Fittings 
for the Oil Industry 


city STATE 


kctober 15, 1947 39 








Now everybody Strikes Oil” 


How Shell serves consumer community, employee, shareholder 










con sumer, 


than his 


A long way For the nation, cities, towns: 
from reat- randdad . Nationally and locally, Shell’s taxes 7 


help support government, hospitals, 









Petroleum —in 1859—was a baby in- schools —help build your state and 

dustry, turning out lamp oil and lubri- county roads. Shell is a “citizen” of 
cants. Look at it now. Shell, for example, has every home town .. . employs the 
increased its output from 7 products to 1069... townspeople . . . supports community TAXES 


welfare and activities. 


‘\ . 
; Housewife or stevedore: 


==\ More jobs— 
var More jobs 


Everybody needs petroleum. It is heating 





oil, cooking gas, or plastics in the home. ’ wn , age b ‘ 
It auican a a cranes and Z and better jo S: 
machines. It is greases for industry . . . or AP ‘ | ee Eee Se oe SOE Eo 
pest killers for the farmer. Oil helps IE 4 mean brighter futures for all of its en 
make everything a consumer uses... \\ ye ployees. Work suited to each individual's 
/ ee abilities is more readily available, which mean: 
a better and faster chance to get ahead. Pronic 
A lot more for a lot less: tions average 21 every single day at Shell. 
Since 1920, regular gasoline has . 
climbed from 50 octane to 78... Anchor to windward: 
but the price has almost halved. . 
Other petroleum products Beyond secure jobs, Shell employees 


through intense competition and by a pension plan are guaranteed 
Improv ed production methods — a retirement income without cost to 


them. In addition, there is a savings plan in 









follow the same trend. Mr. and 


Mrs. Consumer. naturaliv benefit. which an employee's dollar is matched with 





an equal amount by the Company. Group 
life insurance and sickness benefits at low 
cost are also a part of the plan for security. 


Something for Uncle Sam: 


Serving our biggest “commu- , ‘6 “4 SI? 
erving our biggest “com How the dealer “strikes oil 
nity” —the nation itself — Shell 
Research develops needed prod- No one is in a better position than the Shell Dealc 
ucts. Examples: 100-octane avia- 
tion gasoline in quantity at 
reasonable cost .. . oil to stop 


Shell products. And national advertising and met 
“black rust” in Navy turbines 


chandising campaigns back up the Shell Dealer 


. jet fuels . . . explosives. every effort, give him a flying start toward estab 


rae 





lishing a thriving, profitable business. 


SHELL OIL COMPANY, Incorporated 
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to “strike oil.” Shell Research builds confidence in 
the Shell name, creates a country-wide demand fo: 





Ne 
As 


Int 
has 
inves 
place 
ley 1 
tests 
for-h 
othe 
p.11) 

On 
inves 
tiviti 
huge 
to de 
lowe 
prod 
vate 
sion 

All 
on tl 
porte 
belie 
enou, 
cases 
vide 
estak 
for 
truck 

La 
bro 
Leno 
opers 
short 
privé 
vene 
tling 
wher 
from 
hire 


Bo 
pendi 
Divis 
cisior 
lingt 
cisior 

He 
in la 

Pri 
alrea 
ences 
exper 
If i 
Mills 
Priva 
dout 
prem 


EW 


Transportation 














New ICC Case May Replace Lenoir and Schenley 


As Tests; Rails Seek New Hearings on LP-Gas 


By NPN Staff Writers 
Interstate Commerce Commission 
has before it a new motor trucking 
investigation which may take the 
place of the Lenoir Chair and Schen- 
ley Distillers cases as policy-making 
tests of what constitutes private and 
for-hire trucking of petroleum and 
other products (see NPN March 12, 
p.11). 


On its own motion, ICC has begun 
investigation of private trucking ac- 
tivities of Burlington Mills Corp., 
huge North Carolina textile company 
to determine whether it should be al- 
lowed to continue hauling its own 
products in its own trucks as a pri- 
vate carrier or come under commis- 
sion jurisdiction as a for-hire carrier. 

Although ICC would not comment 
on the new investigation, it was re- 
ported at the commission that ICC 
believes it does not have strong 
enough records in Schenley and Lenoir 
cases, particularly the latter, to pro- 
vide adequate and conclusive test for 
establishing permanent rule-of-thumb 
for defining private and for-hire 
trucking. 

Last Dec. 23 an ICC examiner 
brought in recommendation that 
Lenoir Chair be allowed to continue 
operating as private carrier. Within 
short time, big trade associations of 
private and for-hire carriers inter- 
vened in case with intention of set- 
tling once and for all question of 
Where private trucking—exempt 
from most ICC rules—ends and for- 
hire trucking begins. 


May Postpone Decisions 


Both Schenley and Lenoir cases are 
pending before ICC’s Motor Carrier 
Division and it was reported that de- 
cisions may be postponed until Bur- 
lington Mills case is heard and de- 
cision in it can be handed down. 

Hearing date has yet to be fixed 
In latter case. 


Private and for-hire carrier groups 


already have held association confer- 
ences in regard to new case and it is 
expected they will again intervene. 
If [CC decides to make Burlington 
M 


3 cace its policy-making test, one 
Private carrier group said case un- 
loubtedly will be taken to U. S. Su- 
Preme Court for final determination. 

KEHEARINGS HAVE BEEN 
ASKED in 31 cases in which new LP- 
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gas rates were ordered established 
on shipments from Midcontinent 
origins to points in 11 western and 
midwestern states at 110% of going 
gasoline rate, with charges to be 
computed on basis of 4.7 lbs. per gal. 
Request was made of ICC by rail- 
roads. 


New rates were ordered effective 
on Oct. 21. Charges now are com- 
puted on basis of 6.6 lbs. per gal. 


Railroads asserted there were dif- 
ferences between what they described 
as a “narrow” traffic study made by 
oil companies involved and a “broad” 
survey made by carriers. Disparities 
were so great, railroads contended, 
that ‘decision based on present rec- 
ord cannot meet test of due process 
of law.” 


Referring to evidence offered by 
Skelly Oil Co., as representative of 
all complainants, railroads claimed 
their own figures showed “wide varia- 
tions” between Skelly’s experience 





and everage conditions in industry as 
a whole. 

ICC GRANTED 10° INCREASE 
in rail freight rates on oil and certain 
other commodities and railroads put 
the boost into effect Oct. 13. Increase, 
which can be claimed by water car- 
riers and freight forwarders as well 
as railroads, was ordered as interim 
boost until ICC can hold hearings and 
make a decision on request for per- 
manent hike of 27%. 


Interim rate increase applies to 
tank car shipments along with car- 
load and less-than-carload lots of 
packaged products. 


Completes Venezuela Pipeline 


NPN News Bureau 
NEW YORK—New crude pipeline 
of Socony-Vacuum Oil Co. from West 
Guico and Guico fields in Anzoategui 
State, Eastern Venezuela, to Carib- 
bean terminal at Puerto La Cruz has 
been completed, company reports. 
Main 12-inch line runs 103 miles to 
the coast and spur from Guico field 
runs six miles to junction at Anaco, 
where main camp, tank farm and 
pumping station are located. 





Installing First Tank in LP-Gas Tanker 


Conversion of a 
dry cargo ship to 
make it an LP-gas 
tanker was accom- 
plished by War- 
ren Maritime Corp. 
(Warren Petrol- 
eum Corp. subsid- 
iary) with the 
christening of the 
“Natalie O. War- 
ren” Oct. 11 (see 
NPN Oct. 8, p. 38). 
Shown in this pic- 
ture is the instal- 
lation of one of 
the first tanks in 
what was former- 
ly part of the 
hold. Top of deck 
had to be almost 
removed together 
with part of the 
deckhouse in or- 
der to install the 
large tanks. Back- 
ground of picture 
is another ship. 
Tanker has capac- 


ity of 33,000 bbls. 
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Release 96 Immobilized T2 Tankers; 
Navy to Get 50, Individuals 46 


NPN News Bureau 

WASHINGTON—The federal gov- 
ernment at last is getting around 
to doing something about the tanker 
shortage. 

The way has been cleared to bring 
96 immobilized T2 tankships out of 
government reserve fleets and now 
all that remains to do is to get berths 
for them in shipyards so they can be 
refitted for sea duty. 

How long that will take, however, 
is anybody’s guess. 

Some government tanker experts 
say it may be two or three months 
before any of the ships can be put 
into service to help relieve ocean 
transportation shortage, particularly 
on the Gulf-to-East Coast run. They 
point to strike-bound shipyards and 
large amount of work involved in re- 
conditioning any laid up vessel. 

However, Adm. Callaghan, chief of 
Naval Transportation, takes a more 
optimistic view. He believes that 
some of the ships may see service 
within five to six weeks. 


White House Acts 

Action to get the idle tankers back 
into service followed two White 
House meetings. At conclusion of 
second meeting, John R. Steelman, 
assistant to President Truman, said 
50 of ships would be refitted for ex- 
clusive use of the Navy while remain- 
ing 46 would be sold to foreign na- 
tions and individuals who would bear 
cost of reconditioning. 

Of 50 ships destined for Navy use, 
24 will be reconditioned by the Navy 
and 26 will be put into shape by the 
U. S. Maritime Commission. All will 
be operated by the Navy, through 
general agency arrangements such as 
USMC now has for its operating 
fleet, but will be administered sep- 
arately from USMC operating ships. 

Will Release Ships from Navy 

As the 50 ships are refitted and 
put into Navy service they will re- 
place a like number of ships from 
USMC'’s operating fleet which now are 
assigned to transportation duty for 
the armed services. The ships re- 
leased from Navy service will be 
available for purchase or can be put 
into coastwise service, where USMC 
now estimates requirements for gov- 
ernment tankship tonnage are be- 
ing filled at about a 46% rate. 

In same manner, refitting and sales 

{6 laid up ships will release USMC 
Ships now operating in service of for- 
eign countries. 

in announcing government pro- 
gram to free laid up tanker bottoms, 
Mr. Steelman said it was “antici- 
pated” that addition of these 96 ves- 
Seis “should make a major contribu- 





ber 15, 1947 


tion toward bringing tanker tonnage 
into balance with oil supply.” 

He said the White House meetings 
were held under chairmanship of 
Capt. Granville Conway, former War 
Shipping Administrator and now a 
presidential adviser on shipping. At- 
tending were’ representatives of 
State, Navy, Interior, War and Com- 
merce Departments, and of USMC 
and the U. S. Coast Guard. 


To Push Reconditioning 


It was said Capt. Conway will 
make a weekly check on USMC and 
the Navy to “needle” them into car- 
rying out the reconditioning program 
as quickly as possible. 

On another front, the National Pe- 
troleum Council ordered re-activation 
of its Petroleum Tanker Transporta- 
tion Committee, under chairmanship 
of James P. Patterson, to bring up 
to date a study of worldwide tanker 
situation. Action was recommended 
by OGD Director Max Ball, who said 
there had been indications of a dis- 
turbing change in tanker position 
since committee filed its last report 
on June 10, 1947. 


U. S. Citizens Want to Buy 
117 Tankers, Orders Unfilled 
NPN News Bureau 

WASHINGTON—New survey Oct. 
10 showed that U. S. Maritime Com- 
mission now has on hand unfilled ap- 
plications to purchase 24 surplus T2 
tankers for American flag operation 
and 93 bottoms for Panamanian flag 
service. All purchase requests were 
made by American citizens. 

One high USMC official said that 
if government goes through with 
sales of 68 more ships to foreigners 
there won't be enough vessels left to 
meet all American citizen operations. 
The 68 ships are part of a 100-vessel 
allocation for disposal abroad which 
has State Department and White 
House backing. 

Other 32 have been officially sold 

31 to British and one to Turks. 

Breakdown of unfilled applications 
includes: 

American flag service—J. N. Car- 
ras, New York City, 1; Cities Serv- 
ice Oil, 1; First National Oil, 1; Gulf 
Oil, 3; Jenny Mfg. Co., 1; Petrol 
Corp., 2; Southern Trading Corp., 2; 
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T. J. Stevenson, 3; U. S. Petroleum 
Carriers, Inc. (reportedly headed by 
group of former high Army and Navy 
brass under leadership of Vice Adm. 
Bowen, Ret.), 10. 

Panamanian flag operation—Amer- 
ican Overseas Tanker Corp., 15; 
American Pacific S. S. Co., 2; Amer- 
ican Viking Corp. (Mrs. Olga Ku- 
new), 5; Bernuth, Lembcke, Inc., 1; 
(Field) Ships, Inc., 20; Flanagan, 
Loveland, Inc., 2; Fordom Trading 
Corp., 11; Nautilus (K. Doukas), 4; 
Ocean Tanker Corp., 5; Oriental 
Tanker Corp., 5; Pacific Oil Co., 2; 
Pacific Tankers, 12; Standard Vacu- 
um Oil Co., 5; Tanker & Transport 
Corp., 4. 

USMC recently approved sales of 
30 ships for domestic flag service and 
five for Panamanian operation. 


National Petroleum News 
Ownership Statement 


Statement of the ownership, management 
circulation, ete., required by the Act of Con 
gress of August 24, 1912, and March 3, 1933, 
of National Petroleum News, published weekly 
at Cleveland, Ohio, for October 1, 1947, State 
of Ohio, County of Cuyahoga. 

Before me, a notary public in and for the 
State and County aforesaid, personally ap 
peared A. E. Kraft, who, having been duly 
sworn according to law, deposes and says that 
she is the business manager of the National 
Petroleum News and that the following is, to 
the best of her knowledge and belief, a true 
statement of the ownership, management, etc., 
of the aforesaid publication for the date 
shown in the above caption required by the 
Act of August 24, 1912, as amended by the 
Act of March 3, 1933, embodied in section 
537, Postal Laws and Regulations, printed 
on the reverse of this form, to-wit: 

1. That the names and addresses of the pub- 
lisher, editor, and business managers are 
Publisher, The National Petroleum Publishing 
Company, Cleveland, Ohio; editor, Warren C 
Platt, Cleveland, Ohio and business manager, 
A. E. Kraft, Cleveland, Ohio. 

2. That the owners are: The National Pe 
troleum Publishing Co., Cleveland, Ohio; War 
ren C. Platt, Cleveland, Ohio; Bess H. Platt, 
Cleveland, Ohio; M. P. Boulton, Cleveland, 
Ohio; E. P. Maison, Boston, Mass.; A. E 
Kraft, Cleveland, Ohio 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
per cent or more of the total amount of bonds, 
mortgages, other securities are None 

4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as they 
appear upon the books of the company, but 
also, in cases where the stockholder or security 
holders appear upon the books of the company 
at trustees or in any other fiduciary relation, 
the names of the person or corporation for 
whom each trustee is acting, is given; also 
that the said two paragraphs contain state- 
ments embracing affiant's full knowledge and 
belief as to the circumstances and conditions 
under which stockholders and security holders 
who do not appear upon the books of the com- 
pany as trustees, hold stock and securities in 
a capacity other than that of a bona fide 
owner and this affiant has no reason to be- 
lieve that any other person, association, or 
corporation has any interest direct or indirect 
in the said stock, bonds or other securities 
than as so stated by her 

5. That the average number of copies of 
each issue of this publication sold or distrib- 
uted, through the mails or otherwise to paid 
subscribers during the twelve months preced 
ing the date shown above is 12,423. (This in- 
formation is required from daily, weekly, semi 
weekly, and triweekly newspapers only.) 


(Signed) A.E. KRAFT, 
Business Manager 
Sworn to and subscribed before me this 2nd 
day of October, 1947. 


(Signed) LAWRENCE W. MUELLER 
Notary Public 
(My commission expires May 12, 1950.) 
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22 of 33 War-Built Avgas Refineries Disposed 
Of by WAA; Expect Sale of Rest by End of Year 


NPN News Bureau 
WASHINGTON—War Assets Ad- 
ministration has sold more than 
three-fourths of war-built aviation 
gasoline refineries and related fac- 
ilities, which cost $260,000,000 and 
expects to have remaining four re- 
fineries and three toluene plants sold 
by first of the year. 


A total of 33 plants were built dur- 
ing war, of which 22 have been sold, 
two leased and two others withdrawn 
from the surplus property list and 
turned over to Rubber Reserve Corp., 
for use in svnthetic rubber program. 

The 22 refineries already sold have 
brought the government $52,700,000, 
which is $200,000 in excess of the 
total appraised fair value of the 
plants. 

The seven plants remaining for dis- 
posal cost the government $44,782,- 


Wartime Operator 


447. The four refineries are: Re- 
public Oil Refining Co., Texas City, 
Tex., cost $10,030,982 (now subject to 
negotiations between Republic and 
WAA); Wilshire Oil Co., Norwalk, 
Calif., cost $8,529,000, (bids to be 
opened Oct. 21); Ashland Oil and 
Refining Co., Catlettsburg, Ky., cost 
$16,056,174 (bid by Ashland now 
under consideration); and Standard 
Oil Co., of New Jersey, Baton Rouge, 
La., cost $2,728,291. Toluene plants 
available for sale are: Magnolia Pe- 
troleum Co., Beaumont, Tex., cost 
$3,046,000 (reportedly earmarked for 
Petrol Terminals Corp.); Standard 
Oil Co., of New Jersey, Baton Rouge, 
La., cost $3,116,000; and Continental 
Oil Co., Ponca City, Okla., cost $1,- 
276.000. 

WAA said many of plants were 
sold to wartime operators because, 


Acquisition Cost Appraised 


& Location of Portion Sold Fair Value Sales Price Purchaser 
American Liberty Oil Co., Petrol Terminal Corp., 
OOO CHEE, TO. cscceccs $11,070,909 $ 3,700,000 $ 3,250,000 Philadelphia 
Anderson, Prichard Ref. Co., Anderson Prichard Ref. 
rn, GRR. ceccas 244,484 83,000 83,000 Co. 


J. S. Abercrombie & Harrison 
Oil Co., Sweeny, Tex. ... 26,252,187 


Associated Refineries, Inc., 
Duncan, Okla. ....... 


Bay Petroleum Co., Denver .. 125,001 
Baytown Ordnarce Works 


(Humble) Baytown, Tex.. 14,185,856 6 


Continental O'l Co., 


Ponce Clty, Obla. ....... 16,798,532 3 


Cooperative Refinery Assn., 


Coffeyville, Kan. 4,656,804 1 
Crown Central Petroleum 

Corp., Pasadena, Tex. ... 16,009,165 2 
Diakel Corporation, Cincinnati 2,432,889 1 
Eastern States Petroleum Co., 

DE, gsc keweceawascts Bae 1 
Eastern States Petroleum Co., 

DD scuctadneeaceuca 403,014 
Frontier Refining Co., 

Cheyenne, Wyo. ......... 7,885,030 1 


Humble O1 & Refining Co., 


Baytown, Tex. 882,578 
Houdry Process Corp., 

Paulsboro, N. J. .....+++ 1,006,835 
Pan American Refining Co., 

Texas City, Tex. ........ 2,823,230 
Pennzoil Company, 

GC Guy, FO. cccccccccess 4,075,800 1 
Pure O01} Co., 

Smiths Bluff, Tex. ...... 3,328,057 
Root Petroleum Co., 

E)] Dorado, Ark. ........ 5,979,224 1 
Standard O11 Co. of Calif. 

Richmond, Calif. ........ 21,409,000 5 
Utah Oil Refining Co., 

Salt Lake City .......... 14,386,479 
Utah O11 Refining Co., 

Fort Laramie, Wyo. .... 107,781 


13,910,930 


12,126,883 2 


339,650 


4,148,300 


13,100,000 Alamo Refining Co. 


,588,000 5,100,000 Sunray Oil Co. 

46,000 46,000 Bay Petroleum Co. 
,948,394 6,948,394 Humble Oil & Ref. Co 
,942,797 3,125,000 Continental Oil Co. 

Cooperative Refinery 
,375,000 1,200,000 Assn. 

Crown Central Petro- 
.496,000 2,300,000 leum Corp. 
,270,000 1,090,669 Davison Chemical Corp. 

Eastern States Petrol 

797,000 2,000,000 Co. 

Eastern States Petrol 

91,878 91,878 Co. 

256,250 1,242,500 Frontier Refining Co. 


Humble Oil & Refining 


348,358 380,899 Co. 

396,132 260,000 Houdry Process Corp 
Pan American Refining 

443,000 411,500 Co 

210,435 1,230,125 Koppers Co 

730,862 630,200 Pure Oil Co 

395,815 1,100,000 toot Petroleum Co. 


6,000,000 Standard Oil of Calif 


4,148,300 Utah Oil “efining Co 


11,180 11,180 Stanolind Pipe Line Co 


PLANTS LEASED 


Acquisition Cost 


Total Portion Leased Lessee 
American Cyanamid & Chem- American Cyanamid & 
ical Co., Fort Worth . $2,275,818 $1,960,361 Chemical Co. 
Mohawk Petroleum Corp., 
Bakersfield, Calif. 4,680,000 1,519,148 Standard Oil of Calif 
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with one exception—the J. S. Abs 
crombie & Harrison Oil Co. plant 


Sweeny, Tex. — government-own 
facilities were built as adjuncts 
privately owned refineries with f« 
stocks diverted from normal oper 
tions of existing plants. 

It was also noted by the agen 
that some of the war-built plants n 
have little more than salvage val 
while others require extensive and 
costly conversions. 


Natural Gasoline, New 
Cycling Plants Planned 


By NPN Staff Writers 

Plans for construction of a new 

cycling plant in Texas and a nat- 

ural gasoline plant in Oklahoma were 
revealed during the week past. 


FIRST CYCLING PLANT for the 
recently unitized Burnell-North Pet- 
Fields in Bee and Karnes Counties, 
Tex., to be located in Bee County, 
will be built and operated by Stano- 
lind Oil & Gas Co. Construction is 
scheduled to begin next Spring. 

Unitization agreement provides 
that one of the operators, Union 
Producing Co., will operate the un- 
itized production operations; Stano- 
lind the cycling plant and related 
facilities. 

New plant will be designed to 
handle 159,000,000 cu. ft. of high 
pressure gas per day at an absorber 
pressure of 1600 p.s.i., and an addi- 
tional 7000 Mcf of casinghead gas 
now being flared also will be proc- 
essed through the plant. 

A total of approximately 7000 b/d 
of products will be produced, consist- 
ing of propane, butane, motor fuel, 
kerosine and fuel oil. Jones & Laugh- 
lin Supply Co., Tulsa, is designing 
and will erect the plant. 


CONSTRUCTION OF A NATUR- 
AL GASOLINE PLANT, to cost be- 
tween $8 and $10 million is sched- 
uled to be started in about 60 days 
by Warren Petroleum Corp. near 
Maysville, Okla. Plant, expected to 
be completed by next September, will 
process gas from the Southwest An- 
tioch, Lindsey, Elmore and Maysville 
pools. Ultimate capacity will be 
185,000,000 ¢u. ft. of gas processed 
per day, making 600,000 gals. of 
products daily. 


CONTINENTAL OIL has aut! 
ized real estate negotiators to t: 
options on a tract of land near C 
pus Christi, Tex., as a safeguard 
against future expansion needs. P 


company has no immediate plans ‘vr 


a new plant there. 
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ey ALL have 


N © single part 
of a truck is more important 
than another. That's a mighty good 


a truck. 


It's the way you make all the parts 
that counts—because a complete truck 


is no better than its weakest compo- 
nent. It's the way you put them to- 


gether too, because it's equally im- 


portant that all parts fit properly 
and work together efficiently. 


That's why here at Mack we main- 
tain full control, through outright 


manship and testing of every part 
that goes into a Mack. 


This close control produces truc«s 
that are truly precision-made— 
trucks whose parts fit together per- 
Trucks for every purpose fectly and work together in perfect 
co-ordination. 





It's because this extra work goes 
into the making of a Mack that you 
get more work out of a Mack. 


Uctober 15, 1947 


to work TOGETH 


thing to remember when you're buying 


manufacture, over the materials, work- 








Since 1900, 
America’s hardest-working 
truck 


Mack Trucks, Inc., Empire State Building, 
New York 1, New York. Factories at Allen- 
town, Pa.; Plainfield, N. J.; New Brunswick, 
N. J.; Long Island City, N. Y. Factory 
branches and dealers in all principal cities 
for service and parts. In Canada, Mack 
Trucks of Canada, Ltd. 
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‘ 4 aN Remington Rand's 
ss by PRINTING CALCULATOR 
gives you 
PRINTED FIGURE FACTS 


chal 
Roce 
all 
buy! 
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tinu 
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Coa: 
said 
Coa: 
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fron 


“divides automatically 
and prints-997,3+47 
- — 


DIVIDEND In 
tilla 
DIVISOR Management needs proved figure facts on which to base important decisions. selle 


THE ANSWER ings 


REMAINDER Inventory reports, profit percentages, cost estimates and the multitude of figure 


AP OD aaa 





information necessary to run a business must be computed accurately. That's why 
Remington Rand's Printing Calculator serves every size business by eliminating 
multiplies electrically incorrect computations and misleading reports . . . by saving valuable time 


and prints - 7P9x*3.2¢ ordinarily lost copying figures and re-calculating problems. Hes 
So 
Your facts are right the first time when the Printing Calculator produces high 


MID 


your figures. This machine never relies on assumptions . . . it automatically prints but 
Dem 


on the tape each factor and answer of every calculation. You never have to igs 


2535636 « @ THE ANSWER 





repeat a problem . . . the printed tape is your first-time proof of accuracy and a mar! 
catia permanent record to which you can refer weeks or months later. Compact and 


simple to operate, the 10-key Printing Calculator gives you complete, rapid 


adds, subtracts 
and prints 


figuring service. It multiplies and divides automatically, adds and subtracts 


and prints each factor. 


: : , ; , amo 
ADDS Ask your Remington Rand representative for a demonstration, or write for 


SUBTRACTS 
ADDS 


THE ANSWER 


the PROOF | y 
is on the TAPE! 


brok 
further information to Remington Rand Inc., Adding-Bookkeeping-Calculating Si 


Machines Division, Department NP, 315 Fourth Avenue, New York 10, N. Y. hear 
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J. P. Mosher, Jr., Market Editor, NPN and Platt’s OILGRAM Price Service, 50 West 50th St., New, York (20), COLumbus 5-1695 
Other ILGRAM News Bureaus: Cleveland (13), 1213 West 3rd St., CHerry 7672 e Chicago (5), 59 Rast Van Buren St., HARrison 
590 


T 


*« Tulsa (3), 904 World Building, 3-7132 e Washington (4), 1046 National Press Building, NAtional 3477 


Posted prices for most products were reported un- 
changed in refining and marketing areas east of the 
Rockies the past week. Heavy nationwide demand for 
all products was reflected in the “premiums” spot 
buyers were willing to pay over refiners’ and terminal 
operators’ quotations, but open market offerings con- 
tinued scarce. 

Added to tight supply status at most points, short- 
age of tankers for October/November loadings was 
acute along Gulf Coast, according to reports. At East 
Coast points tanker pinch also was felt, trade sources 
said, as delayed gasoline receipts held most East 
Coast suppliers to tight supply position. In addition, 
majority of suppliers at Middle Atlantic points re- 
ported their inventories on distillates and residuals 
from 10-30% below levels planned for mid-October. 

Inquiries from “new” buyers for gasoline and dis- 
tillates remained heavy in all refinery districts, but 
sellers said they were in no position to make offer- 
ings after meeting needs of regular customers. West- 


° 





MIDCONTINENT 
Heavy Fuel Demand Picks Up 


Some grades of kerosine and distillates were priced 
higher in several Midcontinent districts the past week, 
but for most part postings were reported unchanged. 
Demand for heavy fuel picked up noticeably, and refin- 
ers continued to report numerous inquiries and ‘above 
market” offers for light fuels. 

Gasoline demand continued unseasonably high, and 
several refiners said they might have to continue allo- 
‘ating the product in November unless there is a break 
n the weather soon. However, sale of 10 cars Ethyl gaso- 
ine at 10.25c was reported by North Texas refiner, and 
nh Central West Texas refiner reported selling like 
amount of 73-75 oct. at 9.25c, both sales F.O.B. plant to 
brokers in buyers’ cars. 

Several Gulf Coast brokers were said to be seeking 
hea fuel inland, but only sales of No. 6 reported dur- 
ng week were 30 cars to a utility at $2.35 per bbl. 
ment over next 30 days by Oklahoma refiner, and 
me r at $2.00 per bbl. to northern broker by another 
na refiner. 

T following sales of light fuels were reported: five 
ars -43 kerosine at 7.5c, F.O.B. plant, to Midwest 
01 in buyer’s cars by Central West Texas refiner; 


— 


No. 2 fuel at 7.5¢c to Missouri jobber by Kansas 
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Products, Transportation, Continue Scarce; 


East Coast Stocks Below Anticipated Levels 



















ern Penna. refiners generally reported light products 
inventories were ‘working stocks only,’”’ and open 
market traders in the Midwest and Midcontinent 
were reported offering 1 to 2c over refiners’ Group 3 
postings for hard-to-find regular-grade and Ethyl. 
At the Gulf, cargo of 70-72 oct. leaded gasoline was 
said to have been sold at 11c. 

Only products said to be available were kerosine at 
Atlantic Coast terminals and residual fuels in the 
Midwest, but sellers with surplus on hand were re- 
ported more anxious to swap for gasoline and distill- 
ates to strengthen their general inventory position 
and thus protect regular customers this winter. 

In the Midcontinent and Midwest, advances of 0.125 
to 0.25c were reported by some refiners in their prices 
for kerosine and domestic burner oils. At same time, 
however, several leading East Coast sellers said they 
had cut back their prices for light products for ship- 
ment to New Jersey to meet the “prevailing’”’ quota- 
tions posted by Standard Oil Co. of New Jersey. 


¢ 





refiner; and five cars 42-44 kerosine at 7.625c to jobber 
in the state by another Kansas refiner. 

No open spot sales of Grade 26-70 natural gasoline 
were reported. Quotations were reported at 6.375c, F.O.B. 
Group 3, and 5.875c, F.O.B. Breckenridge. 


ATLANTIC COAST 
Lack of Transport Slows Buyers, Sellers 


East Coast prices at most points were unchanged dur- 
ing week ended Oct. 11, suppliers reported, as heavy de- 
mand coupled with delayed tanker receipts held primary 
stocks considerably lower than levels anticipated for 
mid-October. At New England and Middle Atlantic points, 
suppliers reported receiving many inquiries from spot 
buyers, but generally said they were in no position to 
make open market offerings. 

Although stocks of distillates and residual fuels were 
said to be still on increase at East Coast terminals, ma- 
jority of suppliers said insufficient coastwise tankers was 
principal reason that their stocks were lower today than 
year ago. Several added demands from jobbers were 
above normal this season and needs for U. S. services 
were greater. 

Suppliers at Middle Atlantic points reported continued 
struggle to meet high gasoline demand, and one said 
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BEST RAW MATERIAL... 
GOSH, WHAT A DIFFERENCE 
IT MAKES ! 


From the Cartoon Strip, b A 
“Gosh, What a _ Difference It : ‘ . 
Makes” which _ illustrates the 
Pennsylvania Grade Crude Oil 
Association advertisements in The 
Saturday Evening Post and other 
large-circulation magazines and 
farm papers. 








this emblem a 
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PENNSYLVANIA ion 
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Olt assoc\ss ‘los 
»/ [Penmit wumern said 
Made from 
the highest grade crude oil in the world shi; 
COPYRIGHT 1937 GS A OY PEMMSTLVAMA GRADE CRUDE Om ASSeCiATION At 
TRADEMARE REGISTERED © 5 PATENT OFFCH rats 
for 
For your protection, only oils made from 100% pric 


Pure Pennsylvania Grade Crude which meet our 
rigid quality requirements are entitled to carry 
this emblem, the registered badge of source, eve; 
quality and membership in our Association. 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION a 


OIL CITY, PENNSYLVANIA 1.7 
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OIL MARKETS 





Summary of Daily Gasoline Prices (Oct. 7 through Oct. 13) 





Philadelphia, barges .................... (1)9.6-9.911) (1)9. 
I aaa nea ak oA ckw bb awa hereackaas (1)8.875-10.5(2) (1)8.875- 
Sn TD. sé ain oo: aa ee uce athe ablenns (1)8.775-9.6(1) (1)8 


Motor Gasoline: 
Western Penna., Bradford-Warren: 


ES, sh ricl Gs & in hid kite ey Bile W eS oa keels (1)9.75-10(1) (1)9. 
Western Penna., Other Districts: 

74-76 Oct. ey er (4)9.75-10(2) (4)9. 

Note: 


panies quoting the lows & highs of the ranges. 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. 


Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 





U . Motor (ASTM octane) Monday Friday Thursday 
78-78.5 octane Ethyl: Oct. 13 Oct. 10 Oct. 9 
RINE dbaker doi ed sd ree tc We ie ts eas Se tala (2)9.25-11(1) (2)9.25-11(1) (2)9.25-11(1) 
Mid-Western (Group 3 basis) ........... (1)9.25-10(1) (1)9.25-10(1) (1)9.25-10(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.375-11(1) (1)9.375-11(1) (1)9.375-11(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)9 .5-9.75(1) (3)9 .5-9.75(1) (3)9.5-9.75(1) 
E. Tex. (Truck Tnsp.) .. ‘eke Sb 60CR (1)9.25-10(1) (1)9.25-10(1) (1)9.25-10(1) 
Cent. W. Tex. (Truck Tnsp. rrrriT yr Te 9.5(3) 9.5(3) 9.5(3) 
73-75 octane: 
DERE. ctscrcnneediesnedkesaasisoscce See. cee-wit) (2)8 .375-10(1) (2)8.375-10(1) 
Mid-Western (Group 3 basis) ............ (1)8.375—8 .75(3) (1)8.375-8.75(3) (1)8.375-8 .75(3) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8.375-9 .5(1) (1)8.375-9 .5(1) (1)8.375-9 .5(1) 
WV. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)8.5-8.75(1) (3)8.5-8.75(1) (3)8.5-8.75(1) 
Dee Cee VOD a5 cecsedceune sea (1)8.25-9(1) (1)8.25-9(1) (1)8.25-9(1) 
COM, WW. TOK. CEPURE TORR) ccwcccvccis 8.5(3) 8.5(3) 8.5(3) 
63-66 octane: 
GE: dtesce 60.neb dcdnneeeheewnseedess eo oe 
Mid-Western (Group 3 basis) .......... 8. 125 (1) 8.125 (1) 8.125 (1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) Fae 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8-8.25(1) (1)8 “8 /25(1) (1)8-8 .25(1) 
i Wee CEO DED pn 2ccceneeedSoeeee eee cece resid 
Cont. W. Zak... (2PM TRG) ccvces ebew 8(1) 8(1) 8(1) 
60 octane & below: 
I sa Cd Sande haa eas aut ee kace (2)7.75-8(4) (2)7.7! (2)7.75-8(4) 
Mid-Western (Group 3 basis) ........... (2)7.75-8 .375(1) (2)7.7 (2)7.75-8.375(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)7.75-8(2) (2)7.7! (2)7.75- 8(2) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)7.75-8(1) (2)7.7 (2)7.75-8(1) 
Se. Cee SAD cc dwecedvgnsdaeede (1)7.5-8(3) (1)7.5 (1)7.5-8(3) 
Cont. W. Tem. (Teuek TRE) 60660. 7.75(3) 7.7 7.75(3) 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
 &*». f 9 2a ree ee. (1)10.3-12.2(1) (1)10.3-12.2(1) (1)10.3-12.2(1) 
New York harbor, (1)10. 2- 10.941) (1)10.2-10.9(1) (1)10.2-10.9(1) 
DPD. jy cc cdau a6he~-3s6 ON kde Pied (1)10.9-11.95(1) (1)10.9-11.95(1) (1)10.9-11.95(1) 
Philadelphia, barges (1)10.85 10.9(1) (1)10.85-10.9(1) (1)10.85-10.9(1) 
Baltimore ercesceseerteccccccccsceceses (RIO cOsE=EnLE? (1)9.875-12(1) (1)9.875-12(1) 
Baltimore, barges (1)9.775—-10.85(1) (1)9.775-10.85(1) (1)9.775-10.85(1) 
Motor Gasoline 74-76 oct. 
Se  —er re re (1)9.3-10.7(1) (1)9.3-10.8(1) (1)9.3-10.8(1) 
New York harbor, barges ...... (1)9 2-10.4(1) (1)9.2-10.4(1) (1)9.2-10.441) 
Philadelphia (2)9.7-10.7(4) (2)9.7-10.7(4) (2)9.7-10.7(4) 


6-9 .9(1) (1)9.6-9.9(1) 
10.5(2) (1)8.875-10.5(2) 
775-9 .6(1) (1)8.775-9 .6(1) 


75-10(1) (1)9.75-10(1) 


75-10(2) (4)9.75-10(2) 


(A.S.T.M.) Ethyl. 


Figures shown 


Wednesday 
Oct. 8 

(2)9 .25-11(1) 

(1)9.25-10(1) 

(1)9.375-11(1) 

(3)9.5-9.75(1) 

(1)9.25-10(1) 
9.5(3) 


(2)8.375-10(1) 
(1)8.375-8 .75(3) 
(1)8.375-9 .5(1) 
(3)8.5-8.75(1) 
(1)8.25-9(1) 
8.5(3) 


25(1) 


+ @ 


(1)8-8.25(1) 


8(1) 





1)10.3-12.2(1) 
1)10.2-10.9(1) 
1)10.9-11.95(1) 
1)10.85—-10.9(1) 
1)9.875-12(1) 
1)9.775-10.85(1) 


(1)9.3-10.8(1) 
(1)9.2-10.4(1) 
(2)9.7-10.7(4) 
(1)9.6-9.9(1) 
(1)8.875—-10.5(2) 
(1)8.775-9 .6(1) 


(1)9.75-10(1) 


(4)9.75-10(2) 


Tuesday 

Oct. 7 
(2)9.25-11(1) 
(1)9.25-10(1) 
(1)9.375-11(1) 
(3)9.5-9.75(1) 
(1)9.25-10(1) 

9.5(3) 


(2)8.375-10(1) 
(1)8.375-8 .75(3) 
(1)8.375-9 .5(1) 
(3)8.5-8.75(1) 
(1)8.25-9(1) 
8.5(3) 


8.125(1) 
(1)8-8.25(1) 


8(1) 


10.3-12.2(1) 
10.2-10.9(1) 


9.775-10.85(1) 


(1)9.3-10.8(1) 
(1)9.2-10.4(1) 
(2)9.7-10.7(4) 
(1)9.6-9.9(1) 
(1)8.875-10.5(2) 
(1)8.775-9 .6(1) 


(1)9.75-10(1) 
(4)9.75-10(2) 


in parentheses indicate number of com- 





he was cutting back October gasoline volume to regu- 
lar accounts approximately 10% off withdrawals same 
month last year. Several suppliers at New York Harbor 
said their present rate of stockpiling heating oils was 
adequate for normal winter only, and majority said they 
were continuing to allow sales to regular customers only. 

Lack of 


ouvers, 


tank cars and barges also hampered many 
trade sources said, particularly for Midwest and 
Canadian shipment. Several New York suppliers reported 


duyers from Illinois, Ohio, and Michigan inquiring for 
tank car shipments of kerosine, although many were 
reported unable to furnish cars. Barge transportation 


to Canada was said to be committed, for most part, until 
losing date of Canal next month, and harbor supplier 
said he had turned down offer of 9.25c for No. 2 fuel 
shipment to Canada in tank cars. 

At New York Harbor, three suppliers posting 8c barges 


i rosine and 7.1c for No. 2 fuel reported cutting their 
ri for New Jersey shipments during week to 7.7 and 
6.7c for the two products, respectively. Price cuts, how- 
ve were said to reflect no easing in supply, and to 
larg» extent resulted from jobber resistance to prices 
hig than “prevailing”? quotations. Same was true in 
Balt re where two suppliers reported cutting their 
pri for No. 2 fuel to 7.2c. By end of week, ten sup- 
pliers at Baltimore reported posting 7.2c for No. 2 fuel, 
whil- quotations of three other suppliers ranged up to 


GULF COAST 


Products and Tankers Scarce at Gulf 


Few spot sales were reported at the Gulf the past 


week. 


Active inquiry was reported 
and demand for gasoline remained heavy. 


for distillate 


fuels, 
According to 


trade sources, prices were about what the seller wanted 


to make them. 


Sale of 70-72 oct. 


leaded gasoline, 
said to have been made at llc. 


for 
Supplier 


instance, was 
who had been 


offering product at that price declared that he was “un- 


able to confirm 


or deny” 


the sale, 


but added that he was 


now sold up on all products through December. At same 


time another supplier 


of bunker “C” 
from the 
sold F.O.B. 


a grade “C”’ oil, 


reported 
oct. leaded gasoline on “market- 
November loading and said he 
fuel recently for 


sale of cargo of 
date-of-lifting” basis for 
had also sold two cargoes 
immediate lifting, 
xulf and other from an East Coast port. Cargo 
the Gulf, he added, was actually “‘better than 
somewhere between bunker 
5” and he had therefore sold at flat price of $1. 


70-72 


one 


“C” and No 
73. He in- 


dicated that for regular bunker ‘‘C’’ fuel he would have 


asked $1.68. 
On the other hand, 


bunker ‘“C” fuel continued to range up to $2.75. 


quotations of other suppliers for 


There 


were unconfirmed reports during the week that $2.80 
“had been done.” Although inquiry for heavy fuels was 
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OIL MARKETS 


described by some sources as “spotty,” buyers were said 
to outnumber sellers by far. Individual suppliers in 
market as buyers continued to try and improve their 
positions by swaps. One reported trading two cargoes of 
“5-point jump” regular-grade gasoline, one at flat price 
of 8.75c and other on “market-date-of-lifting” basis, for 
cargo of No. 2 fuel at 6c and two cargoes of bunker 
“Cc”, “market-date-of-lifting.” Another supplier was re- 
ported to have traded kerosine and residual fuels for 
gasoline. 

To scarcity of spot offerings was added an acute short- 
age of tankers for October /November loadings. Suppliers 
who were already behind on September liftings said sit- 
uation appeared to be growing steadily worse. Clean ton- 
nage for gasoline and light fuels was especially sought 
by some suppliers. 





WESTERN PENNA. 
Light Products Inventories Low 


Western Penna. refiners reported most prices un- 
changed the past week, and continued strong demand for 
all products. Light products, particularly gasoline and 
No. 2 fuel, remained in short supply, and several refin- 
ers both in Bradford-Warren district and lower field re- 
ported facing prospect of shipping No. 2 fuel through 
heating season from daily production only. Bright and 
cylinder stocks were said to be almost unobtainable on 
open market, and scale wax buyers were reported still 
receiving only partial coverage of their needs. 

Bradford-Warren district refiner said he saw no im- 
mediate prospect of increasing his low gasoline stocks, 
and several in lower field reported their entire regular- 
grade production earmarked through October and pos- 
sibly for balance of year. Meanwhile, refiners reported 
receiving offers ranging up to 12.5c for regular-grade 
from spot buyers in vicinity. 

Demand for No. 2 fuel was increasing, refiners said, 
and several with depleted stocks reported shopping East 
Coast markets as buyers to supplement their own produc- 
tion. Some plant operators in vicinity were said to be 
importing light fuels from Baltimore, Tex., and as far 
away as Montana. 

Lubes and scale wax on open market continued almost 
non-existent, according to reports, although several re- 
finers said they had been offered small lots of 200 vis. 
neutral at prices ranging up to 42c. Advance of Ic in 
his prices for cylinder stocks was reported by one re- 
finer and increase of 2c to 42c in his price for 25 pour 
bright stock. 

Refiner reported making two scale wax sales to do- 
mestic buyers at his new price of 9.25c, up 0.25c from 
his previous posting. Scale wax prices reported by re- 
finers now ranged from 6.5 to 9.25c. 


CENTRAL MICHIGAN 
Straight-Run ‘Gas’, Distillate higher 


Refiners reported 0.25 to 0.5c price increase for 
straight-run gasoline, and most distillate fuels ranged 
higher by like amounts early last week in Central Michi- 
gan. Affected products were: straight-run gasoline 9.375 
to 10.5c; range oil 9.25 to 10.5c; 46-49 kerosine 9.5 to llc; 
No. 2 light straw 8.875 to 10c, and No. 3 gas oil 8.625 
to 9.75c. 

Return of warm weather was helping supplies of do- 
mestic fuel oils, refiners said, but several said they were 
holding jobbers to strict daily accounting on with- 
drawals. One refiner said he installed ‘‘a daily average 
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system” based on last season's gallonage when he fo 
some of his distributors had already used up Octob 
quotas. Most refiners agreed that effect crude proces 
arrangements would have on over-all supply of dom 
fuels in Michigan was an unknown factor. Although la 
refiners were taking back most, if not all of the prod 
made from out-of-state crude, products remained in 
general area where refined. Refiner reported open 

sale of 50,000 gallons of UGI gas oil at 8.5c, F.O.B 
plant. Prices posted by other refiners for this pro 
ranged from 8.25 to 9c. 

Stocks of Nos. 5 and 6 fuel oil were reported 
fortable” and “abundant” by refiners. One refiner 
ported an open spot sale of 50 cars of No. 6 at 7.5c, 
another said his open spot sales of No. 5 fuel oil v 
at his posted price of 8c gal. Nos. 5 and 6 fuel oil p 
postings by refiners ranged from 7.75'‘to 8c, and 7.% 
8.125c, respectively. 


MIDWESTERN (Chicago-E. St. Louis Area) 


Light Fuels Scarce, Prices Rise 


Two grades of kerosine and some domestic burner oils 
were up 0.125 to 0.25c on the highs of price ranges in 
the Midwest last week when a refiner reported increased 
postings for all of his distillate products. Prices for range 
oil and No. i PW. were up 0.125c and ranged from 7.125 
to 7.5c, 6.875 to 7.375c, respectively. Highs for 41-43 and 
12-44 kerosine and No. 3 fuel oil were up 0.25c with 
prices for those products ranging from 7.125 to 7.625 
7.25 to 7.75c, and 6.5 to 6.875c, respectively. 


Although a “firm offer’ of an undisclosed amount of 
No. 2 fuel oil at 7.5c, F.O.B. Houston in buyer’s cars, was 
reported by a refiner, only open market transaction was 
reported by a tank car marketer who bought 5 cars of 
No. 2 fuel oil at 7.125c, Group 3. Midwest refiners’ posted 
prices for No. 2 ranged from 6.625 to 7.125c, Group 3 
Two other marketers reported rejecting offers of No. 2 
fuel oil at 8c, Group 3 basis, and 9.25c, F.O.B. North 
Texas. 

Regular-grade and Ethyl gasoline were still scarce, ac- 
cording to open market traders and prices for scant of 
ferings, they said, ranged from’ 1 to 2c over refiners 
Group 3 postings of 8.375 to 8.75c, and 9.25 to 10c, re- 
spectively. A refiner, however, said he bought approxi- 
mately 75 cars at 9c gal., F.O.B. an undisclosed point in 
Texas. Another refiner, who was posting Group 3 
of 8.75c, said he was offering “9c and cars,” 

Gulf Coast, and was unable to locate ‘a single car.”’ On 
car of Ethyl gasoline was bought by a marketer at 9.09c, 
Group 3. 

Residual fuel continued ‘sloppy’ around Chicago, bul 
trade sources said it showed signs of “firming up’ in 
oher areas. Although some marketers said there wer 
still some offerings at $2.00 per bbl., Group 3, no open 
spot sales were reported lower than $2.15 bbl. One mar- 
keter reported selling 2 cars at $2.15 bbl., and another 
who reported sale of 5,000 bbls., at $2.15 bbl., Group 3 
said he was “one day late with instructions” for ano! 
refiner’s offer of $2.00 bbl., Group 3. 





Crude Oil Prices 
No price changes week ending Oct. 8. 
For complete crude price schedules, see pages 
54 and 55 of Sept. 24 NPN. 
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NATIONAL PETROLEUM NWS 


WHAT CAN A DISTRIBUTOR DO 
AT A TIME LIKE THIS? 


Faced with unprecedented demand for petroleum products, the 


entire oil industry is striving to increase deliveries. At a time like this, 


every Independent Distributor can help to ease his local situation by 


“stretching” his available supply of products. A few suggestions are: 


Allocate available supplies among regular customers; 
Check-rein expansion activities until supply eases; 


Re-check all storage tanks, valves and operating equip- 


ment to avoid leakage and waste; 
Urge fuel oil customers to fill their storage tanks to full 
capacity now; 


impress on fuel oil customers need for practicing heat con- 
servation by keeping burners in good mechanical order, 


using storm sash and other methods of heat conservation. 


Until supply catches up with demand, Richfield is compelled to 
withhold invitations to other Independent Distributors to join the 
Richfield Family. For our loyalty belongs to those who already have 
Richfield Franchises — and are assured they have no competition for a 
single gallon from Richfield. In this race between supply and demand, 


Richfield is doing all it can to see that supply wins. 


RICHFIELD 


OIL CORPORATION OF NEW YORK 
19 WEST SOTH STREET, NEW YORK 20, N. Y. 


SERVING THE EASTERN SEABOARD FROM MAINE THROUGH THE CAROLINAS 








OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tabes are sales prices or 
quotations or genera! offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL 
GRAM office or see back of any OILGRAM 
Price Service invoice. 





Platt’s 


For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve 
land (13), Ohio. Annual subscription rate in 
U. S.: $125 per year, payable in advance 


Refinery Gasoline 


Prices 


OKLAHOMA (Group 3) 
Oct. 13 





Prices in Effect 


Oct. 6 
78-78.5 Oct. 


Ethyl . (2)9.25-11(1) (2)9.25-11(1) 
73-75 Oct. . (2)8.375-10(1) (2)8.375-—10(1) 
63-66 Oct. = 
60 Oct. & 

below. ....(2)7.75-8(4) (2)7.75-8(4) 
MID-WESTERN (Group 3 basis) 

78-78.5 Oct. 

Ethyl » + 6 (1)9.25-10(1) (1)9.25-10(1) 
73-75 Oct. ..(1)8.375-8.75(3) (1)8.375-8.75(3) 
63-66 Oct. .. 8.125(1) 8.125(1) 

60 Oct. & 
below. ....(2)7.75-8.375(1) (2)7.75-8.375(1) 


CHICAGO—(FOB Chicago district refineries & 

p.l. terminals) 

78-78.5 
Methyl «ses 

74-76 Oct. 

N. TEX. 

78-78.5 Oct 


oe chet. to Tex. & N.M. dest’ns.) 


-(1)9.375-11(1) 
-(1)8.375-9.5(1) 


(1)9.375—-11(1) 
(1)8.375-9.5(1) 
63-66 Oct. . ; a 

60 Oct.& below(2)7. 15- 8(2) (2)7.75-8(2) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 


Ethyl .(3)9.5-9.75(1) (3)9.5—-9.75(1) 
73-75 Oct. .(3)8.5-8.75(1) (3)8.5-8.75(1) 
63-66 Oct. -(1)8 §.25(1) (1)8 8.25(1) 
60 Oct.& below(2)7.75—-8(1) (2)7.75-8(1) 
E. TEX. (Truck Tnspt.) 

78-78.5 Oct. .(1)9.25-10(1) (1)9.25-10(1) 
73-75 Oct .(1)8.25-9(1) (1)8.25-9(1) 


60 Oct.& below(1)7.5—8(3) (1)7.5-8(3) 
CENT. W. TEX. (Truck Tnspt.) 
78-78.5 Oct. . 9.5(3) 9 


o(3) 


73-75 Oct. .. 8.5(3) 8.513) 
63-66 Oct. .. 8(1) 8(1) 
60 Oct.& below 7.75(3) 7.75(3) 


KANSAS (For Kansas destinations a 
78-78.5 Oct. 
Ethyl 
73-75 Oct. 

63-66 Oct 
60 Oct. & below (1 18 3.1. 8.75(1) 
AKK. (For shipment to Ark, 
78-78.5 Oct. 
ae 


.(1)9,.8-10.501) 
.(1)8,8—9.5(1) 


(1)9.S8—-10.5(01) 
(1)8.8-9.5(¢1) 


(1)8.1 8.7511) 


& La.) 


9.7501) 


73-75 Oct. .. 8.75(1) 
60 Oct.& below, 
unleaded 8(1) 8(1) 


WESTERN PENNA, 
Bradford-Warren: 
74-76 Oct. ..(1)9.75-10(1) 
Other districts: 
74-76 Oct. ..(4)9.75-10(2) 
CENTRAL MICHIGAN (FOB Central Mich 
refinery group basis; for shpt. within Mich.; 
shpts. may originate outside Central group.) 
U. S. Motor: 

78-78.5 
Oct. ...(1)11.375-12.5(2) (1)11.375-12.5(2) 

73-75 Oct..(1)10.5-12.25(1) (1)10.5-12.25(1) 
Str. run gaso- 

line, excl. De- 

troit shpt. .(1)9.375-10.5(1) 


52 


(1)9.75-10(1) 


(4)9.75-10(2) 


(1)9.375-10.5(1) 


SPECIAL NOTICE 


Owing to present 


public quotations or the posting 


short supply of many products, 
of firm prices on 


some sellers are withholding 
some products but are giving 


OILGRAM the prices they otherwise would quote to trade in general and which today 
they confine mostly to their rerular customers only. 


Prices in Effect Oct. 13 Oct. 6 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) 
73-75 oct. 


12.25 12.25 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. 
Ethyl . (1)10.5- 13.4 25(2) (1)10.5—-13.25(2) 
74-76 Oct. .(3)9.5-11.25(2) (3)9.5—-11.25(2) 
San Fran. dist. : 


80-82 oct. 
Ethyl 


2-13.75(1) (1)12-13.75(1) 
74-16 Oct.. 11.75(1 


(1)1 i 
(1)10 5 (1)10-11.75(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 





41-43 w.w. 

Kero ..(1)7.125-7.625(1) (1)7 375(3) 
42 i W.w (2)%7.23 8.5(1) (3) 51) 
Range oi (1)7-1.37501) (1)% (2) 

Ss & above 
D.I biesel(1)7.125-—8(1) (1)7.125-—7.875(1) 


No. 1 p.w (1)6.873—-8.125(1) (1)6.875—-8(1) 
No. 1s 25(2) 4.125(1) 
N 2 st 8.125(1) (1)6.625-S8(1) 





25-6.75¢1) 6.625(1) 













No. 6 . .(3)$2.00—-2.40(1) (2)$2.00—2.40(1) 
14- 16 grav. "fuel $2.03(1) $2.03(1) 
MIDWESTERN ——~» ‘ 
41-43 w.w..(1 Ra -7.375(3) 
12-44 W.W 7.5(4) 
Range oil (3 7.375(1) 
oS & above 

DI] Diesel(1)7.25—-8(1) (2)7 
N¢ 1 p.w (2)6 $75-7.375 (1) (2)6 
Ni 2 straw(1)6.625-7.125(3) (1)6.62 
N 3 .(1)6.5-6.875(1) (1)6.5_6.62: 
No. 6. . -(2)$2.00—-2.15(1) (2)$2.00—2.15(1) 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals; all fuel oil prices in cnt. per 


gal.) 
No. 1 fuel... 
No. 2 fuel Maus 
No. 3 fuel... eace 
53-57 D.I. 
Diesel 
v5 & above 
D.I. Diesel 8.25(1) 8.25(1) 
No. 5 fuel... 6.5(1) 6.5(1) 
No. 6 fuel... 5.8(2) 5.8(2) 
N. TEX. (For shpt. to Tex. & N.M. dest’ns) 
41- w.w...(1)6.7-7.5(1) (1)6.7-7.625(1) 
42-44 w.w. ..(1)7.25-7.75(1) (1)7.25-7.75¢1) 
Oe Biiks. sheaw a Tr a (1)7-7.5(1) 
No. 2 straw. 7.501) 25(1) 
No. 6 fuel...(1)$1. 90 2.03(2) (1)$1. 90-2.03(2) 
W. TEX, iret -, to Tex. & N.M. dest’ns) 


42-44 wW.w.. 8(1) 





No. 1 “ae. (196.875 7.25(1) (1)6.875—7.25(1) 
No. 2 straw. (26. 75 — = 75 71) 

No. 3 . ‘ 1) 5(1) 

No. 6 fuel!” ”(1)$2-20-2.30(1) (1)$2 .20-2.30(1) 
E. TEX. (Truck trnspt.) 

41-43 w.w .(1)6.75—-7.25(1) (1)6.75-7.25(1) 
42-44 w.w. ..(1)7-7.25(2) (1) 7-7.25(2) 


45 cetane 
diesel 

58 & above 
D.I. Diesel 6.75(3) 6.75(3) 





U.G.I. gas oil 6(1) 6(1) 
No. 6 fuel. ..(1)$1.80-2.20(1) (1)$1.80—-2.20(1) 
CENT. W. TEX. (Truck trnspt.) 
41-43 w.w. .(1)7.125-7.25(1) (1)7.125-7.25(1) 
52 & bel. D.I. 

Diesel oa 6.375(1) 6.375(1) 
58 & abv. D.I 

Diesel . 6.75(1) 6.75 (1) 
U.G.I1. gas 5.875(1) 5.875(1) 
No. 1 fuel 6.875(1) 6.875(1) 
No. 2 fuel (1)6.375—6.75(1) (1)6.375—6.75(1) 
No. 3 fuel 6.5(1) 6.5(1) 
No. 6 fuel. ..(2)$2.00—2.30(1) (2)$2.00—2.30(1) 
KANSAS (For Te . dest’ns. only) 
12-44 W.W (1)7.5—8.25(1) (1)7.5—8.25(1) 
58 & above 

D.I Diesel(1)6.875—7.75(1) (1)6.875-—-7.5(2) 
N¢ 1 fuel. .(1)7,125-7.875(1) (1)7.125- 
No. 2 fuel...(2)7-7.75(1) (1)7-7.75(1) 
No. 6 fuel (1)$2.00 2.25(1) (1)$2.00—2.25(1) 
AKK, (For shipment to Ark. and La.) 
42-44 W.W... 7.375(1) 7.375(1) 
Tractor fuel 7.75(1) 7.75(1) 
Diesel fuel 52 

& below 7(1) 7(1) 
Diesel fuel 58 

& above.. 7.25(1) 7.25(1) 
No. 2 fuel... 6.875(1) 6.875(1) 
No. 3 fuel 6.625(1) 6.625(1) 
WESTERN PENNA, 
Bradford-Warren: 
| Se ae 9.25(3) 9.25(3) 
No. 1 fuel ‘ 9.25(1) 9.25(1) 
No. 2 fuel. 9(2) 9(2) 
No. 3 fuel er re 
36-40 gravity 9(1) 9(1) 
Other districts: 
45 w.w. . -(3)9.25-9.5(1) (3)9.25-9.5(1) 
17 Ww.w (2)9.5-10(1) (2)9.5-10(1) 
No. 1 fuel (2)9.125—-10(2) (2)9.125-10(2) 
No. 2 fuel (2)9-10(2) (2)9-10(2) 
No. 3 fuel. ..(1)9-9.5(1) (1)9-9.5(1) 
36-40 gravity(2)9-10(1) (2)9-10(1) 


CENTRAL MICHIGAN 
refineries. ) 
Range oil 


(FOB Central Michigan 


(1)9.25-10.5(1) (1)9.25-10.5(1) 


Prices in Effect Oct. 13 Oct. € 
CENTRAL MICHIGAN 
46-49 w.w 

kero. ----(1)9.5—11(1) (1)9.5-11(1 
P.W. distillate(2)9.5—-9.75(3) (2)9.5-9.75 


No. 2 light 


straw .(1)8.875-10(1) (1)8.875-1 
No. 3 straw. (1)8.625-9.75(1) (1)8.625—-9 
U.G.1l. gas oil(1)8.20—-91(3) (1)8.25—-9( 
No. 5 fuel. ..(1)7.75—-8(5) (1)7.75-8¢ 
No. 6 fuel...(1)7.2-8.125(1) (1)7.2-8.12 
OHIO (S. O. Ohio quotations for stats le 
delivery) 
Kerusine 10.4 10.4 
CALIFORNIA 
San Joaquin Valley: 
Heavy fuel 

(PS 400).. $1.70(1) $1.70(1) 
Light fuel 

(PS 300).. 1.90(1) 1.90(1) 
Diesel fuel 

(PS 200).. 7.45(1) 7.45(1) 
Stove dist. 

(PS 100).. 8.95(1) 8.95(1) 
Los Angeles: 
40-43 w.w. ..(1)8.3-10.05(3)  (1)8.3-10.0 
Heavy fuel 

(PS 400). .(1)$1.70-1.85(2) (1)$1.70-1 2 
Light fuel 

(PS 300). .(1)$1.90-2.05(3) (1)$1.90-2 3 
Diesel Fuel 

(PS 200)..(1)6.45-7.45(3) (1)6.45-7.4 
Stove dist. 


.(1)7.25-8.95(3) 
Oo: 


(PS 100). 
San Francis 


(1)7.25-8 





40-43 w.w. .. 11.55(1) 11.55(1) 
Heavy fuel 

(PS 400). .(1)$1.75—-1.90(1) (1)$1.75-1 1 
Light fuel 

(PS 300). .(1)$1.95-—2.10(1) (1)$1.95-—2 1) 
Diesel fuel 

(PS 200).. 7.95(1) 7.95(1) 
Stove dist. 

(PS 100). 9.45(1) 9.45(1 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders onl) 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
F 


200 Vis. (180 at 100°) 420-425 fl. 

0 p.t ae 45(1) 45(1) 
10 p.t $4(1) 44(1) 
15 p.t $3(1) 43(1) 
25 p.t. .....(1)39-41(1) )39-41(1 
150 Vis. (143 at 100°) 400- 500 1. 

i 3 "ae $3(1) 43(1) 
10 p.t. 42(1) 42(1 
15 p.t. $1(1) 41(1) 
25 p.t. (1)3S8-39(1) (1)38-39 (1 


CYLINDER STOCKS: 





Brt. stk., 145-155 vis. at 210°, 540-550 fi. No 
2 col 
10 p.t. 47(1 
15 p.t 16(1 
25 p.t 2) (2)40-43(2 
600 S.R 

filter’ bl 2) (2)33-34(2 
650 S.R 2) (2)34-—35(2 
OU Eee 2) (1)36-—37(2 
630 fil. .. 39(2) 
MID- CONTINE NT 
Neutral! Oils (Vis. at 100° F. 0 to 10 P.P 
Pale Oils 
Vis. Color 
60-85—No. 2.(3)10.25-10.5(1) (3)10.25-10.5(1 
86-110—No. 2(2)10.75-11(1) (2)10.75-11(1 
150—No. 3 ..(1)17-18(2) (1)17-18(2 
180—-No. 3 ..(1)18-19(1) (1)18-19(1 


200—No. 3 ..(1)18-19(3) (1)18-19¢ 
250—No. 3 ..(1)19.5-20(3) (1)19 - 20 
280—No. 3 ..(1)20.5-21(3) (1)20.5-2 


300—No. 3. 
Red Oils 

200—No. 5 ..(1)18 ear” (1)18-19(1 
300—No. 5 21. ) 21.5(1 


.(1)21 


22(2) 


(1)21- 23 2 


Bright Stoc k _Vis e 210° (FOB Tulsa 3i8 
200 Vis. D... 33(1) 33(1) 
150-160 Vis. D: 

0 to 10 p.p. 29(4) 29(4) 
10-25 p.p. 28.5(1) 28.5(1 
25-40 p.p. 28.5(1) 28.5(1 
. 50- 160 Vis. ‘E. 28(1) 28(1) 

20 Vis. D: 

. to 10 p.p. 28(4) 28(4) 
600 S.R. 

(Olive green) 19(2) 19(2 

Black Oil 12(1) 12(1) 


SOUTH TEXAS (Neutral Olls) 


Pale Oils (Vis. at 100° F. FOB refinerie for 
domestic shpt.) 
Vis. Color 
100 1%-2%.. 8.5(3) 8.5(3) 
200 No. 2-3. 11(3) 11(3) 
300 No. 2-3. 11.75(3) 11.75 
500, No. 
-3% -(1)12.5-13(2) (1)12.5-1 
750 ‘No. 3-4. (1)13-13.75(2) SAE Se a. Z 
1200 No. 3-4(1)13.75-14.25(2) (1)13.75 4 Ss 
2000 No. 4..(1)14.5-15.25(2) (1)14. 5-1 - 
Red Oils 
100 No. 5-6. 8.5(2) 8.5(2 
200 No. 5-6. 11(3) 11(3 
300 No. 5-6. 11.7513) 11.75(3 
500 No. 5-6.(1)12.5-13(2) (1)12.5-1 
750 No. 5- 6. (1)13-13.75(2) (1)13 ah - 
1200 No. 5-6(1)13.75-14.25(2) (1)13.75 a &) 
2000 No. 5-6(1)14.5-15.25(2) (1)14.5-15 «) 


(Continued on next page) 
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Refinery Prices—continued 


Prices in Effect Oct. 13 Oct. 6 
CHICAGO (From Mid-Continent p.l. crude) 
Ne il oils vis. at 100° F. 0 to 10 p.p. 

Pale Oils 


Vis Color 

60- No. 2 11.75(1) 
86-1 No. 2 12.25(1) 
150-—-No. 3.. 19.5(1) 
is0—-No. 3. 20(1) 
200 No 3. 20(1) 
2950—-No 3 21(1) 
Red Oils 

180 No +) 20(1) 

20 No ) 20(1) 
250--No ) 21(1) 
280 No ) 22(1) 
300—-No 5. 22.5(1) 





Notes: Viscous oils, 15 to 30 p.p. are quoted 
T wer; 60-85 and 86-110 No. 2 non-viscous 


Is » to 30 p.p. 0.25c lower. 
Uaaitered Steam Refined aimee | at 210°) 
140 . 18.5(1) -5(1) 
160 ee 19.5(1) 19-5¢1> 
200 ee 20.5(1) 20.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 30(1) 30(1) 

5 to 25 p.p. 29.5(1) 29.5(1) 

0 to 40 p.p 29(1) 29(1) 

E filtered Cyl 

Stock 20.5(1) 20.5(1) 


Note: To obtain prices delivered in Chicago 
add 45c per gal 


Natural Gasoline 


Group 3 & Breckenridge prices are to 
blenders on freight Basis shown below. Ship- 
ment may originate in any Mid-Continent 
manufacturing district.) 

FOB GROUP 3 


Grade 26-70. ..6.375( Quote) 6.375 (Quote) 
FOB BRECKE aot 
Grade 26-70. 875 (Quote) 5.875 (Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com-_ Indus- 

mercial dustrial mercial trial 
Bistrie t Propane Propane Butane Butane 
N.Y. Harbor. 6.5(2) 6.5(1) .25(2) 6.25(1) 


Philade eiphia. 6.5(2) .... "(4)6.25-6.50). eeee 
Baltimore . 6.501) * 


Hastings, W. ‘Va.5.75(1) .... 5(1) 
New Orleans. 4(1)a 

Houston ..... osee 

Toled e 6(1) 5.75(1) 

a) Tank cars only. 


Welles and Solvents 


(FOB Group 3) 

Molvent. ..(1)8.875-9.125(5) (1)8.875-9.125(5) 
naphtha . (1)9.375-9.625(5) (1)9.375-9.625(5) 
Val . ..(1)9.375-9.625(6) (1)9.375-9.625 (6) 


spirits . (1)8.375-8.625(6) (1)8.375-8.625(6) 
Rubber solv.(1)8.875-9. 625(4) (1)8.875-9.625(4) 
Lacquer 

dil. ...43)9.875-10.125(1) (3)9.875-10.125(1) 
Benzol dil ¢1)10.25-10.625(1) (1)10.25-10.625(1) 
WESTEKN PENNA. 
Bradford-Warren 
Stoddard 

solvent 





Other Districts: * 
Untreated Npth. 9.75(1) 9.75(1) 
Stoddard 


solvent ...(1)9.75-10(4) (1)9.75-10(4) 
OHIO (S. O. quotations for statewide de- 
livery) ; V.M.&P. naphtna D.C. naphtha, Var- 
lene & 
Sohio solvent 13.5 13.5 
ubber solvent 13 13 
E TEXAS (Truck Trnspt.) 
Stoddard Solv.(1)8.75-9.75(1) (1)8.75—-9.75(1) 


Wax 
WESTERN PENNA. (Bblis. C.L.) 
White Crude Scale: 
22-1 1 ae 9.25(1) (1)6.5-9(1) 
m.p. (1)6.5—9.25(1) (1)6.5—-9(1) 

MID ( ONTINE NT (C.L. FOB Refinery) 
Semi-refined : 
132-134 —s 
db! eee eee. 
CHIC AGO (FOB Chicago district refinery of 

finer, in bags, carloads. Carloads, slabs 
ose, 0.75c¢ less Melting points are EMP 


ASTM) methods; add 3° to convert into 
Fully refined: 

22-1 bags only) 6.85 6.85 

25 1 7.15 7.15 

27-1 7.4 7.4 

~1 7.7 7.7 

32-1 7.95 7.95 

=] 8.6 8.6 

Petrolatums 

WESTERN PENNA. (Bbls., carloads; tank 
ars less. ) 
snow White. (1)7.25-8(1) (1)7.25-8(1) 
ely te ..(1)6.25-7.25(1) (1)6.25-7.25(1) 
Crear White (1)6-6.75(1) (1)6-6.75(1) 
Light mber. (1)4.25—5.5(1) (1)4.25-—5.5(1) 
Amber .....(1)4-5.25(1) (1)4-5.25(1) 
Red (1)4—5.125(1) (1)4-—5.125(1) 
to 15. 194 





100% WELDED 


STANDARDIZED TANKS 
REFINERY EQUIPMENT 
FIELD STORAGE TANKS 
BINS-HOPPERS-STILLS 


BIRMINGHAM TANK COMPANY 


Division of 
THE INGALLS IRON WORKS COMPANY 
BIRMINGHAM, ALABAMA 
PITTSBURGH * NEW YORK * NEW ORLEANS 
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Hew PROFIT Waker 





Sell your dealers “private label” oil 
Can it yourself with the new Breuer 


Full Automatic Electric Oil Can 


Filler. Easy, economical to operate 
Proved money maker. Get set to go 
Order now. 60 day delivery. Pays 
for itself fast. $235.00 F.O.B. 


Write fer complete 
tngormation 


BREUER MFG. CO. 


2323 Larimer St., Denver 2, Colo. 








3500 fuel oil 


dealers tell us: 


VENTALARM 


adds to 
their profits! 

















\ a | 
SCULLY SIGNAL COMPANY 


Cambridge 41, Massachusetts 





Canadian Licensee Empire Brass Mfg. Co., Ltd. 
London, Ontario 
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Section 





Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 
spection fees as shown below. 
Gasoline taxes, shown in sepa- 
rute column, include 1.5c fed- 
eradi, and state taxes; Glso city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
notes These prices in effect Oct. 13, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; FI. 
1/8c; Ill. 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 


Tank 


Wagon 
Prices 


1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 
2/25c; S. Car. 1/8c; S. Da. 1/40c; Tenn. 
2/5c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; 


Fla. 1/8c; Iowa 3/50c; Mich. 1/5c per gal. 


Atlantic White Flash 
(Regular Grade) 
Commer- Gaso- Kero- 
cial Dealer line _ sine 


T.W. T.W. Taxes T.W. 
Philadelphia, Pa. .. 11.7 3.7 5.5 13.2 
ea 12.6 12.6 5.5 14.1 
Allentown Teer re > F 12.3 5.5 13.8 
Erie 106k 6666.05 e060 Bee 2.6 5.5 14.1 
BOCRMAOR wccecvccss Bae 12.6 5.5 14.1 
PL as4.o0 wks 12.6 12.6 5.5 14.1 
Emporium ........ 12.6 12.6 5.5 14.1 
See 12.6 2.6 5.5 14.1 
Uniontown ........ 12.6 12.6 5.5 14.1 
Oy eee 12.3 5.5 13.8 
Williamsport ...... 12.6 12.6 5.5 14.1 
Oo Te ae 12.3 12.3 5.5 13.8 
Wilmington ....... 11.7 11.7 5.5 13.2 
Boston, Mass. see 11.9 4.5 ion 
Springfield ........ 12.2 4.5 
a 12.1 4.5 
Fall River ae 11.9 4.5 
Hartford, Conn..... 12.5 5.5 
New Haven err 12.1 5.5 
Providence, R. I. .. 11.9 5.5 ro 
Atlantic City, N. J og ee 4.5 Ba.2 
Camden ‘ 22.3 4.5 x.2 
Trenton . 2.2 1.5 11.1 
Baltimore, Md. 11.5 6.5 11.1 
Hagerstown ccikas 12.5 6.5 11.6 
tichmond, Va. .... 11.0 7.5 11.3 
Wilmington, N. C. . 11.2 7.5 23.7 
Brunswick, Ga..... .... 12.7 7.5 11.9 
Jacksonville, Fla.. : 12.2 8.5 11.4 
Mineral Spirits V.M.&P. 
T.W. 7.W. 
Philadelphia, Pa. 12.5 14.0 
Lancaster, Pa....... 13.5 15.0 
Pittsburgh, Pa. 14.0 15.0 
FUEL OILS—T.W. 
1 2 5 6 
Phile., Pa. ..-- 2123.3 9.8 6.85 6.14 
Allentown ..... 11.8 10.4 ey e6ee 
Wilmington, Del. 11.2 9.8 
Springtield, Mass. .... 10.5 
Worcester ..... er 10.1 
Hartford, Conn. .... 10.2 
Taxes: 


Brunswick, Ga., kerosine price does not in- 
clude lic state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 

Effective Oct. 13. 


Diesel 
Crown Gaso- Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.W. 





Covington, Ky + ee 6.5 2.4 fh 
LARINSIOR scccccese 2008 6.5 12.6 11.9 
Louisville ........ 12.7 6.5 11.9 11.2 
POGWCOR .ccccccce AB00 6.5 sf 23.90 
Jackson, Miss. .... 12.3 7.5 11.5 10.8 
WHEMGUEE scccsces Saee 7.5 11.1 10.4 
Birmingham, Ala. . 12.4 8.5 12.1 10.9 
Payee | 9.5 11.6 10.4 
Montgomery - 12.5 9.5 25.2 11.0 
Atlanta, Ga. . one 7.5 11.8 meee 
Augusta - 13.0 7.5 12.2 11.5 
Macon eee - 12.6 7.5 11.8 11.1 
Savannah ........ 12.2 7.5 11.4 10.7 
Jacksonville, Fla. . 12.2 8.5 11.4 10.7 
Miami : cans. Bee 8.5 11.4 10.7 
Pensacola » ae 9.5 11.2 10.5 
Tampa - 12.2 8.5 11.4 10.7 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, Ic 
city; Montgomery, 1c city & 1c county; Pensa- 
cola, lic city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel: 0.5c; Birmingham, diesel, ic. 

Notes: 

Consumer t.w. prices are same as net dealer 

prices 


CHEVRON 

(Regular) Av. Gaso- K 
Re- 80 line 

T.T. Taxes 7 





Fairbanks, 


San Fran., Cal.. 12.6 16.0 15.5 6 
Los Angeles ... 11.5 15.5 15.0 6 
Fresno ....-«+. 13.0 17.0 16.5 6 
Phoenix, Ariz... 14.5 18.5 18.0 6.5 
Reno, Nev. .... 14.0 18.0 17.5 7 
Portland, Ore... 12.5 16.5 16.0 6.5 
Seattle, Wash. . 12.5 16.5 16.0 6.5 
Spokane ....... 15.0 19.0 18.5 6.5 
Tacoma coosee Lees 18S 38 8.5 
Boise, Idaho ... 15.5 19.5 19.0 7.5 { 
Salt Lake, U. .. 15.6 .. 18.5 5.5 7 
Honolulu, T. H. 13.0 17 16.5 5 

.0 

.O 


to 
oo 

oo UW 
~) 


Alaska 24 8 27.5 3.5 5 
FROG .ccccces 18 17.5 3.5 05 
Taxes: 


Boise 7.5c tax applies to motor fuel 
avgas taxes are 1.5c federal, 2.5c state 
7c tax includes 1.5c county tax. Honolulu ) 
tax applies to motor fuel only; avgas toxes 
are 1.5c federal, 5c territorial; Hawaiian $8 
income tax also is excluded as follows n 
retail price 0.6c per gal., & from TT 1_ es 
1% to resellers, 2.5% to consumers. 


Notes: 

Resale & Commercial Gasoline: T.C. } es 
for Chevron (regular) and Chevron Aviat S0 
are 0.25c per gal. below posted net tank truck 
prices; Pearl Oil (kerosine) T.C. prices, 3c per 


gal. below posted net tank truck prices 

Prices for Chevron Supreme (Ethyl) are 2¢ 
above Chevron (regular), except at Salt ke 
& Boise where spread is 1.5c. Price r 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; for Chevron Aviation 10/ 
above Chevron Aviation 80. 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n, Cr’n, Cr’n. Gaso- Kero- 
Cons. Dir. Dlr. line sine 
T.W. T.W. T.W. Taxes T.W. 





Chicago, Ill. 15.1 °22.2 “32.6 4 
Decatur 14.8 °13.3 °12.8 4 

Joliet 25.1 °33.6 °13.1 4.i 
ROOT .4< oo eee “Eee 72e.8 €.5 
Evansville, Ind..°15.0 °13.5 °13.0 5 12:7 
Indianapolis 15.2 °13.7 5 1 
South Bend 23.6 *24.3 § 14 
Detroit, Mich 14.5 13.0 4 13 .{ 
Grand Rapids 14.5 13.0 H 13. 
Saginaw . ~» BOD 2a 4 13. 
Green Bay, Wisc.°15.4 °13.9 °13.4 4 4.1 
Milwaukee 15.3 °13.8 °13.3 5 14.( 
La Crosse ... 15.1 *33.6 *13.1 & 13.8 
Duluth, Minn Ree 928. sas Bie. "oes 
Mpls.-St. Paul 25.2 °13.6 °23.1 3.5 °33.3 
Mankato .. , 15.12 °33.8 *23.4 & s 
Des Moines, Ia. 4.5 °18.0 °*52.5 5 2 
Mason City 14.9 °13.4 °12.9 5.5 °13.¢ 
St. Louis, Mo 14.5 °13.0 °12.5 4.5 °13.2 
Kansas City 13.9 *32.4 *32.9 8.9 “ies 
St. Joseph .... 13.9 °12.4 Bitese > °12.¢ 
Fargo, N. D 16.1 °14.6 4 5.5 °14 
Huron, 8. D. ..°15.6 °14.1 °13.6 6.5 °1 
Wichita, Kans...°12.5 °12.7 °11.2 5.5 
Omaha, Neb.....°14.5 °13.0 6 1 


Stanavo Aviation Number 73 
; Ww 


ons Taxes 

Detroit, Mich. . ; 18.4 i 
Fargo, N. DPD. . is 18.1 
Huron, S. D. . 17.6 
Indianapolis, Ind. .... ve ls 
Kansas City, Mo 15.9 

Oleum V.M.&P. Stani- 

Spirits Naphtha _ sol Taxes 

(Prices are base prices before disc ts 

CHICESO. «22s 16.2 16.5 15.5 
Detroit .... 18.2 17.4 18.7 
x. ¢., Mo . 15.7 °16.7 °16.2 
St Louis 16.3 “17.2 15.8 
Milwaukee . 7.3 °18.1 17.6 
Minneap’Ils 16.9 17.9 °16.2 


Fuel Oils T. W. 
Chicaro 


°Standard Stanoles 
Heater Oil Furnace Oi! 
1-99 gals 12.8 12 
100-149 gals. 11.8 11 
150 gals. & over 11.3 


150-399 gals. . ‘it 11 
400 gals. & over 1 


Stanolex Stanoles 
Fuel A Fuel ¢ 
1-749 gais 8.5 7 
750 gals. & over 7.75 7 
Stanolex Furnace Oil 
100 «als 
1-99 gals. & over 
Indianapolis 12.4 11 
Detroit 12.13 11 
Milwaukee 12.4 1 
Minneapolis = 12.3 1 
St. Louis 11.7 1 
Kansas City 11.1 l 
Effective Oct. 13 
Taxes: P 
Gasoline tax column includes thes¢ y 
taxes: Kansas City, 1.5c; St. Joseph, 5 


Louis, 1c. Naphtha tax column includé 
federal & state taxes. Iowa kerosine pr 
not include 4c state tax. State sales, ‘ , 
tion, consumer & use taxes to be added ere 
applicable. 
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Tank Wagon Prices—Continued 





Mobilgas (Regular Grade) 


Taxes: N.Y.C. prices do not ‘include. 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 


Notes: Syracuse V.M.&P. price is in steel barrels. 





Esso (Regular Grade) 

Consumer Gaso- Kero- 
Tank Dealer line sine 
Wagon T.W. Taxes T.W. 





Atlantic City, N. J. 11.1 11.6 4.5 10. 
DE. dtabws ed aee 11.1 11.6 4.5 10.6 
Baltimore, Md. .... 11.0 11.5 6.5 10.6 
Cumberland ....... 12.5 13.0 6.5 12.1 
Washington, D. C.. 11.3 11.8 5.5 + 
Danville, Va. ..... 11.6 12.1 7.5 a3..7 
Dn tccccene BS 11.5 7.5 11.3 
DE, »seescese es 10.7 11.2 7.5 11.0 
PE secsete cs 11.0 11.5 7.5 11.3 
Roanoke . asad ae 13.0 7.5 11.9 
Charleston, 'W. Va.. 12.2 12.7 6.5 12.8 
Serres 12.8 6.5 13.4 
Parkersburg ....... 12.1 12.6 6.5 12.5 
Wheeling ..... scae Bee 12.6 6.5 13.1 
Charlotte, N. C.... 11.9 12.4 7.5 12.1 
Hickory e550 ae 12.7 7.5 12.6 
Mt. Airy are 12.4 12.9 7.5 12.5 
EE, = Gaed ates acon a 12.2 12.7 7.5 11.8 
Salisbury ... oa ae 12.3 7.5 12.8 
Charleston, 8. . <« Seem 11.8 7.5 ae 
CE cc ccccce Bee 12.9 7.5 e000 
Spartanburg ....... 23.9 12.2 7.5 er 
New Orleans, La... 10.4 10.9 8.5 9.6 
Baton Rouge ...... 10.3 10.8 8.5 10.1 
Alexandria ........ 10.8 11.3 8.5 10.1 
Lake Charles ...... 10.3 10.8 8.5 11.6 
Shreveport ........ 10.3 10.8 8.5 9.2 
| Sara » & Fe | 11.6 8.5 9.6 
Knoxville, Tenn. .. 12.0 12.5 8.5 12.2 
EE sicvsecsaee Siew 11.8 8.5 10.8 
Chattanooga ...... 11.9 12.4 8.5 11.3 
eee 12.4 12.9 8.5 11.3 
Bristol .. os. Bae 12.0 8.5 12.3 
Little Rock, “Ark. so eae 12.4 8.0 10.3 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Deere, BW. J.cccess 12.5 14.0 
Baltimore, Md. .... 15.0 ones 
Washington, D. C. .. 15.0 “sen 
Fuel Olls—T.W. No. 1 No. 2 
Atlantic a. N. J.. 10.6 9.2 
Newark . maaan 10.6 9.2 
Baltimore, “Ma. er 10.6 9.7 
Washington, D. C. . 11.1 10.1 
PE, Wills scccecs 11.0 9.3 
Petersburg hebesenew 11.3 9.5 
Richmond ... Rane 11.3 9.5 
Charlotte, N. Cc. cece 12.1 10.3 
Hickory ... exenee err 10.5 
Raleigh ... Terry 11.8 10.6 
Charleston, 8S. C. wes 9.5 
Columbia Lwdaleeané iene 10.5 
Spartanburg ........ baea 11.3 


Taxes : Louisiana kerosine prices do not in- 
clude le state tax. 


Discounts: 


ee gasoline—to undivided dealers, 0.5¢ off 
deale t.w 


Kerosine—In South Carolina 1c per gal. off 
posteo t.w. price for 25 gals. or more. 


Naphtha—Newark t.w. prices are for de- 
liver of 200 gals. or more; less than 200 
gals ).5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Balti- 
more & Washington prices are for t.w. de- 
liver of 25-99 gals., no discounts. 


Notes 


Ef tive Mar. 21, minimum retail resale 
Price of 15.1c for Esso Gasoline posted 
hrou-hout New Jersey. 
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Sohio X-70 Gasoline 
Ss. 0 (Regular Grade) 
OHIO Con- Ke- Gaso- Kero- 


sumer  sell- line sine 
T.W. ers 8.S. Taxes T.W. 


Ohio, Statewide. 16.0 12.75 16.5 5.5 12.0 
Akron .... 16.0 12.75 16.5 5.5 12.0 
Canton ....... 16.0 12.75 16.5 5.5 12.0 
Cincinnati ..... 16.0 12.75 16.5 5.5 12.0 
Cleveland ..... 16.0 12.75 16.5 5.5 12.0 
Columbus ..... 16.0 12.75 16.5 5.5 12.0 
ee Pree 16.0 12.75 16.5 5.5 12.0 
BE. Se0200 16.0 12.75 16.5 5.5 12.0 
Mansfield ..... 16.0 12.75 16.5 5.5 12.0 
BEREIOM .......+ 26.0 32.76 16.5 5.5 13.0 
Portsmouth --. 16.0 12.75 16.5 5.5 12.0 
Toledo ..... -- 16.0 12.75 16.5 5.5 12.0 
Youngstown ... 16.0 12.75 16.5 5.5 12.0 
Zanesville ..... 16.0 12.75 16.5 5.5 12.0 


Aviation Gasoline—Statewide 
Consumer Gasoline 


T.W. Taxes 
Sohio Aviation Gasoline 
62 Octane (Clear) ... 17.5 5.5 


‘. 
Esso (Clear) Avia. Grade 80. 19.5 5.5 
Esso Aviation Grade 91. 20.5 5.5 
Esso Aviation Grade 100. cence 23.5 5.5 
Naphtha—T.W. 

Statewide 
i SY conch es eee Re osce aca’ 17.5 
Pd neth bsot me an ee ee 66% 18.0 
V.M.&P. a (cose beésenaneee 18.0 
Wc .Se a keo0n 6000s 656000 004 18.0 
Sohio Solvent ...... 18.0 
Fuel Oils—T.W. No. 3 
Ohio, Statewide 11.0 





Taxes: 

Effective Sept. 13, 1947, hangar operators 
can purchase aviation gasoline less 3c per gal. 
State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 
Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 


Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: Less 
than 50 gals., tank wagon price, 50 to 249 
gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
over 1.5c. 

Notes: 

Renown (third-grade) gasoline prices are 
same as X-70 unless otherwise noted. S5.S. 
prices are at company-operated stations. 
Statewide prices are subject to exceptions 
other than those shown. 





TEXAS Gasoline— Dealer T.W. 
co Fire-Chief Indian Gasoline 
(Regular) (3rd Grade) Taxes 
Re, “RO. sccce 32.0 10.0 5.5 
ie SE scosccee 11.0 10.0 5.5 
Wichita Falls .... 11.0 10.0 5.5 
BURRTEED co cccccccs 11.0 10.0 5.5 
, eae 11.0 10.0 5.5 
De PED ossccscces Bee 12.5 5.5 
San Angelo ...... 11.0 10.0 5.5 
WOOD cvccececsees 11.0 10.0 5.5 
Austin . .0 10.0 5.5 
Houston 0, 10.0 5.5 
San Antonio ..... 11.0 10.0 5.5 
Port Arthur ...... 11.0 10.0 5.5 


SOCONY 
VACUUM 


Mobi ilgas Aircraft Com. Undiv. Mobilfuel MOBILHEAT 

Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mobil Kerosine Diesel a 2 Fuel) 
Taxes T.C. T.W. T.C T.Ww. T.C. T.W. TC. TW. T.W. TC. Yard T.W. Cc. %T.W. T.C. Yard T.W 

New York City: 

OT eae . oS ates 16.1 a% a *- 11.6 12.1 2480 oeee 11.9 oe 10.3 ver e600 10.¢@ 
Bronx 5.5 mens 16.1 oe - eee 11.6 12.1 ones oees 11.9 i 10.3 cone err 10.0 
Kings . 5.5 ar 16.1 ~ ve eee 11.6 12.1 8.2 8.8 11.9 - 10.3 7.3 7.7 9.9 
Queens eres « aes 16.1 ist i eo 11.6 12.1 ecee s08% 11.9 eo 10.3 ver aes 9.9 
CME: . ceacscees 5.5 xeee meee 15.8 ee 17.3 ces 11.3 11.8 8.1 8.4 11.3 _ onee 7.2 7.6 9.8 
OS re 5.5 14.9 ail 15.9 - 17.4 10.8 11.4 11.9 8.4 8.6 11.4 7.8 10.2 7.6 7.8 10.0 
Bingnamton - §.5 oan ie ei aA ar 12.2 12.6 13.1 10.1 10.3 13.1 me 11.5 9.1 9.3 11.3 
OS eae 15.5 naa 16.5 pis 18.0 11.5 12.0 12.5 9.5 9.9 12.7 8.8 11.6 8.6 9.0 11.4 
Jamestown 5.5 15.7 re eo aa 12.0 12.2 12.7 9.3 TTT 12.3 ene 11.7 9.1 620% 11.5 
Mt. Vernon . 5.5 ye: See ae oes 11.8 12.3 owes 9.1 12.0 pes 10.3 osés 7.8 10.1 
TS Pee 5.5 PERE. om Pe ae eee 12.5 13.0 9.4 9.6 12.2 ceee ones 8.5 8.5 10.7 
Rochester .........0. 5.5 16.0 es 17.0 ine 12.0 12.5 13.0 9.7 ie etic 12.9 ‘awe + 8.6 Cees 10.9 
SOME cst.uecsssoss 5.5 15.6 eas 16.6 ee 22.7 12.1 12.6 9.4 9.8 12.6 8.6 10.9 8.4 8.6 10.7 
Bridgeport, Conn . 5.5 aes aes PEARS te ar 11.6 12.1 8.2 8.4 ery baad bon 7.3 7.5 9.7 
Danbury nme 5.5 eee ees en ais coee 12.2 3.3 osa.8 9.3 eee e080 TTT see 8.1 10.5 
Hart rd ° 5.5 esos oan ee os 11.2 12.0 12.5 8.9 8.9 one 8.1 10.4 7.9 7.9 10.2 
New Haven . 5.5 15.1 res ae ae 10.9 11.6 12.1 8.2 8.2 er 7.5 9.8 7.3 7.3 9.6 
Bangor, Me. ae F ‘ 15.8 one _ << 11.3 12.3 12.8 9.2 ‘awe 12.5 8.5 10.5 8.3 err 10.3 
SRS eer. 7.5 13.8 15.0 14. 16.0 or 10.8 11.5 12.0 8.4 pewe 11.7 | 10.1 7.5 oes 9.9 
Boston, Mass - 4.5 13.8 14.9 14. 15.9 16.3 17.4 10.8 11.4 11.9 8.3 onee 11.8 7.6 10.1 7.4 oe 9.9 
Con i wera 5.5 “ins ene ee a eee 12.6 13.1 aes 10.1 13.3 anes 11.1 rr 8.9 10.9 
Lancaster ..... 5.5 ioe 13.6 14.1 eo 10.7 13.7 oees 12.1 eo 9.8 11.9 
Manchester .. 5.5 and aii ean A PER Paes 12.3 12.8 er 9.7 12.7 units 10.8 - 8.7 10.6 
Providence, R. I 5.5 14.9 15.9 eens se 10.8 11.4 11.9 8.2 8.8 11.5 7.5 9.9 7.3 7.7 By 
Burl igton, Vt. 6.0 15.8 eee seme caus 11.7 12.3 12.8 9.3 9.5 see 8.7 10.9 5 8.7 10.7 
Rutland i ° 6.0 cece oa08 osee eves joes eee 12.7 13.2 ose 9.8 ° > a6-« 11.3 a% 9.0 11.1 
Tank Wagod Prices: «© uF. ~~ Rochester Syracuse Boston as a Providence 

I ay nin Jaa: bie om & Hae a 4.5 13.0 15.5 16.5 14.0 14.5 

V.M.&P. Naphtha 14.0 16.5 20.5 15.0 18. 5 16.0 


Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 





(N. B. Prices are Continental's 
‘*normal’’ prices. Current sell- 
ing prices may be lower than 
‘*normal’’ because of local com- 
petition.) 

Conoco Demand 

N-tane 
(regular) Grade) line sine 





Tank Wagon Taxes T.W. 
Denver, Col. ... 12.6 11.6 7.5 13.3 
Grand June. .... 14.5 13.5 7.5 14.5 
ear 13.3 12.3 7.5 13.0 
Casper, Wyo. .. 13.5 12.5 5.5 13.1 
Cheyenne - 13.3 12.3 6.5 13.3 
Billings, Mont. - 14.5 13.5 6.5 14.1 
a 15.6 14.6 6.5 15.8 
Great Falls 14.5 13.5 6.5 15.8 
. 3s 15.2 14.2 6.5 15.8 
Salt Lake, U.... 15.6 14.6 5.5 15.7 
Twin Falls, Ida. 17.8 16.8 7.5 17.9 
Albuquer., N.M.. 12.9 11.9 7.0 11.9 
eg eee 12.4 11.4 7.0 11.4 
Santa Fe ...... 13.2 12.2 7.5 12.2 
Muskogee, Okla. 11.5 10.5 7.0 10.5 
Oklahoma City.. 11.5 10.5 7.0 10.5 
TE “cs seccveves 11.5 10.5 7.0 10.5 
Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa 
Fe, 1c; Cheyenne, Ic. 

Notes: 
T.W. prices are to consumers & dealers. 


Thriftane 

Humble (3rd Grade) 
gineoues) Gase- 
‘ank Re- Tank Re- line 
b . tail Wagon tail Taxes 
Dallas, Tex.. 11.0 15.5 10.0 13.0 5.5 
Ft. Worth .. 11.0 15.5 10.0 13.0 5.5 
Houston .... 11.0 15.5 10.0 13.0 5.5 
San Antonio . 11.0 15.5 10.0 13.0 5.5 


HUMBLE 





Kerosine 
Tank Wagon Retall 
co” Si, Per 10.0 14.0 
PE, WOSeMc cecccccccce 10.0 14.0 
BEOUGROM ccc cc ccsccces 10.0 14.0 
San Antonio ......... 10.0 14.0 
Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


Esso Gasoline 
(Regular Grade) 


IMPERIAL - 
I ere- 
0. L G TT G VW sine 





T.W. Taxes T.W. 
Hamilton, Ont. .... 18.0 11.0 20.0 
DE: bb.ctkeee ens 18.0 11.0 20.0 
Brandon, Man. .... 23.0 9.0 25.0 
dl SS 21.5 9.0 23 .5 
Regina, Sask. ..... 23.0 10.0 25.0 
Saskatoon ........ 25.8 10.0 27.8 
Edmonton, Alta. .. 22.9 9.0 24.9 
TT COT 20.0 9.0 22.0 
Vancouver, B. C... 15.0 10.0 24.0 
Montreal, Que. .... 17.5 11.0 19.5 
St. John, N. B. ... 16.5 13.0 19.0 
Halifax, N. 8S. .... 16.5 13.0 19.0 
Taxes: 


Gasoline taxes are provincial taxes. 
Notes: 

Prices are per Imperial gal. which is 1.2 
U.S. gals. T.W. prices are to divided & 


undivided dealers. 
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SPECIAL NOTICE 


. . . 
Owing to present short supply of many products, some sellers are withholding public quotations Oil Price Secti {) 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 


would quote to trade in general and which today they confine mostly to their regular customers only. ‘ 


Atlantic & Eastern Gulf Coasts 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
(operators FOB their terminals)—Prices in Effect Oct. 13 


MOTOR GASOLINE KEROSINE & FUEL OILS 


Seaboard 
Export 





Coastwise 
Prices — 



































Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 
District 74-76 Oct. Ethyl (a) No. 1 fuel No, 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
N.Y. Harb.... (1)9.3-10.7(1) (1)10.3-12.2(1) (9)7.8-8.6(1) (8)6.8-7.6(1) (3)$2.57-2.90(1) 2.39(1) (6) $2 .22-2.52\ 
N.Y., Harb., 
DOF. cccccs (1)9.2-10.4(1) (1)10.2-10.9(1) (8)7.7-8.5(1) (8)6. 5(1) (3)2.57-2.90(1) 2.39(1) o* 
Albany... 10.818) (1)11.8-12.3(3) (1)8.1-8.4(7) (Di7.2 616) 2.97(1) anes ’ 2.719(1) 
Philadelphia — (2)9.7-10.7(4) (1)10.9-11.95(1) (1)7.7-8.2(11) (1)6. » .3(10) (1)2.43-2.73(3) (6)2.22-2.52 
Phil., barges. (1)9.6—-9.9(1) (1)10.85-10.9(1) 8.1(5) 7.2(5) rr ° 
Baltimore ... (1)8.875-10.5(2) (1)9.875-12(1) (7)8-8.5(5) (1097 *t 7(1) (1)2.39-2.73(1) (4)2. 22-2.52 
Balt., barges. (1)8.775-9.6(1) (1)9.775-10.85(1) (1)7.9-8.4(1) (2)7.1-7.6(1) owes Sea . 
Norfolk ..... (2)8.9-9.7(1) (1)9.9-11.2(1) (5)7.9-8.4(1) (4)7.2-7.6(1) eee 2.35(1) (3)2.18-2.28 
Wilm., N. C.. (1)8.85—-9.6(2) (1)9.85-10.95(2) (7)7.85-8 .5(2) (6)7.2-7.6(2) see osietiile dodo 
Charleston .. (1)8.8-10.2(1) (1)9.8-11.2(1) (5)8-9(1) (4)7.2-8.1(1) ewes 2.30(1) 2.13(3) 
Savannah (6)9.6-9.9(2) (3)10.6-10.9(2) (6)8.4-8.6(2) 7.7(4) sone pees (1)2.13-2.23 
Jacksonville (7)9.6-9.9(3) (4)10.6-10.9(3) (6)8.4-8.6(3) 7.7(6) ive (5)2.08—2.18' 
oT re (4)9.6-9.9(2) (3)10.6-10.9(2) (4)8.4-8.6(2) 7.7(3) ee ins 
TOMGG  wccccs (6)9.6-9.9(2) (4)10.6—-10.9(2) (5)8.4-8.6(2) 7.7(6) rT (4)2.03-2.13¢ 
Pensacola ... wee (1)8.2-8.5(1) (1)7.1-7.5(1) coe mee 
Mobile <a (1)9.3-9.7(1) (1)10- 10.7(1) (1)8.1-8.2(1) (1)7.1-7.5(1) cess cere 
New Orleans. ee * feed (1)8.9-9.75(1) (2)6.825-7 .5(1) (2)6.15-6.5(1) 1.90(1) (5)1.73-1.83° 
Portland .... 10.8 (1) 12 05-12 .3(3) (1)8-8.4(8) (1)7.1-7.5(7) sees 3.045(1) (1)2.265-2.565(1) 
BOStOR cccces ae + s io. 816) (1)10.7-12.3(2) (1)7.9-8 .3(14) (1)7-7.4(13) (1)2.605-2.905(1) 2.905(1) 2)2.265-—2 .565(2) 
Providence 8(6) (1)12.05-12.3(3) (1)7.9-8.2(9) (1)7-7.3(8) ceee (2)2.575-2.875(1) (3)2.235-2.5 1) 
New Haven.. 10. 913) 12.4(3) (1)7.8-8.2(7) (1)6.9-7.3(5) eee case 2.235(4) 
(a) Postings of one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl. 
Bunker C Fuel Diesel Oi Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity Mid-Continent Lubes 
N. Y. Harbor.... (6)$2.22-2.52(1) (7)$2.98-3.15(1) (3)7.2-7.6(3) (1)7.1-7.4(1) (At Gulf; in packages, FAS, New Orleans; in 
AIDGRY ..ccccces 2.42(1 ; (1)7.4-7.8(1) 7.8(1) bulk, FOB terminals) 
Philadelphia 2. (3)2.98-3 23(1) (1)7.1-7.7(1) 71) Prices i _ P 
Baltimore ...... —2. 3.03(3) (2)7.4-7.8(3) 4.201) rices in Effect Oct. 13 
> 0012 217 O97 ns Bright Stock Steel Drums Bulk 
PUOPSGE i cccccece 2 2.99(2) (3)7.2-7.8(1) 7.2(1) D I Vi t 210° 
Charleston ...... '13(2 2.99(2) (2)7.2-7 .6(1) aan Coe, VE. OS SE a ‘ 
Savannah ...... (1)2.13-2.23(1) 3.23(1) 7.7(3) Meh (1)50-52(1) (1)37-40(1) 
Jacksonville .... (4)2.08- 2 18(1) 3.23(3) 7.7(6) awas 
TAMPA 2... reece (3)2.03-2:13(1) 3.23(3) 7.7(6) a Wax 
f 21 22 4 4 e\20 a 
New Orleans (5)1.73-1.83(1) 2.58(2) (2)6.4—7(1) Pare. (Melting points are AMP, 3° higher than 
Portiand «.ccccce (2)2.265—2 .365(1) rer PELE D 7.7(1) EM x “ i 
WOMEN. ssicceses (3)2.265-2.365(1) 3.02(1) (1)7.2-7.6(3) 7.6(1) EMP. Prices are FOB refinery; carloads; 
Providence ..... (3)2.235-2.335(1) (1)3.02-3.15(1) 7.5(3) 7.5(1) scale in bags or bbls; fully retined slabs loose. 
New Haven ..... 2.235(2) etas (1)7.4-7.5(2) ‘ Prices in Effect Oct. 13 
New Orleans N.Y. N.Y. 
Crude os Export Domestic Export \ 
124-6 ellow . 7.75(1) 
Gulf Coast—New Orleans & West 124-6 White7. 75(1) (1)6.25-9(1) (2)7.75-9.5(1) 
(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners, ~~ (gee 
export agents, or tanker terminal operations. )—Prices in effect Oct. 13 125-7. 7 8(1) (2)6 1 2r8.1-6.4901) | 85(1) be 
New Orleans & Lower CARGOES 128-30 8.0511) (2)6.4-6.75¢1) (18.05-8 251) age 
Mississippi to Baton Rouge South & West of New Orleans Domestic & Export J) 8.3(1) 6 .65(2) 8.3(1) hae 
Tank Cars Barges Tank Cars Barges all Ports 133-5.. 8.55(1) (2)6.95-7.1(1) (1)8.55-8.8(1) 
AVIATION GASOLINE 135-7.... 9.05(1) 7.2(2) 9.05(1) 
bear —" ‘owe 
(A 48) 15(1) 
Grade 100/130 Naphtha 
(AN-F-48) (1)13.5-14(1) Prices in Effect Oct. 13 
Grade 91/96 ¥. ~ £P,. _—— 
(AN-F-48) (1)12-13(1) Na ha pirits 
Grate BD ooccccacc New York Harbor(3) 12.5 -13(1) (ine 5-12(1) 
(AN-F-48) -_ 12(1) Sor neon sagem eeee 12.5(4) 11.5(5) 
Motor Gas, ed altimore ...... 11(4) . 
*78-78.5 Oct. Kthyl (1)8.9-9.75(1) (1)8.9-9.75(1) (2)9.75-10(1) wee laa (3)13-13.5(1) (3) 12-12.5(3) 
t78-78.5 Oct. Ethyl 9.6(1 9.6(1) (2)10-11(2) (1)9.75-10(1) ee aat3) (3)22-12.5(2) 
tt78-78.5 Oct. ed ais regen ean (1)10-10.5(1) ° 
74-76 Oct. .......(1)8. -025-9(1) (1)8-025-9(4) an (1)10-11(1) (1)9-11(1) Export Prices 
Foeese Oeb. ccccose 8.6(1 8.6 (1) 9(4) eeee (1)8.75—-10(1) Prices in Effect Oct. 13 
Coo: errr ee (2)8.25-11(1) > 
Mexican Gulf Ports 
* ASTM & research Octane ratings are approximately same. U. 8S. Dollars per Bbl. 
t Research Octane rating is minimum of 5 points above ASTM rating. Bunker © Diesel 
tt Research Octane rating is minimum of 10 points above ASTM rating (Ships’ (Ships’ 
Motor Gas, Unieaded Bunkers) Bunkers) 
eee etait (1)8.75-11(1) TAMPICO .cccscccsoses $1.83 $2.58 
Serer ae Sees TUE, Sikicccewwan cae 1.83 om 
65 Oct. : e+ 7.775(1) 7.775(1) ere rere 1.83 2.58 
KEROSINE & LIGHT FUELS Pacific Coast 
41-43 w.w. kero... (2)6.825-7.5(1) (1)6.825-7.5(1) (4)7-8.5(1) (1)7-8.5(1) (3)7-8.5(1) So Pee eee ee $2.36 $3.95 
42-44 w.w. kero.. aos ae a PP MERMGRRINO 2ccccccccse 2.36 3.66 
No. 2 fuel oil. " (2)6. 15- 6.5(1) (1)6.15-6.5(1) (3)6-7(1) (1)6 6—7(1) (3)6—-8.5(2) Salina Cruz ... 2.36 0 
DIESEL & GAS OILS Note: All bunkers sales subject to Mexic -an 
ee ee (2)6.275-6.4(1) - (1)6.125-7(1) 7(1) (1)6. stamp tax on 1.65% ad valorem. 
Gee Gk oeeccnves (2)6.275-6.4(1) (1)6.125-7 .25(1) 7.25(1) (1)6. ) " 
53-57 di. ........- (2)6.4-7(1) (1)6.25-7.5(1) 7.5(1) (1)6.5 NPN Gasoline Index 
58 & abv. d.i. eas (1)6.625-7(1) mea Dealer Tank 
No. 5 fuel oil. $1.90(1)T (1)$2.60-2.75(2)7 TW. Car 
Tae Dis 6s40e00 tt0-10 p.t Cents Per Gal. 
Oct. 23... 12.66 le 
HEAVY FUELS Ship’s Bunkers f° Month ago 12.59 12 
Cargoes (Ex. Lighterage) Pacific Coast Year ago . ees 11.14 7.35 
All Ports All Ports Prices in Effect Oct. 13 Dealer index is an average of ‘‘undivided 
Below 28 grav. (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel dealer prices, ex-tax, in 50 cities. : 
heavy diesel _.......... (4)$2.33-2.75(1) or Deep Tank Lots) (P.S. 200) (P.S. 400) Tank car index is weighted average of fol 
28 & above San Pedro, lowing wholesale markets for regular-grade 
grav diesel (6)$2.58-2.85(2) Calif, ++ + (3)$2.60-2.90(1) (2)$1.65-1.80(1) gasoline, FOB refineries or terminals: Ok!a., 
Bunker .(1)$1. 68. 2° 75(4) (10) $1 73 3 751) San Francisco, . (3)2.65-2.95(1) (2)1.70-1.90(1) Mid-Western, W. Penna., Calif., N. Y. Har- 
fuel Portland, Ore.. . (3)2.85-3 15(1) (1)1.95-2.05(1) bor, Philadelphia, Jacksonville, Bostor and 
Seattle, Wash..(3)2.85-3.15(1) (2)1.95-2.05(1) Gulf Coast. 
TANKER RATES Lake Port Terminal Prices 
Approximate rates, c per bbl.; Gulf- Prices in Effect Oct. 13 
N. Atlantic, not east of N.Y. Rates Buffalo Cleveland Detroit Toledo 
are for vessels 14,000 DWT or over; 78-78.5 Oct. Ethyl ‘ epi e> (1)11.3-12.05(1) «se weeces \t 
for vessels sos ng 999 DWT, rates are oe Serre 11.5(3) ssa e caste (1)20.3-20.803) ss awe Ay 
15 higher. Kerosine ca ha ea a 3)9 5-9.8(1) eae eer z 
Heavy crude & fuel, 10-19.9 grav. 43.8 "OO ee 8(2) 9.5(1) (1)8.5-9 : 
Light crude, 30 grav. or lighter... 39 oh: 2 en Ackanees cake a 9.5(1) 10.25(1) 9.5(1) (1)9.2-10 : 2 
EE a c4 aia oe io.0 w0.4.6:560'5 eee 32.9 No. 2 Fuel . (1)8.6-8.9(1) wai 9.25(1) 9(1) 1 
DEE < sasse.dnessianaes eee Gc 8 EE ckecccscases  sacwer 9.5(1) 9(1) (1)8.2-9.5 Q 
eerie No. 5 Fuel x 8.4(1) 8.4(1) 7.75(2 o, 
No. 6 Fuel (1)7.5-7.73(1) 8(1) 7.55(1) (1)7.25-7 
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Delivery as quick as the drop of a hat! 


That’s just about how quick you can “‘drop’”’ a load 


of oil or gas... when you depend on Monarch 
Tank Truck Hose to speed deliveries. 


Naturally, fast ‘‘drops’” by your tankwagon fleet 
are important in these days of increased demand 
and higher delivery costs. And this famous, flexible 
hose can help make them possible. Why? Because 
its smooth internal bore is made of special-purpose 
oil-resistant rubber to provide extremely fast flow. 


Also the tube of Monarch Tank Truck Hose will 
not flake or swell... and it will not discolor your 
petroleum products. 


You enjoy an extra margin of safety, too. 
That’s because the carcass of Monarch Tank 
lruck Hose is built up of multiple braids of 
strong cords permanently bonded by oil- 
resisting rubber compounds. Furthermore, a 
spiral of noncorrosive braided wire dissipates 
dangerous static electricity. 


. HEWITT RUBBER 


DIVISION 
A HEWITT-ROBINS INCORPORATED 


4 
®poe®® INDUSTRIAL HOSE « BELTING *« PACKING 


15, 1947 


How will it stand up in severe delivery service? 
Well, the cover of Monarch Tank Truck Hose is 
made of a tough rubber compound which will resist 
wear, tear, sun-checking, oils and gasoline. 


In addition to Monarch Tank Truck Hose, Hewitt 
offers you other hose specially developed to speed 
your delivery service. These include Monarch Tank 
Car Hose, Gasoline Hose and Propane-Butane Hose. 


For further details phone the Hewitt distributor 
listed in your telephone directory. Or write to 
Hewitt Rubber Division, 240 Kensington Avenue, 
Buffalo 5, N. Y. 


You can depend on your 
petroleum equipment specialist 


He’s always ready to serve you. And he knows 
your job... your operations . . . your problems. 
Call on him at any time for advice. He’ll recom- 
mend the exact Hewitt product especially designed 
to help improve the efficiency of your operations. 


Monarch Tank Truck Hose 
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Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 
crude. Figures in bbls.) 


Week Ended Week Ended Week Ended 
Oct. 4, 1947 Sept. 27, 1947 Oct. 5, 1946 


60,696 64,937 60.46 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 





Change 
from 
Sept. 27 Oct. 4 Sept. 27 
Pennsylvania Grade 2,197 2,157 410) 
Other Appalachian 1,378 1,366 12 
Lima-Michigan 908 901 7 
Illinois-Indiana 10,264 10,606 $2 
Arkansas ; 3,072 3,179 +107 
Kansas .. &,659 8,391 268 
Louisiana 11,388 12,115 727 
North .. 2,901 2,942 
Gulf Coast 8,487 9,173 
Mississippi 3,044 2,756 
New Mexico 6,510 6,351 
Oklahoma . 27,649 27,520 12! 
Texas: .. 111,618 110,503 
East Texas : 17,876 17,851 26 
West Texas 40,660 40,178 i182 
Gulf Texas 29,692 29,163 2 
Other Texas . 23,390 23,311 7 
Panhandle 3,364 3,286 7 
North . 6,087 5,846 
South 5,021 5,382 
Other 8,918 8,797 
Rocky Mountain 9,613 9,701 
California 3 24,531 
Foreign . 41,363 1,122 
Total gasoline bear- 
ing in U.S 224,994 224,229 
Heavy in California 5,165 5,227 - 
Total located in Bu- 
reau of Mines’ = 
East Coast Dist 14,172 13,195 


NATIONAL PETROLEUM N!WS 





(Ar 
thou 
Fig: 
mat 
fore 


Eas’ 
AP; 
API 
Ind 
Okl< 
Inla 
Tex: 
Loui 


Roc | 
Roc} 
Cali: 
Tota 


*Nev 
Flo! 
*Wes 
*Vir; 
*Ohic 
Ohi 
Indi 
Ilin 
Ken 
Mic 
Neb 
Kan 
Okl: 


*Per 


ende 


Oct 












k Ended 
5, 1946 


f bbls.) 


Change 
from 
Sept. 27 


Statistics 


REFINERY OPERATIONS 






(American Petroleum Institute figures in 


thousands of barrels of 42 gallon each. Gasoline 













Figures include reported totals plus esti- Production at Gas Ol & 
mate of unreported amounts and are there- Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel OD 
fo on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Oct. 4 Sept. 27 Oct. 4 Sept. 27 Oct. 4 Sept. 27 Oct. 4 Sept. 27 Sept. 27 

EE sist hie ne tah Ge. am. Raw see 5k ek ae S85 S74 109.1 106.7 2,116 2,203 164 351 1,196 

See, Cees BP. ciodweanew ce csneeae 105 103 85.4 83.7 343 338 47 i4 96 
Appalachian (Dist. 2) ....... : ; 63 61 96.9 93.8 199 219 20 1s 59 
Ind = rer 824 855 86.8 90.1 2,968 3,091 340 323 966 
i. ee. MR ccssaeeae ree 442 423 97.4 93.2 1,530 1,559 191 156 536 
fener ‘ 238 239 82.1 82.4 1,031 986 105 93 141 
meee GHGEE COMME «oc cnccovecss Fae ee 1,344 1,439 102.7 103.1 41,130 3,909 728 644 1,72 
Louisiana Gulf Coast ......... hanoks 381 349 108.2 99.1 1,181 1,059 305 249 466 
i i PD cca) an bess 6 -n6'ee Abs 65 62 57.5 54.9 167 152 45 41 43 
ee mee. CEee. BP cccsccecces oa 11 10 84.6 76.9 36 28 1 i 7 
or Me CEs OC) os0dbeedevc cn cousas 129 134 75.9 78.8 354 362 17 19 131 
SI: sh idin iain ese acdie Wedd fae Sia ao 0a nae 822 831 81.2 82.1 2,403 2,595 105 sO 774 
Total U. §S ie OE Be, PN: vc cdcoason cen 5,309 5,290 93.6 93.3 16,458 16,501 2.071 2.022 6,136 
U. S B. of M. Basis, Oct. 5, 1946 4,821 15,332 1,642 














Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 















Districts 





























Oct. 4 Sept. 27 Oct. 4 Sept. 27 Oct. 4 Sept. 27 Oct. 4 Sept. 27 Oct. 4 Sept. 27 Oct. 4 

East Coast eee yee Te ee Te CT TT eer ee 1,748 1,655 9,284 9,339 19,176 18,940 10,060 9,890 18,530 18,876 99.5 
Bepeenomnm €Dist, 2) .scccsccesses er 99 96 497 747 7s1 402 380 2,214 2,177 90.6 
en SO, TD scisceovecenseue'es s 114 109 115 224 212 225 228 S82 SSO 100.0 
TG ME: a.'s:k 54 wee wine aladdin doe 1,048 1,106 3 3,119 8,486 8,362 5,473 5,450 14,466 14,300 91.2 
SG) Is MR a 5. ones 6. 60m alsa aa anal i 486 476 1,33 1,269 3,474 3,464 1,539 1,534 6,770 6,759 82.6 
boas inte sein dice wis blue apes 412 405 637 562 566 831 843 2,506 2,520 71.1 
Texas Gulf Coast ieee bee Ow wt Ccie ene ae ace 1,895 1,969 3 3,888 9,106 9,513 8,057 7,569 13,671 14,230 93.7 
ee. COMET DOMRRE. occ cccecccececcues 451 396 2 2,138 3,004 3,137 2,219 2,132 1,669 41,560 97.6 
a is Se ON on cck as iviceeasane 87 82 535 356 339 214 207 1,574 1,506 66.9 
Mex RENE. DP i. ccwcsedasscieeeases 18 15 15 21 21 30 30 71 71 24.3 
a: ae eee eee 220 242 163 917 913 691 669 1,527 1,563 78.2 
California Sekivin ioctl anktee teva ivan aoe ine os 1,939 2,029 4, 1,114 14,150 14,158 27,763 27,845 14,727 14,730 87.1 
Total U. S.—B. of M. Basis ............ 8,517 8,580 22,778 22,829 60,223 60,406 57,504 56,777 *81,607 82,472 90.0 
U. S B. of M 3asis, Oct. 5, 1946 . 7,965 21,368 63,489 59,725 86,962 











Unfinished gasoline stocks included are: *8,014,000 bbls.; +8,126,000 bbls. 





GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS 


U.S. Crude Oil Production 


(American Petroleum Institute figures) 









WEEK ENDED 

















Oct. 4 Sept. 27 
Barrels Barrels 

(Daily Average) 
New York-Penna 19,000 46,200 
Florida 1,100 450 
*West Virginia 7,400 7,250 
Virginia 150 100 
O Southeast 6,900 6,500 
Ohio—Other 2,400 2,050 
Indiana 17,000 16,850 
Illinois 170,250 169,100 
Kentucky 25,650 24,850 
M gan 10,700 42,200 
Nebraska +? 550 550 
Kansas **288 200 298,800 
Oklahoma ** 388 S00 398,200 
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‘ higher-grade 
. s 
. motor oils 
. 
- at 
e 
+ 
- no higher 
* 
e 
, cost 
+ 
* Easier starting in zero weather 
e ,..lower oil consumption at high 
e temperatures...and better oil- 
- film protection for your engine’s 
P working parts .. . all at no higher 
price than you pay for good 
* motor oils today. 
* ‘Those are benefits motorists will 
* gain from Santodex, new chemi- 
* cal compound developed by 
e Monsanto to improve the vis- 
e cosity index of motor oils without 
® the expense of extreme refining. 
- Benefits to the manufacturer are 
equally impressive. 
« With Santodex he can meet the 
7 growing number of specifications 
that call for a high viscosity 
* index with base oil stocks that 
¢ couldn’t otherwise qualify. ... 
e And, with Santodex, he can meet 
. the viscosity requirements of two 
or more SAE motor oil grades 
* with one lubricant, thus reducing 
¢ sales as well as manufacturing 
e costs. 
e Technical data on Santodex and 
- samples of this newest V.I.- 
P improver are available to lubri- 
cant manufacturers who want to 
* explore its profit possibilities with 
¢ their own particular base stocks. 
e Simply wire, phone or write: 
~ Monsanto CHEMICAL ComPany, 
Petroleum Chemicals Depart- 
* ment, 1700 South Second Street, 
¢ St. Louis 4, Missouri. 
” 
@ 
a 
e 
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e 
= CHEMICALS ~ PLASTICS 
- ee 
- 
e 
e@ SERVING INDUSTRY ... WHICH SERVES MANKIND 
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ABOUT OIL PEOPLE 





Among Ohio Independent jobbers 
“without a gripe” is Ernest G. Vor- 
werk, Home Oil Co., Napoleon, O. By 
maneuvering around he has been suc- 
cessful in lining up for the future a 
supply of fuel oil, gasoline TBA 
items including batteries — and 
is just about “all-set” on antifreeze 
of several types. ‘Ernie’ was quite 
happy about the whole _ business 
while attending the fall meeting of 
the Ohio Petroleum Marketers Assn. 
at Columbus, Sept. 25-26. 


oO i L 


Karl H. Nonweiler has been ap- 
pointed lubricants department man- 
ager for the Atlanta Marketing divi- 
sion of Shell Oil Co. He will be re- 
sponsible for the sale and distribu- 
tion of the company’s lubricating oils 
and greases throughout the South- 
east. 


W. T. Holliday, president of Stand- 
ard Oil Co., (Ohio) was the subject 
of a feature article in the Aug. 15 
issue of Modern Industry magazine. 

The article traced the progress 
made by Sohio from the time 19 
years ago when Mr. Holliday took 
over management of the “poorest 
stepchild” of the cour t-dissolved 
Standard Oil empire. The story told 
how he took the company when it 
was in the process of “progressive 
liquidation”, revived it, increased an- 
nual income from $44 million to $160 
million and boosted the company’s 
share of the market from 10 to 25%. 


° © ° 


Among the “permanent fixtures” 
at Ohio Petroleum Marketers con- 
ventions are Hubert B. Fuller, Cleve- 
land, general counsel, and J. Roger 
Day, Days’ Oil Co., Edgerton, an 
association director. Both were recent- 
ly appointed as representatives of the 
petroleum industry to confer with the 
state fire marshal concerning regu- 
latory actions. Mr. Fuller is chair- 
man of the committee. 


~Mr. Fuller has been OPM’s gen- 
eral counsel since 1928. He was raised 
in Connecticut, graduated from Yale, 
attended George Washington Uni- 
versity Law School, receiving two 
degrees. Yale awarded him the de- 
gree of Master of Arts on the basis 
of his work in the field of American 
history. For six years he was secre- 
tary of Ohio Senator Theodore Bur- 
ton, writing two law books and two 
books on American history in the 
meantime. Although engaged in the 
general practice of law, Mr. Fuller’s 
activities largely are in the oil indus- 
try. 

Mr. Day was born in a log cabin 
and was one of a family of nine boys 
and two girls. He started in the oil 
business in 1922, in a small way, with 
his brothers, Ivan and Herschal. The 


three brothers have now expan: 
the business into large wholesale :; 
retail operations. In addition 
brothers have other interests, incl }- 
ing a garage, auto sales agency, i 
several large farms. 

Mr. Day is a Mason, Knights 
Pythias, president of Williams Cou 
Board of Education and member: 
several civic organizations. He ji 
veteran of World War I. 


° ° 2 


E. J. O’Donnell is now TBA man- 
ager for Sunland Refining Corp., 
Fresno, Calif. He was formerly spe- 
cial petroleum representative cover- 
ing five states for Goodyear Tire Co., 
out of Chicago, Ill. More recently he 
has been located in his home town of 
Toledo, O. . . . In changing his ad- 
dress from Toledo to Fresno, Mr. O’- 
Donnell wrote: “You will be inter- 
ested to know that I secured the po- 
sition with Sunland through a want 
ad in NPN.” 


°o co o 


Kenneth W. Cunningham, assist- 
ant regional manager, Sun Oil Co., 
Detroit, has been appointed chair- 
man of the Michigan Oil Industry 
Public Relations Committee by W. J. 
Arnold, Pure Oil Co. Mr. Arnold is 
district program chairman for Michi- 
gan, Illinois, Indiana and Wisconsin 


°° ° e 


John L. Marsh, executive 
tary, Ohio PIC, with headquarters in 
Youngstown, gave the kick-off of 
Cleveland’s drive for votes in th 
Nov. 4 general election to amend the 
Ohio constitution to prohibit use of 
gasoline and auto taxes for anything 
but roads. In a talk Mr. Marsh 
pointed out that more than $35,000,- 
000 of “gas” and ‘auto’ taxes were 
diverted to poor relief during the de- 
pression, and that Ohio has not yet 
recovered from that set-back. ‘‘There 
is a $15,000,000 a year of liquid fuel 
taxes going into the general fund 
now, which the legislature may ap- 
propriate away from roads whenever! 
it wishes,’”’ Mr. Marsh said. 


William FE. Hanna, secretary ot 
the Auto Club, was named tempo- 
rary chairman of the Cleveland Com- 
mittee. Others elected were County 
Engineer A. S. Porter, vice presi 
dent, and Lester Auerbach, district 
manager, Gulf Refining Co., s' 
tary-treasurer. 


secre- 


°o °e ° 


Paul Frederick Maurin, his fathe! 
Ernest Maurin, Jr., hopes, will s 
day help manage the West Point Oil 
Co., Los Angeles. Paul Frederick, 
weighing 6-lbs.-10-ozs., arrived S:pt. 
22. His grandfather is president and 
general manager and his father nin- 
ager of sales for West Point Oil 
compounders and wholesalers of /U- 
bricating oils and greases. 
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The best-kept service stations attract 





the most new customers! 
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MR. MOTORIST IS ONLY HUMAN .. . and it’s only human 
to pick the clean, well-groomed service station. Chances 
are you’d do it yourself nine times out of ten! So as a 
station operator you’re in a good spot to appreciate the 
kind of job Du Pont finishes do in keeping up station 
appearances. 





For example, take one of the specialized finishes for 
stations— Du Pont ‘‘DULUX” Enamel— it keeps metal 
surfaces spick and span because of its retention of original 
color and gloss—a long-term protection despite severe 
exposure and rough handling. Then, too, there are the eben 
Du Pont finishes for interiors in pleasing colors that in- 
vite your customers to step into your display area. All in D es L U X 
all, your best choice for smart beauty and lower cost REG. U. 8. PAT. OFF. 
maintenance is—DU PONT. EN AM E Lt 


E. I. du Pont de Nemours & Co. (Inc.), Finishes Divi- BETTER THINGS FOR BETTER LIVING 
sion, Wilmington 98, Delaware. ... THROUGH CHEMISTRY 
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For Sale 


FOR SALE: one 4000 gallon two compartment 
semi tank trailer just refinished and repainted 
complete with 1942 K-7 International tractor. 
Price: $4600.00. LIQUID HEAT FUEL CO., 
East Jefferson St., Mishawaka, Ind. 

SIX 3” gasoline meters, standard make, with 
horizontal counters, flanged type, new price 
$175.00 F.O.B. Pittsburgh, Pennsylvania. RUT- 
LEDGE EQUIPMENT COMPANY, 334 Boule- 
vard of the Allies, Pittsburgh 22, Pennsyl- 
vania. Court 1415. 


GASOLINE TRUCK: 1934 GMC, N. Y. C 
Specification, 1500 gallon tank, 6 comp., Grav- 
ity Meter, Motor just overhauled, good rub- 
ber, Price $2000.00. Also 1932 AK MACK 
2000 gal. 1 comp., heavy oil truck, Price 
$1200.00. SUBURBAN FUEL OIL SERVICE 
INC. Canal Street, Mount Vernon, N. Y. 


FRUEHAUF 3700 gal. 3-compartment semi- 
trailer with White Tractor 10x20 tires, air 
brakes, Pittsburgh meter, power take off 
pump, splendid condition. Also 1945 CHEVRO- 
LET 660 gal. tank truck, Pittsburgh meter 
hose reel, power pump, tank heater, like new. 
TRI-STATE COMPANY, 813 Vance St., Mem- 
phis, Tenn. 

FOR SALE: Large quantity 10-20-25’ lengths 
6” heavy duty suction and discharge petroleum 
hose unused. Flanged couplings. 3/8” Gal- 
vanized wire Rope new condition Welding 
Electrodes all types and sizes packed for over- 
seas shipment, new condition. ROBINSON 
EQUIPMENT AND SUPPLY CO., 1651 E 
Florida Ave., Hemet, California 





METERS 


Twelve 1%” Smith Meters with 2000 


gallon dials to operate under 507 pres 
sure. Like new. $50.00 each. 


WM. MILSOM Co. 
307 Produce St. New Castle, Pa. 








FOR SALE 

Immediate Shipment 

New 5000 Gallons 
Underwriters Underground Gasoline 
Storage Tanks. 92” diameter x 14'10” 
long constructed of %4” plate. Welded 
Construction with 1-20” diameter man- 
hole and 6-3” threaded pipe connec- 


tions. 
Box 293 








STEEL STORAGE TANKS 


3 %,800-Gallon, 8’ x 26’ 
4-—11,000-Gallon, 8’ x 30’ 
2 7,800-Gallon, 7’ x 27’ 
2--23,500-Gallon, 10’ x 40’ 
Other Tanks Too! 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 


13456-A S. Brainard Ave 
Chicago 33, Llilnois 


or STEEL”’ 


“ANYTHING containing IRON 








ATTENTION 


PETROLEUM HAULERS 


12—Late model frameless tanks sizes 
from 4000 to 4500 gallons; single and 
up to 4 compartments; prices depend- 
ing on units” selected $2400.00 to 
$2800.00. Anyone interested wire or 
call us collect, we will be glad to ne- 
gotiate any deal. 


TRAILER COMPANY OF LANCASTER 
1201 Marshall Ave., Lancaster, Pa. 
Phone 6101 











For Sale 


TRUCK PARTS: New critical spare parts 
(army surplus) available for International 6 x 
6, Model M-5H-6 (army surplus). L. M. KEL- 
LER, 133 N. Ridgeland Ave., Oak Park, Ill 


FOR SALE: 2-30 750 gal. tanks 30750 2-30” 
Yale & Towne 200 GPM Pumps with 5 HP ex- 
plosion proof 3 phase motors and starters. 24- 
1” Nordstrom plug valves, 12-3” McDonald 
vents and vactum breakers. Army Surplus. H 
A. BURGE & SON, 340 Madison Ave., Mem- 
phis, Tenn. Phone 8-0191 





FOR SALE 

One 1946-—3 ton Dodge Tractor with 
2260 gallon trailer. 1000 x 20 tires. 
Trailer tully skirted. 6 compartments. 
Also one Heil truck tank—4 compart- 
meats, fully skirted. 1037 gallon capa- 
city 

GKAHAM OIL COMPANY 
428 Penn Avenue Wilkinsburg, Pa. 

Tetephone: Churchill 1640 


For Sale 





FOR SALE 
One 2185 gallon combination tank ar 
drum transport semi-trailer. Thre 
compartments, 18 drum capacity. Ex 
cellent condition. Price $2500. Built b 
Pennsylvania Furnace & Iron Co 
interested will send photo. 

WM. MILSOM CO. 

307 Produce St. New Castle, Pa. 








FOR SALE 


20 late model Stainless steel Fruehau 
trailers 26’ lengths. Your choice $850.‘ 

each. 

TRAILER COMPANY OF LANCASTER 
Lancaster, Pa. Phone 6101 














FOR SALE 
42 Model 60 Wayne Computing Gasoline 
Pumps $125.00 each. 


28 Model 70 Wayne Computing Gaso- 


line Pumps $145.00 each. 


Guaranteed to be in excellent condition, 


painted Mobilgas colors. 


Ww. C. MOORE 


Socony-Vacuum Building, Chicago 5, Il. 


ALL-BRONZE FOOT VALVES 


Immediate delivery on 1” single-poppet 
1%" single-poppet and 1%” double 
poppet foot valves and 1%” single 
poppet angle check valves. Write for 
prices. 

INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich 








TRUCK FOR SALE 


1 65M2 1947 Federal 6-8 ton truck 
tractor used only 60 days before re 
possessed—15000 actual miles--602 cu 
in. Continental engine 2 speed rear axle 

1100x24 tires—removable sleeper cab 
A real value at $6885.00. 


FLY & HARWOOD, INC. 


300 Madison Ave. Memphis, Tenn. 
Tel. 5-8166 














FOR SALE 
TANKS FOR IMMEDIATE DELIVERY 
TWO (2) HORTONSPHERES, EQUIV- 
ALENT TO BRAND NEW 
Size 38 feet diameter, 5,000 Barrel 
Have Available Also Various Capacity 
Storage Tanks 
WE WELCOME ALL INQUIRIES 





WANTED 
Plants for Dismantling at any Location 
EMPIRE TANK & SALVAGE CO. 


1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 








FOR SALE 


1940 Chevrolet—753 gallon 3 compart- 
ment tank, fully skirted side cabinets 
Brodie ticket printer meter hose and 
reel 

1947 Chevrolet—New Wilco 1000 gallon 
5 compartment tank completely skirted 
with enclosed cabinets, Brodie ticket 
printer meter hose and reel, double 
bulkheads emergency valves Brand 
new. 

1941 International K. S.—5, 1000 gal- 
lon 3 compartment new Heil tank, com- 
plete with electric reel, Neptune ticket 
printer meter. 

1941 Autocar Tractor C 70 T, 1100 x 
22 rubber, air brakes, complete with 
fifth wheel A-1 Condition. 


E. D. REINHARDT 


Box 114 West Oneonta, N. Y 











Position Wanted 


EXPORT EUROPE: Oilman since 1920 in 
Europe and well acquainted with first class 
buyers in different countries desires connectior 
with oil company interested in building up a 
nice export business. Would prefer to return 
to the U. S. A. as Export manager or as 
sistant in Export department. Box 242 


Situations Open 


CONSTRUCTION ENGINEERS with experi- 
ence in construction of petroleum refineries. 
State education, qualifications, experience, sal- 
ary requirements, and date available. Box 286 


CONSTRUCTION ENGINEERS with experi- 
ence in construction of petroleum refineries and 
qualified to take responsible charge of large 
refinery construction projects. State education, 
qualifications, experience, salary requirements, 
and date available. Box 285. 


MANAGER for Oil Compounding and Manu- 
facturing Plant. Chicago. Rare opportunity 
for capable man to step into fine position with 
excellent present and better future. State age, 
experience, references, salary and _ personal 
qualifications. Box 300. 


Business Opportunity 

FOR SALE—Good jobbing business in the heart 
of Eastern Colorado. Selling approximately 
500,000 gallons gasoline yearly, plus fuel oils, 
lubricating oils, greases, tires, batteries, etc 
Own four service stations, one tank wagon, 
one pickup truck. Good country business 
Nets approximately $20,000 yearly. Price 
$50,000. Some terms. G. R. DUNEHOO 318 
U. S. Nat’l. Bank Bldg., Denver, Colorad 


Professional Services 





BUTANE AND PROPANE 


Registered engineers specializing in t! 
construction of liquified petroleum & 
plants—bulk, industrial, or utility. 


PETROLEUM ENGINEERING 
INDUSTRIES, INC. 
122 S. Michigan Ave. Chicago 3, Il! 
Phone: Webster 2533 
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New Book Helps You 
Understand Foreign Oil Operations 


Every well-informed American oil man 
needs a good, over-all working knowledge 
our foreign oil operations . . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business. 


Leonard M. Fanning’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
today’s foreign oil developments. 


It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries . . . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . . . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 


270 pages, 51% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 


Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 
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This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
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sibility for errors or omissions. 
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ABOUT OIL PEOPLE 





Matthew J. Shea has been appoint- 
ed sales manager for Union Oil Prod- 
ucts Co., Boston, Mass. His head- 
quarters will be at the company’s 
terminal at Lee Burbank Highway, 
Revere, Mass. ... “Matt” Shea has 
been associated with the oil industry 
in New England for over 20 years. 
He was formerly connected with Cit- 
ies Service Oil Co. at Boston, for the 


past 10 years as wholesale sales 
manager of New England. 
2 °° oO 
Marketing department of Stand- 


ard Oil Co. of N. J. has been reor- 
ganized, A. Clarke Bedford, execu- 
tive vice president, said Oct. 2 and 
as result five sales executives have 
been promoted, effective Oct. 1. 

L. E. Ulrope was named manager 
of direct marketing and will be re- 
sponsible for all divisional sales. He 
was previously sales manager of 
Standard’s northern region which in- 
cludes New England, New Jersey, 
Maryland, Delaware and District of 
Columbia. 

E. H. Collins will have responsibili- 
ty for all wholesale sales and mar- 
keting. He formerly was southern re- 
gion sales manager, covering the Vir- 
ginias, Carolinas, Tennessee, Loui- 
siana and Arkansas. 

B. L. Ray, who was assistant to 
Ulrope, becomes sales manager of 
northern region, while southern re- 
gion post goes to E. S. Diggs, former 
assistant to Collins. A. R. Martin, 
acting manager of West Virginia di- 
vision, has been named assistant to 
Diggs, and Ray. R. N. Keppel, vice 
president of company, will remain in 
charge of marketing. All will have 
their offices at 15 West 51 st., New 
York City. 

od ° ° 

Walter S. Seaman, a senior trans- 
portation clerk in the traffic depart- 
ment of Standard Oil Co. (N. J.), 
completed 30 years service with the 
company on Oct. 7, and received a 
30-year button. 

x *x * 

Official figures of winners of vari- 
ous prizes at the Michigan Petroleum 
Assn.’s fall meeting at Traverse City 


Sept. 16-17 have been released by 
Joseph D. Hadley, executive secre- 
tary. 


Delay in releasing the figures was 
caused by failure to find scales suf- 
ficiently small to weigh the fish 
caught by A. D. Dubuisson, Wolv- 
erine Service Stations, South Haven, 
Mich., who landed a Northern-Penin- 
sula sardine weighing one-fourth 
ounce. He won the prize, thumbs 
down, for catching the smallest fish. 

Other fish winners were: first 
12-lb-4-ozs., Gus Hansen, Osceola Re- 
fining Co., Reed City, Mich; second 
9-lb.-15-ozs., Alfred Krueger, S. T. & 
H. Oil Co., Bad Axe, Mich; third 
5-lb.-8-ozs., Ronald Sweig, S. T. & H. 
Oil Co., Bad Axe, Mich. 

Golf winners: blind 


bogey, Leo 


Corley, Mid-West Refineries, Grand 
Rapids, Mich; low gross, Wiliam 
Blaine (did not register); low net, 
H. F. Swain, Industrial Fuel Oil 


Corp., Grand Rapids, Mich; low score 
on No. 5 hole, Art Jensen, Hansen- 
Jensen Oil Co., Escanaba, Mich.; low 
score No. 1 hole, John L. Dalson, Old 
Dutch Refining Co., Muskegon, Mich; 
high gross (136), Irving Maggin, 
Austin Oil Corp., Detroit; and low 
score, last nine, H. A. Thomas, Star 
Oil Co., Port Huron, Mich. 


(237) Louis 
Co., Flint, 


Bowling: high single 
Steckley, J. Austin Oil 
Mich; low single (78) A. Wruck, 
Transcentral Oil Co., Chicago, Il; 
high three (567) R. Catalano, (did 
not register); high three (373), ladies, 
Mrs. F. C. Kaiser, Star Oil Co., Port 
Huron, Mich. 


‘* > * 


Among oil ladies attending the 
Ohio Petroleum Marketers Assn. con- 
vention at Toledo Sept. 25-26 was 
Helen Marsh, who gave a good ac- 
count of herself at the golf tourna- 
ment as a representative of the Hart- 
ley Co., Cambridge, O., of which she 
is secretary. 


Miss Marsh joined the 77-year old 
Hartley Co., 15 years ago as a result 
of Hugh Johnson’s New Deal plea for 
every company to employ an extra 
person. She seemed to bring luck to 
this Independent Shell jobber, which 
operates five bulk plants in 11 east- 
central Ohio counties. The company 
has shown its greatest expansion and 
development since that time and is 
now the largest Shell jobber in the 
Cleveland division. And today 
it is in the midst of a modernization 
program. Its station at 10th St. and 
Wheeling Ave. in Cambridge is one 
of the largest and most modern in 
Ohio. 

The Hartley Co. started in 1870 as 
the W. H. Hartley Sons Co., at 
Quaker City, O., conducting a hard- 
ware and building supplies business. 
It was not until 1912, after the death 
of the founder, M. L. Hartley, that 
the firm entered the gasoline busi- 
ness at Cambridge, with W. H. Hart- 
ley II, now manager and treasurer 
of the company, in charge. 


° ° Oo 


Dr. E. K. Soper has joined the 
staff of the Signal Oil and Gas Co., 
as special consultant on domestic 
and foreign oil exploration. . . Dr. 
Soper will have charge of all Sig- 
nal’s research activities in the field 
of oil exploration. He was formerly 
connected with Sinclair Consolidated 
Oil Corp. in New York. He has done 
foreign oil exploration in Russia, Al- 
bania, Germany, Italy, Trinidad and 
the British West Indies. Signal 
is one of the companies participating 
in the new American Independent Oil 
Co. 
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ABOUT OIL PEOPLE 





On Oct. 1 a new employe relations 
department began functioning in 
Gulf Oil Corp’s. general offices in 
Pittsburgh. The department will be 
under the direction of V. H. Ludwig, 
who will have the 
title of general 
manager and will 
be responsible to 
the company’s 
president. . . Mr. 
Ludwig _ joined 
Gulf as a travel- 
ing inspector and 
auditor in 1920. 
Five years later 
he was_transfer- 
red to the Pitts- 
burgh division of- 
fice as plant 
superintendent. In 
1927 he was brought into the com- 
pany’s general sales office in a super- 
visory capacity. 





Mr. Ludwig 


In 1934 Mr. Ludwig was appointed 
assistant manager of Gulf’s Toledo 
sales division, returning to Pitts- 
burgh in 1940 as assistant general 
manager of refined sales with the di- 
vision offices in Toledo, Pittsburgh 
and Louisville under his direction. 

o ° ° 

The Lake Erie pickerel dinner, pre- 
pared under the personal direction 
of John Stevens, John Stevens Oil 
Co., Genoa, O., at the Maumee Val- 
ley Petroleum Club’s reception for 
Ohio Petroleum Marketers Petroleum 
Assn. fall convention guests, was a 
huge success. The fish were large, well 
cooked and plentiful. Only one 
incident marred the dinner. Fred C. 
Weiss, partner in the Independent 
Howe-Weiss Oil Co., Toledo and 
Robert G. Tracy, Standard Oil Co. 
(Ohio) were sitting side by side. Mr. 
Tracy selected the larger fish. ‘Fine 
manners you have,” said Mr. Weiss. 
“If I reached out first I’d take the 
smaller fish.’”’” To which Sohio Tracy 
replied, “Well you’ve got it, haven't 
you?” 

* * * 


Herman C. Helmle has been ap- 
pointed district engineer in charge 
of a newly established Springfield, 
Ill., office of The Asphalt Institute. 
His territory will include the states 
of Illinois, Wisconsin, Minnesota, 
Iowa, Missouri and Arkansas, which 
is a part of the Institute’s Division 
III. . . . Inghram Grayson, Lion Oil 
Refining Co., and a vice president of 
the Institute, heads the management 
committee for this division. . . Mr. 
Helmle was formerly with the Illin- 
ois Division of Highways. 

oO o ° 

Hugh E. Jackson, for past few 
months division manager of the 
American Oil Co., Jacksonville, Fla., 
has been transferred to Baltimore, 


Md., in the capacity of sales manager 


for the South Central Division of the 
company. While in Florida Mr. Jack- 
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son served as a member of the Exe- 
cutive Committee of the Florida PIC 
. . . Succeeding Mr. Jackson in Jack- 
sonville is W. C. Fowler, who has 
been employed as assistant division 
manager in North and South Caro- 
lina. 


° © o 


Coleman L. Szuhy has been ap- 
pointed traffic manager of National 
Refining Co., Cleveland. He was 
formerly assistant traffic manager 
for National, and for 16 years was 
in the traffic department of the 
Nickel Plate Railroad. He also spent 
two years in the land grant rate de- 
partment of the U. S. Treasury Pro- 
curement Division. 


* t 4 


Robert N. Sears, 31, has taken up 
his new duties in Salt Lake City as 
assistant to the president of Wasatch 
Oil Refining Co. He is a son of Jack 
Sears, widely known Utah artist and 
cartoonist. The young executive 
is a graduate of the University of 
Utah and Harvard graduate business 
school. He helped build the Inland 
Empire Refineries plant at Spokane, 
now purchased by Wasatch. Later he 
became secretary of the Petroleum 
Industry Refining Committee for the 
Rocky Mountain states, of which 
Henry D. Moyle, Wasatch president, 
was chairman. After becoming a 
lieutenant (jg) in the Navy, Mr. 
Sears was with the Army-Navy Pe- 
troleum Board, and also the Navy 
Petroleum Plants Office. After his 
Navy service he was assistant to the 
economist for Socony-Vacuum Oil 
Ce. 


Always on deck at the Ohio Petro- 
leum Marketers convention is Elmer 
Benson, R. E. Benson & Sons, Inde- 
pendent jobbers at Lodi, O. One of 
Mr. Benson’s stations in Lodi does an 
annual gallonage of more than l,- 
000,000-gals., one of the few in the 
country ringing up such a figure. 
Often the station does 4,000 gals. in 
one day. It is a truck stop, and has 
a farm implement store and restaur- 
ant in conjunction. Benson, Jr., who 
has his own plane, is largest stock- 
holder in the local airport. 


oO o co 


R. M. Morrison, general purchasing 
agent, The Texas Co., has been named 
manager of the purchasing depart- 
ment succeeding R. S. Hatch, who 
goes to Arabian American Oil Co. 


Philip Hauck succeeds Mr. Morri- 
son as general purchasing agent and 
W. G. Taylor replaces Mr. Hauck as 
divisional purchasing agent, Chicago. 
F. G. Schlemmer of Los Angeles be- 
comes northern divisional purchasing 
agent at New York, succeeding Mr. 
Taylor. Mr. Morrison has been 
in the oil business since 1914, com- 
ing with Texaco when it acquired 


California Petroleum Corp. 
Hauck has been with the comp, 
since 1927; Mr. Taylor since 1{292 
and Mr. Schlemmer since 1927. 

© o _ 

H. F. Sinclair, president, Sinclair 
Oil Corp., has been given the 1 
of Grand Officer of the Order of \ 
co Nunez de Balboa... . Presentation 
of the order took place in a pri 
ceremony at the Metropolitan C 
New York, last week. Dr. Jorge FE, 
Boyd, Panamanian delegate to 
Second Assembly of United Nati 
conferred the decoration, acting 
special representative of 
Jimenez of Panama. 


President 


© 2 2 


J. L. Burke, vice president, Stano- 
lind Pipe Line Co., Tulsa, Okla., was 
recently elected to the board of 
rectors of the Transportation Assn. 
of America. Headquarters of the as- 
sociation are in Chicago. 

2 ° ° 

Greensboro Fuel Oil Dealers Assn 
Inc. has received a charter from the 
secretary of state to organize fuel oil 
dealers in a permanent business as 
sociation in Greensboro, N.C... . It 
is a non-stock organization. M. J. 
Langston, R. Fulton and T. V. Os- 
borne, all of Greensboro, are the or 
ganizers. 

° ° o 

J. Dean Bradley, general superin- 
tendent of Imperial Oil’s Sarnia r 
finery since 1944, has been promoted 
to manager of the operating division 
of company’s manufacturing depart- 
ment in Toronto. 
... Mr. Bradley 
started with Im- 
perial in the Sar- 
nia refinery filling 
and packing 
grease in 1913 and 
worked his way 
up through vari- 
ous departments, 
reaching the posi- 
tion of  superin- 
tendent of the re- 
finery in 1934. 

He is succeeded 
in his position at 
Sarnia by Dr. J. L. Huggett, who has 
been superintendent of Sarnia re- 
finery since 1946. .. Dr. Huggett 
started with Imperial in Vancouver! 
in 1929. He is a graduate in chem- 
ical engineering of the University of 
sritish Columbia, and is a doctor ol 
science of University of Paris. 

N. W. McCrae, native of Sarnia 
has been named superintendent of 
the refinery in Sarnia, succeeding DT. 
Huggett. .. Mr. McCrae has been 
with the company since 1919. He 
was on loan during World War II to 
St. Clair Processing Corp., an 1m 
perial subsidiary formed to operate 
certain units for the Crown © 
Polymer Corp., which made synthetic 
rubber. 





Mr. Bradley 
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“FOR” and “AGINERS” 


N a nationwide survey, [he American 
Petroleum Institute asked questions 
of many thousands of people. 

They found that most people held fa- 
vorable opinions of the oil industry. But 
they also found a surprising number who 
thought the oil industry was a ‘““monop- 
oly”; that there wasn’t much competition; 
that developments were held back. 12% 
thought gas prices too high. 21% thought 
profits too high. 

This comes from lack of knowledge 
about the industry. 

The public has no realization of the 
vast number of producing, refining and 
marketing companies which make mo- 
nopoly impossible. 

They don’t know that oil industry 
profits over 25 years show less return on 


capital investment than the average of 


... your station men meet them both 


400 other industria! companies. 

They don’t know that gasoline prices 
today are less than 20 years ago; that in- 
dustry research has brought out over 
5000 beneficial products from crude oil. 

They don’t know that greater mileage, 
from gasoline steadily improved over 
the past 20 years, saves the nation $550,- 
000,000 on its annual motor fuel bill. 

Your industry has undertaken the job of 
making these things known to the public. 

Independent jobbers (10,000 of them) 
can help greatly! 

Get the facts and see that your tank 
wagon salesmen and pump island men 
get them, too. These men meet the pub- 
lic face to face. They have many chances 
to use the facts to win friends for your 
business and the industry of which it is 
a part. 


FLEET-WING CORPORATION 


| 
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PROOUITS __) 


1025 Republic Building ° Cleveland, Ohio 





